. — = wnenie? : 
Things that are Most Neede d to “Sell Right” 22s ona 24 


Ae bony No. 7 
vag TURNER AL LIBR T Hi E : 
UNIV, OF 


NATIONAL PROVISIONER 


CHICAGO AND NEW YORK Grover, 1924, by The National Provisioner, Inc. AUGUST 16, 1924 


Title Registered in U. 8. Patent Office. 
Published every Saturday by The National Provisioner, Inc., Old Colony Bldg., Chicago, Il. 
Entered as second-class matter, Oct. 8, 1919, at the postoffice at Chicago, Ill., under the act of March 38, 1879. 
Subscription Price: United States, $3.00; Canada, $4.00; All Foreign Countries in Postal Union, $5.00. 











Established 1857 Curers of the Celebrated 
*REGAL” Ham, Breakfast 


Bacon and Shoulder. 
O e rot e Manufacturers of the 
Famous Brand “‘PURITY” Lard. 
. Goods for Export and Home 
Pork and Beef Packers and Lard Refiners Trade in any Desired Package. 


Export Office Main Office PACKING HOUSES: 


344 Produce Exchange NEW YORK 527 West 36th Street °° “Ci Susow.ssnse 
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A TANKAGE DRYER FOR 20 
YEARS’ SERVICE 


Hundreds of Triumph Tankage Dryers have seen more than fifteen vears’ service 
and a good many are close to the quarter century mark. You can expect Triumph 
Dryers to run for twenty years, and you won't be disappointed. 

Bulletin 40 tells all about Triumph Tankage Dryers. IVrite for it, 


The C. O. Bartlett & Snow Co. 


Main Office and Works: Cleveland, Ohio 
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Morris’ Supreme Anhydrous Ammonia 
Absolutely Pure Perfectly Dry 


“Every ounce energizes” 


25 — 50 — 100 — 150 Lb. Cylinders 


Every Cylinder Subject to Your Test 
Before Using. Write for prices. 


MORRIS & COMPANY 


Branch of the North American Provision Co. 


CHICAGO 





Packing House Chemists 


CHEMICAL & ENGINEERING CO - Manhattan Building - CHICAGO, ILL. 


“NI AG AR A BR AND” Genuine Double Refined Saltpetre (Nitrate of Potash) 
~~ and Double Refined Nitrate of Soda 
BOTH COMPLYING WITH ALL THE REQUIREMENTS OF THE B. A. I. 


momen’ BATTELLE & RENWICK ® “ipRyiAe 



































Mistakes Made in Buying Packinghouse Products ?'***4 


on page 30 
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Sausage Casings 


Sausage profits depend largely upon 
the casings used. When you make an 
effort to produce a high grade sausage, 
do you lose part of your advantage by 
stuffing the mixture into inferior cas- 
ings? By using Brecht Casings, you are 
assured of a uniform high grade product. 
The Brecht Company maintains its own 
casing cleaning establishments. 


Write for prices of 


Sheep Casings 
Domestic Hog Casings 
Chinese Hog Casings 
Beef Middles 

Beef Rounds 

Beef Bungs 

Beef Weasands 

Beef Bladders. 


The Brecht Company 
1201 Cass Ave.—St. Louis, Mo. 


Manufacturers of Machinery, Equipment, Tools 
and Supplies Pertaining to the Meat 
and Allied Industries. 


Importers and Exporters of all Kinds of Sausage 
Casings. 








New York —— Buenos Aires 
174-176 Pearl St. > Calle San Martin 
235 


Liverpool 


Hamburg \ ee sneD 1853 ST LOUIS R. W. Bollans & 
Albertstrasse SS 
26-30 ' 


WE KEEP FAITH 
1853 WITH THOSE WE SERVE 1924 


Co. 
6 Stanley St. 
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What Is Most Needed to “Sell Right’’ 


Good Product and Confidence in It 
Come First— Otherwise It Takes 
Mighty Good Salesmanship to Get By 


Successful selling depends on two fundamentals: What 
you have to sell, and how you sell it. 

In other words, Quality and Salesmanship. 

If your product is superior, and you, know it, the battle 
is more than half won. 

If your product is only ordinary, then it is all up to your 
salesmanship ! 

Good salesmanship may keep you going, but it’s better 
to have the other thing, too. 

These fundamentals are outlined by a veteran former sales 
manager in his contribution to the “Sell Right” discussion 
in this issue of THE NATIONAL PROVISIONER. 

Sell Yourself on Your Product 

He believes that if you have something superior to offer, 
and have proved to yourself that it is superior, you can 
readily enthuse your salesmen about it. 

If the salesmen have enthusiasm, plus knowledge of prod- 
uct, they will have little difficulty in selling, and in getting 
a fancy price. 

But if the sales manager is not convinced of the superior- 
ity of his product, and is going to put it over through sheer 
force of personality, then he is “up against something.’ 

He himself must have personality and selling skill, and 
all of his salesmen must be equally endowed. 

How many sales forces are 100 per cent perfect? So 
few that a microscope would be needed to find them. In- 
deed, those only 10 per cent perfect are none tod numerous. 

As soon as selling gets away from quality of product as 
its fundamental, the sales manager is likely to have to 
resort to “pounding” letters. 

“Pounding” Your Men Doesn’t Help 

Salesmen may resent these. Letters of criticism, and re- 

sults always showing in the red, are discouraging. Soon 


Success in Selling 


Editor THe NATIONAL PROVISIONER: 


they begin to wonder how their firm stays in business. 

But the salesman who really makes good is deserving 
of special recognition. 

Is it wise to place him in the position of the farmer 
boy picking potato bugs from his father’s potato plants? 
When asked what he got for it he repiied, “Nothing if I 
do, but h—I if I don’t.” Recognition of some sort is the 
good salesman’s just due. 

Can a sales manager put his men in a false position, 
and still hope to profit by their efforts? Many may feel 
that there is no use in added effort, for they are “getting 
their share of business.” This is dangerous. 

What is any particular salesman’s “share of the busi- 
ness” of a given territory? Just how can he measure that? 


Some Other Good Points 


Another fundamental: Courtesy and promptness in cor- 
respondence and in telegraph communication. 


How many good friends have been lost to sales man- 
agers because they received testy letters, or because tele- 
grams making bids were ignored? How many possible 
customers will come back the second time if their com- 
munications are disregarded because the sales manager was 
not interested in what the prospective buyer was willing to 
pay? 

In a nutshell, this former sales manager believes in con- 
vincing yourself of the superiority of your product, passing 
on this conviction to the sales force, and having them get 
the price. 


He believes in reward for good men and for work well 
done. 

He recognizes the fact that courtesy, promptness and an 
effort to retain good will are fundamentals in the disposi- 
tion of product at a satisfactory price. 


If your product is only ordinary, just 





Some Things Needed to Make 
Packer Salesmanship 


A former sales manager, who had a 
world of experience and “went over all 
the bumps” in the packinghouse selling 
game, offers some interesting fundamental 
comments on the situation as it has de- 
veloped in this “Sell Right” discussion. 

He says: 


Talking to the packer on this “Sell 
Right” subject let us first ask: 

Have you something superior to offer? 

Have you proved to yourself its super- 
iority by tests wherein you had no pre- 
decision knowledge as to which was yours 
and which your competitor’s product? 

If so, then you can convince your sales- 
men and, regardless of some slight com- 
plaining, a good share of the consumers 
will pay fancy prices; at least selling will 
be easy. 


normal, then you have a battle royal with 
competition to hold your own. 

And you always will if you want prices. 
Your only hope then is superior salesmen 
—salesmen you have impressed by your 
personality or ability and‘ willingness to 
prove what you say. 


Quality or Salesmanship? 


Few have the personality to impress 100 
per cent, or one-tenth of that. Many pass 
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the buck because of inability to prove, and 
resort to “pounding” letters. 

What organization has even 10 per cent 
of superior salesmen, and where is the 
man who can stand a seige of such letters 
and not be made weaker and more care- 
less than he was? 

Where is the salesman who visits all 
possible customers? Where is the sales- 
man who gives 100 per cent, or even 75 
per cent of his efforts? Many think they 
do and many more are satisfied that they 
have “their share of the business’—what- 
ever in the world that may mean! The 
salesman making such a remark should 
be called strong. 

What have you done to reward men for 
unusual accomplishments? If nothing, 
then expect nothing but very ordinary re- 
sults. 

If you issue prizes, it is poor business; 
it limits matters at the start due to ex- 
perience, territory and so on. 

Rewarding the Salesman. 

But rewards should be given. Each ad- 
ditional order makes more work tor every 
one; it reduces the overhead and increases 
profits on everything. 

If you are ingenious you may be able to 
make salesmen sit up and take notice, but 
if you are not your “pounding” letters 
only breed contempt. 

The branch manager and salesman, find- 
ing their results in red month after month, 
wonder how you can raise their salary, as 
you may have done, or even keep theni. 
They naturally decide, as do their co-work- 
ers, that every sale shows a good pront 
anyway, and in view of this how can you 
blame them? 

Do you, or does your superintendent, 
regard every complaint on a “down” mar- 
ket as due to the market condition solely, 
and on an “up” market as coming from a 
grouch—and let it go at that? 

if so, then you are apt to see an increase 
in complaints and a decrease in business, 
because your superintendent and yourself 
are too self-satisfied, and you keep your 
chairs too warm. 

Have you ever thought what it costs to 
secure a new customer, and how easiy an 
old one is lost? And still how a courteous 
ietter will often retain an old one, and a 
snappy letter will lose him? Afier all, 
isn’t an old customer better than a new 
one, as he knows you and you know him? 

Dealing With Customers. 

Are you courteous in your corres- 
pondence, or are you so called “snappy?” 

When you get bids in by wire for car 
lots do you refuse to answer because the 
bid is low, or you are sold up. Or do you 
delay answering, thus holding the bidder 
out of the market awaiting your pleasure’ 
He cannot rebid until he gives you a reas- 
onable time for reply. 

If you do, you irritate a friend who 
makes you further bids only when you are 
the last resort; you narrow your selling 
field by saving the cost of a wire and a 
little courtesy. 

Can you blame a customer for wanting 
to buy at 934 when your price is ten? 
Your livestock buyer and purchasing agent 
is doing this same thing daily. Watch 
the credit of the “easy” buyer! 

By far the best article on selling that | 


have read in years is by that super-sales- - 


man, Henry Ford, in the latest System, and 
its perusal is recommended, especially to 
plant owners and executives. 

Yours truly, 

EX-SALES MANAGER. 


THE NATIONAL PROVISIONER 





Salesmanship 


Who is your most dangerous 
competitor ? 

The man who is trying to con- 
duct his business intelligently, so 
as to make a living profit? 

Or the man who doesn’t know 
what his stuff costs him, and who 
sells it at any old price? 

“Buy right” and “Sell right” 
are twin mottoes! 


This applies equally to the packer 
or tothe retailer. 











Customer Makes a Plea 
Salesmen Should Show More In- 


terest in Selling 


Here is a customer who has a word 
for the salesman or his boss. He claims 
that packers’ salesmen appear to be more 
interested in the next customer than in 
what they have to sell. 

This is a restaurant manager, and he 
deals with salesmen at packinghouse mar- 
kets. He thinks there is too wide a gap 
between the packer and his customer. 

The packer salesman ought to take 
more interest in telling the customer about 
what he has to sell. He believes that 
knowledge would increase _ sales. He 
says: 

Editor THE NATIONAL PROVISIONER: 

In the columns of THE NATIONAL 
PROVISIONER I find much of practical in- 
terest from the restaurant owner’s view. 

A knowledge of meat cuts and the va- 
rious packinghouse products brings about 
a better understanding between the packer 
and his customers. 

We deal directly with the packer for 
most of our food, but I cannot help think- 
ing that if I knew more about the prod- 
ucts it would be to our mutual advantage. 

As a rule packers want to sell, and 
no more. There seems to be no time to 
tell their customer about anything he 
doesn’t ask for, although undoubtedly this 
customer has daily use for products that 
he never hears about! 

Business is done with the salesman who 
scmetimes seems more interested in the 
next customer than in the one to whom 
he is selling. There seems to be some- 
thing lacking in this respect, and although 





Who Makes Your Prices ? 


Who makes the prices of your 
products ? 

Do you, Mr. Packer ? 

YOU DO NOT! 

Your salesman fixes them—in 
the price he gets. 

Does he let his customer fix 
them for him? If he does, you 
lose. 

And whose fault is it? 
yours? 

Do you teach him how to sell? 

What is salesmanship ? 


Are you reading this “Sell Right” 
discussion to try to find out what is, 
and what isn’t? Are you giving your 
salesmen the opportunity to read it, 
for the same good purpose? 


His or 
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I do not say it is the fault of the pack- 
ing interests, it nevertheless exists. 

At one time I was a packinghouse em- 
ploye, and I must say that there is a 
creadful chasm between the packer and 
his customer. As a rule, the more we 
know about a product the more reasonable 
we become in our dealings with the manu- 
facturers and wholesalers of that product 

Knowledge makes boosters of knockers, 
“Tell the customer what he ought to 
know about our various products” might 
be a good policy for meat wholesalers. 

Yours very truly, 
RESTAURANT MANAGER. 


—--g—__ 


Losses on Policy Claims 


Don’t Let Dealer Put Them Over 
on Your Salesmen 

Everybody is acquainted with the claim 
bogie. The customer who doesn’t put in 
a claim or ask for credit on returned 
goods is a rare bird. In fact, it has come 
to be a regular trick of the trade. 

Legitimate claims are one thing, but 
“alibi” claims are another. It has come 
to the point that the dealer who changes 
his mind after he gives an order wants to 
send the goods back or get the benefit of 
a price allowance. 

And the habit is too easily formed by 


‘packers and sales managers of allowing 


these claims as a matter of policy. This 
question of policy claims is aptly referred 
to by Dan W. Martin, director of the 
Bureau of Merchandizing of the Institute 
of American Meat Packers in a recent 
issue of his bulletin. to members, ‘Meat 
Trade Topics,” as follows: 
They Worry the Salesman. 

The losses absorbed by the packing in- 
dustry on policy claims reach a tremendous 
total. In addition, they are a source of 
continuous worry and vexation to the 
salesman. 

To allow such claims puts the salesman 
in a compromising position with the dealer, 
since a dealer, once he puts an unfair 
claim over on a salesman, rarely lets go 
his advantage. 

Every time such a dealer finds himself 
overloaded, whether it’s due to poor buy- 
ing judgment, or to yielding to the eager- 
ness of the salesman to sell an additional 
item on the idea that the price is going 
to advance, he attempts to pass the bur- 
den ot loss to the packer by refusing the 
shipment, or demanding a price adjust- 
ment. 

Too often, when such issues arise, the 
salesman is reminded that the item was 
put on the order with the understandiag 
that, if it was not needed on arrival, it 
would be taken off his hands. It’s under- 
stood, of course, that if the price of the 
product in question had advanced ma- 
terially, it would have been needed. 

What Salesman Should Do. 

It should be borne in mind that re- 
handling and resale on claims of this sort 
always result in losses and are always bad 
policy. 

There are only two ways for the sales- 
man to remedy claims of this kind. First, 
let him make a bona fide sale of the order; 
and second, on presentation of claims, let 
him stand firm and insist on fair practices 
and a square deal for his house and him- 
self 

Such an attitude commands the respect 
of the most cantankerous customer. 
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Bookkeeping for Retail Meat 


Gross margin is one of the most im- 
portant things the retail meat dealer has 
to watch. The figures on this vital 
item can be obtained by making up a 
Profit and Loss Statement, described in 
the June 21 issue of THE NATIONAL 
PROVISIONER. 


It does not require a bookkeeper 
to draw up one of these statements. 
Anyone at all familiar with figures 
can do it. The question is, how to 
intelligently apply the results ob- 
tained. 

After finding the gross margin, by 
means of a Profit and Loss Statement, 
how should it be applied? According 
to the investigation made by Dr. Hor- 
ace Secrist of Northwestern University, 
more meat dealers lost money because 
of low margins than because of high 
expenses! 

Thus it may be seen that gross mar- 
gin cuts a very important figure. There 
are five causes of low margins. These 
are: Too low selling prices, over-buy- 
ing, inefficient buying, poor refrigera- 
tion and improper methods of dispos- 
ing of cheaper and slow-moving cuts. 


After Drawing Up Profit and 
Loss Statement, 
Properly Applied to Business 


It Must Be 


In the. following article, written for 
THE NATIONAL PROVISIONER by Roy 
C. Lindquist, the author goes deeply 
into each of the five causes of low mar- 
gins and tells how they work and how 
to avoid them. He also takes up the 
question of wages and their relation to 
success. 


The first of this series of articles on 
retail bookkeeping appeared in THE 
NATIONAL PROVISIONER of May 17, and 
explained why a retail meat dealer 
should keep records. 

The second, in the issue of May 24, 
told how to separate and classify income 
and expenses. 


The third, in the issue of June 14, 
outlined simple methods of bookkeep- 
ing. 

The fourth, on how to prepare a 
profit and loss statement, appeared June 
21. 

The next article in the series, which 
will appear in an early issue of THE 
NATIONAL PROVISIONER, will take up 
the keeping of records and making of 
reports for combination grocery and 
meat markets. 


How to Apply the Results Shown 
on the Profit and Loss Statement 
By Roy C. Lindquist 


In the last article, the writer explained 
how to make further use of a Profit and 
Loss Statement by 
figures 


working out such 
as percentages (based on sales), 
amounts per pound, and per customer. 
But the intelligent dealer will not. stop 
there. He will want to apply these re- 
sults to his store’s operations. 

Suppose some figures are out of line? 
How shall he remedy them and bring them 
into line? The answers to this question 
arc many and would be different for each 
shep. However, such conditions are due 
to fundamental reasons, some of which 
apply to any shop. 

By outlining such causes, the writer can 
help the butcher solve his own problem 
if the butcher will also do a little thinking 
of his own. Illustrations of actual in- 
stances where the writer has helped Chi- 
cago butchers remedy various conditions 
will be given here. 

Question of Gross Margin. 

Let us first take up the question of 
gross margin which is undoubtedly the 
most important figure for the butcher to 
watch. According to the study of meat 
markets made by Professor Secrist of 
Northwestern University, more meat deal- 
ers lost money because of low margins 
than because of high expenses. As ex- 
plained before, the gross margin or mark- 
up is the difference between the selling 
price and the cost price of the meats. 


This margin must pay all expenses and 
yicld a net profit if the butcher is to suc- 
ceed. The margin as well as expenses 
should be computed as percentages on 
sales (100%) rather than-on cost. 

What Causes Low Margins? 

Some dealers have based their margins 
on cost, but expenses on the selling price. 
As a result, many merchants have gone to 
the wall due to this seemingly small error 
For instance, a margin of 33% per cent on 
cost is only 25 per cent of sales: 25 per 
cent on cost is only 20 per cent of sales. 





Must Know Margins 


It's easy enough to draw up a 
Profit and Loss Statement, espec- 
ially if you have been reading this 
series of articles in THE NATIONAL 
PROVISIONER. 

The question is, do you know 
how to use it when you get it 
made? What is the most im- 
portant thing it shows you? 

The progessive retailer today 
isn’t satisfied to “guess” about his 
business. He must know all about 
it at all times. If he does not, his 
chances for success are mighty 
small! 











Markets 


What are the causes of low margins? 
The most important are: 
1. Too low selling prices. 


2. Over-buying. 

3. Inefficient buying. 

4. Poor refrigeration. 

5. Improper methods of disposing of 


cheaper and slow-moving cuts. 

Let us discuss these in the above order. 

The first, too-low selling prices, is the 
cause of low margins in more shops than 
probably all the other causes combined 
Competition can be blamed for much of 
this. Competition is very keen for most 
shops and cut-throat methods are adopted 
by many butchers as a permanent policy. 
sack of this lies a great deal of ignorance 
as to actual costs of the different cuts and 
their proper selling prices. 

Such butchers do not last long, but they 
also injure their intelligent competitors 
while they last and it seems there are al- 
ways others ready to take their places. Ii 
such dealers would only keep records o/ 
their businesses and do a little thinkin» 
over the results shown by such records, 
they would soon correct their errors. 

Don’t Always Meet Prices. 

Some butchers try to meet competitors’ 
prices when they themselves are handling 
a better grade of goods. If their trade 
actually demands a higher quality of meat 
such dealers are certainly justified in 
charging higher prices. If the trade wil! 
not pay such prices, the butcher must 
handle cheaper goods if he is to stay in 
business. 

Following is an instance of how a Chi- 
cago dealer corrected a low margin. The 
sales for the four-week period were about 
$4,000. The gross margin was only 12 
per cent and expenses 18 per cent, leaving 
a net loss of 8 per cent. This meant that 
out of every dollar of sales he lost 8 
He had bought this shop just a 
few months before he installed a book- 
keeping system. 

Almost half of his business was with 
restaurants. He was selling them prac- 
tically at cost and also giving them better 
meats than they really demanded or were 
willing to pay for. After our talk to- 
gether he decided he ought to raise some 
of his prices and also that he could buy 
different types of meat (for instance, 
lighter beef) at lower prices and yet satisfy 
his trade. 

During the next period, he carried out 
these decisions and as a result, the margin 
was 23 per cent and expenses 17 per cent. 


cents. 


He made a net profit of & cents out of 
every dollar of meat sold. 


What Over-Buying Does. 

Over-buying also leads to low margins. 
By buying too much at a time there is 
bound to be great waste and spoilage. In 
order to dispose of such meats, the deale1 
must sacrifice greatly in price and thereby 
cut heavily into his margin. Some of such 
meat spoils before it can be sold at even 
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a cut price and must be thrown into the 
bone box at almost a total loss. 

Exactly such a situation prevailed with 
another Chicago butcher. This was a one- 
man shop with sales of $1,300 for a four- 
week period. After the first period that 
the writer worked with this dealer, the 
margin turned out to be only 6 per cent 
with expenses at 19 per cent, leaving a 
net loss of 13 per cent. 

He then began to buy more wisely and 
not to let salesmen dictate to him as to 
what his requirements ought to be. The 
margin for the next period jumped to 22 
per cent with expenses about 19 per cent, 
yielding a profit of 3 per cent. 

Inefficient buying leads to lower mar- 
gins. The dealer who pays more for his 
meats than he should can seldom (because 
of competition) sell at higher prices to 
secure an adequate margin. He can buy 
more advantageously if he keeps in close 
touch with the wholesale market condi- 
tions and prices. 

Co-operative buying among dealers has 
proved quite profitable and is worth while 
for many to look into. The writer has 
come across such instances of co-operation 
where two cr three closely-located dealers 
have bought together and saved consider- 
able in prices. 

Poor refrigeration may result in lower 
especially during very warm 
weather. Meat may spoil entirely or have 
to be sacrificed at cut prices. However, 
with modern improvements in refrigeration 
equipment, the butcher should not allow 
losses due to this cause. 

The writer last summer happened to call 
at a shop on a Monday morning following 
a very hot week end. The butcher showed 
him half a barrel of pork loins and five 
or six chickens which were so far spoiled 
that they had to be thrown in the bone 
box. This was due to a poor ice-box and 
happened frequently. It took some time 
for this dealer to make the decision to im- 
prove his refrigeration equ:pment. 

Improper methods of disposing of 
cheaper and slow-moving cuts make for 
smaller margins. Good salesmanship on 
the part of the butcher will do wonders in 
getting his customers to buy the cheaper 
cuts of meat. By suggesting best ways of 
cooking such cuts, the dealer can build up 
a good demand for such meats. 


margins, 


Where the dealer finds it impossible to 
sell all of these odd cuts he should work 
them into sausage, cold meats, patties, 
hamburger, etc. Trimmings should be care- 
fully watched and used up. Freezer -dis- 
play counters have been a great help to 
butchers in displaying such cuts and prod- 
ucts attractively and building up a profit- 
able trade in them. 

The above reasons are undoubtedly the 
most important ones leading to poor mar- 
gins. Others of lesser importance could 
be mentioned but space forbids. Cutting 
tests on different carcasses should be re- 
sorted to more often by butchers. Meat 
charts can be secured giving valuable in- 
formation on cost and selling prices of 
the various cuts. Although these are very 
valuabie, yet they are based on average 
carcasses and types of trade, and should 
be supplemented by the 
tests. 


dealers’ own 
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Must Watch Expense Carefully. 


The dealers’ expense figures also need 
very careful watching. Since competition 
tends to hold margins down, the butcher 
must keep his expenses at rock bottom in 
order to secure a profit. The study of ex- 
penses by Northwestern University shows 
the average cost of doing business for 
Chicago, Cleveland and New York to be 
about 18 to 20 per cent of sales. 

This is an average figure including low 
and high cost stores. The writer’s ex- 
perience with Chicago stores shows that 
a properly-manned and economically oper- 
ated cash and carry shop can keep its ex- 
penses at 15 to 17 per cent. A credit and 
delivery store can be operated at a slight- 
ly higher figure—probably 18 to 20 per 
cent. 

What are the important reasons for high 
costs of doing business? They are: 

1. Too large a wage bill for the volume 
of business. 

2. High rent. 

3. Insufficient volume of business. 

Since wages amount to two-thirds of 
the total expense, this item is almost the 
entire reason for abnormally high total 
expense. A high wage percentage may be 
due to too many clerks, use of high-priced 
help where cheaper help would do, use of 
permanent help rather than part-time help. 
etc. An enormous sum of money is spent 
for wages in Chicago markets during only 
a week’s time that was wasted. 

Much of the wage bill brings no return 
because of labor time wasted. This is not 
an argument for a low wage scale. In- 
deed not! But money spent for wages 
should bring returns, so that the wage 
percentage becomes low. Wages on the 
average (including proprietor’s wage) 
amount to 12 to 13 per cent. For well- 
manned cash and carry shops they could 
be kept at from 9 to 11 per cent. 


Bringing Down Wage Bill. 


Here’s how a Chicago butcher brought 
his wage figure down. His sales were 
$3,300 for the four-week period and he 
employed two meat cutters receiving 
$45.00 and $50.00 per week. For that period 
his total expenses were 26 per cent and 
wages 18 per cent of sales. The writer 
explained to him that his wage figure was 
just 50 per cent above the average. In 
other words, he had one clerk more than 
he needed. 

A few days later he let the $45.00 man 
go. The next period showed a drop in 





Tax or Accounting Advice 


Free advice on tax or account- 
ing matters in connection with the 
new or old revenue law may be 
obtained by subscribers to THE 
NATIONAL PROVISIONER upon ap- 
plication. ~Send your inquiries 
either to THE NATIONAL. PRo- 
VISIONER, Old Colony Building, 
Chicago, or to Archibald Harris 
& Company, Marquette Building, 
Chicago. In the latter case, 
mention that you are a subscriber 
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total expenses to 17 per cent and wages to 
9.8 per cent. Besides cutting his actual ex. 
penses he had increased his business $409 
for the four weeks. 

He began to cut some of his meats in 
advance for his trade and determined to 
get his customers to buy this way. He 
succeeded. However, he finds it necessary 
to employ an extra man on Saturday after- 
noon and evening. 

High Rent Is Hurtful. 

Where the rent is unusually high, the 
dealer cannot ordinarily help himself. The 
time to remedy this is before opening the 
store. He should have made a close 
analysis of the possibilities of securing an 
adequate volume of business for the rent 
asked. If the rent is so high that it is 
impossible to secure a profit, the dealer 
had better move if he can do so without 
bringing added troubles because of a lease. 

If the store is large enough, high rents 
can sometimes be remedied by subletting 
part of the space to other businesses, es- 
pecially fruits and vegetables. The writer 
knows of a dealer who did this. His rent 
was cut almost in two and besides he in- 
creased his own meat sales about $50.00 
per weck. 

Where the volume of business is insuf- 
ficient for the expenses of the shop and 
these expenses are reasonable and cannot 
be cut, the butcher should try means of 
increasing his volume. His cost of doing 
business can be brought to a reasonable 
level. He should try advertising, improved 
window and counter display, and any other 
good means of attracting new business. 

Another Chicago dealer was in a similar 
situation. His store was about six months 
old, the volume reaching $2,400 a period 
and remained there for a few periods. His 
expenses amounted to 21 per cent of sales 
and with a margin of 22 to 23 per cent he 
secured only a small profit. He decided 
to make a strenuous effort to increase his 
business. 


Securing Increased Business. 

He advertised (using handbills), made 
telephone calls and solicited the business 
of a few new restaurants in the com- 
munity. Within a few periods he increased 
his sales to $3,200, reduced his expense to 
17 per cent and with the same margin he 
increased his profit to 5 to 6 per cent. 

The writer hopes he has succeeded in 
stimulating dealers reading this article into 
some good thinking on their own part 
The meat business is not an easy one. It 
requires much work, training and thought 
to bring success. When conducted proper- 
ly, it pays big rewards. Success cannot be 
bought in bottles and taken in doses. 

In the next article the keeping of records 
and making of reports for combination 
grocery and meat markets will be out- 
lined. 

ia 
SCHOOL FOR ICE MEN. 


Ice. manufacturers and dealers in Chi- 
cago have opened a course of training, 
known as the “Ice Men’s School.” The 
purpose is to make more efficient salesmen 
out of ice deliverymen. Included in the 
course are salesmanship, courtesy, tact and 
hygiene. The course lasts a week, and 
two hours a day are given over to lectures. 
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Hopeful Trend in Australian Meat Outlook 


Slump in Argentine Situation May Help Trade 


(Staff Correspondence of Tix: National Provisioner.) ¥ 


Brisbane, Queensland, June 5, 1924.— 
People engaged in the meat industry in 
Australia are endeavoring to derive some 
consolation from the fact that, deplorable 
as is the position of the Australian beef 
industry, its great competitor, the Argen- 
tine, is in an even worse plight. 

The chairman of the Australian Meat 
Council, J. B. Cramsie, who was in Bris- 
bane recently, told the press that this 
year’s prices are equal to those of last 
year, plus the export subsidy. “The latest 
information received from the Argentine, 
through private sources, is to the effect 
that the meat industry, as far as the pro- 
ducers are concerned, is more deplorable 
than in Australia, and large numbers of 
producers are giving up fattening for 
dairying and agriculture, which promises 
them better returns,” said the chairman. 


Look for Increase in Business. 

He added: “Therefore, the prospect is 
that in the near future the export of beef 
from the Argentine is likely to diminish. 
It follows then, that if the demand from 
Great Britain remains as it was in 1923, 
and the Continental demand _ increases 
correspondingly to the increase in 1923, 
which represented more than 100,000 tons 
over that of 1922, there is every possi- 
bility that the meat industry of Australia 
in general, and Queensland in particular, 
will be restored to such a vosition as to 
make it more than barely profitable.” 

The chairman emphasized the need for 
raising the best class of stock suitable for 
export, and said that this is one of the 
purposes of the Australian Meat Council. 

This point is being repeatedly stressed 
by all persons interested in the meat ex- 
port trade. A comment by the Melbourne 
“Age,” published in the city where the 
National Parliament meets and regarded 
as one of the leading, though one of the 
most caustic newspapers in Australia, is 
quoted here. 

Comment From the Press. 

Dealing with the proposal to depend on 
the Federal Government for a bonus for 
meat export, it said recently: 

“Our most deadly rivals in the meat ex- 
port trade are the South American cattle 


breeders. And their unquestionable suc- 
cess in competition against us is that 
greater intelligence and thoroughness 


characterize their methods both in produc- 
tion and in market organization. 

“The South Americans are not content 
to continue rearing the same kind of stock, 
however admirable as a class it may be. 
As a result of voluntary well-directed zeal 
they are able to rear rapidly-maturing ani- 
mals. The meat, therefore, is better, more 
tender, and can be put on the market 
quicker, 

“It is because of this improved quality 
of meat that the South American trade 
has so firmly planted its foot in the mar- 
kets of the world. It is only by emulat- 
ing such methods that Australian pro- 
ducers can hope to erase the stigma that 
nowadays attaches to their name. 


“There must be efficient organization 
for the purposes of distribution; the 
quality of the product must be made as 
conformabie as possible to the demands 
of the prospective purchaser. 

Must Be Equals of Competitors. 

“Exporting must be made a much more 
scientific thing than it is today. Our 
growers and exporters must prove them- 
selves the equal of all competitors, or con- 
fess themselves beaten at the game. 

“Organization may not take the form of 
sending deputations to the government 
asking for £250,000 of public money to 
bolster up an industry whose members 
have neither the brains nor the energy to 
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carry on alone’ If there are any more 
grovelling displays of that kind the Aus- 
tralian people will be compelled to believe 
that the recurrent cabiegrams holding up 
Australian products to derision have prop- 
ably considerable justification.” 
Large Number of Bruised Cattle. 

This gives point to a matter raised by 
the Federal Chief Veterinary Officer, who 
referred to the bruising of cattle sent to 
the packing plants for slaughter. He made 
the astounding statement that for all plants 
in Queensland there 1s an average of 5 
per cent of rejections on account of bruis- 
ing. Taken on an output of 350,000 car- 
casses this represents a very heavy loss. 

As a result those interested in the trade 
are inquiring where this bruising takes 
place. The railways are blamed for part 
of it, for it has been shown that where 


(Continued on page 46.) 





Prizes for Best Packinghouse Ideas 


The closing date for the $750 prize con- 
test of packinghouse ideas of the Institute 
of American Meat Packers has been ex- 
tended to September 15. This should give 
an opportunity to enter to many more 
packinghouse employes who are eligible. 

There are two prizes, $500 and $250 
respectively, and certificates of merit will 
ke presented to all contestants whose 
plans or schemes are considered worthy. 

In addition to the prizes offered by the 
Institute, THE NATIONAL PROVISIONER offers 
a special prize of $100 for the best pre- 
pared or best presented idea submitted to 
the committee. 

The prizes will be awarded at the con- 
vention of the Institute of American Meat 
Packers, to be held in Chicago October 
20-22. 

As is now widely known, the contest is 
arranged to bring out latent ideas in the 
minds of men engaged in practical pack- 
inghouse work, and these ideas may be 
almost anything that will tend to better 
conditions. 

The thought may be one which will im- 
prove an existing manufacturing process, 
a labor saving device, something to im- 
prove the quality or desirability of a prod- 
uct—or even the simple thought, clearly 
expressed, of how some everyday product 
may be handled in a new way so as to 
increase its value or add to sales. 

Committee Wil} Give Aid. 

Competition is restricted to employes 
of member firms in the Institute of Amer- 
ican Meat Packers. 

The Committee on Practical Research 
of the Institute will help contestants to 
perfect their processes. In fact, it will 
aid them with information on the means 
of getting their idea into practical form— 
but wiil not, of course, supply any con- 
testant with the fundamental idea that 
must form the groundwork of his sug- 
gestion. 

This contest has developed some ideas 
of unusual merit, which are certain to be 
of real constructive benefit. Entries now 
number over 150. 

In a recent issue of THE NATIONAL 


PRovistONER a number of the ideas were 
mentioned. Since that titae many more 
have come in, among which are the fol- 
lowing: 

Labor-saving lard-filling machines, 

Automatic sausage stuffing machine and 

devices, 

Meat smoking improvements, 

Ready-to-serve meat specialty manu- 

facturing devices, 

Supervisory suggestions, 

Air brake cleaning device, 

Humane stunning devices, 

Bacon stringing device, 

Improved butcher knives, 

Automatic hog heading tables, 

Automatic hog cutting devices, 

Improved power washing machines, 

Gambrel straightener, 

Improved fertilizer suggestions, 

Improved merchandizing suggestions, 

Skinning improvements, 

Improvement in dry curing boxes, 

Improved bone saws, 

Improvement in sweet pickle meats, and 

in methods of production, 

A hide sweeping machine, 

Washing machines for beef, cured meats, 

etc. 

Improved beef hoists. 

The Institute of American Meat Pack- 
ers is going to great lengths in assuring 
absolutely fair and impartial judging in 
this contest. 

Preserve Equality for All. 
immediately recopied, 
individuals and firms 
eliminated, and numbers assigned as a 
means of future identification. These are 
then filed in the vault until time of judg- 
ing. 

Selection of the jury in charge of award- 
ing these prizes will be made in the near 
future, and details of the selection of this 
jury will be published in THe NarTionaL 
PROVISIONER. 

Remember that September fifteenth is 
positively the last day to get your entry 
in. This is your opportunity to win a 
substantial prize, and to gain fame and 
recognition in your industry. 


All entries are 
and all names of 
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Trade Gleanings 


The city council of Portsmouth, Eng- 
land, is considering the erection of a muni- 
cipal abattoir. 

Peter Mueller to erect a small 
packing plant in Connersville, Ind., at a 
cost of around $15,000. 


plans 


A new $20,000 slaughter house is soon 
to be erected in Norwalk, Conn., by Siegal 
& Sachs, 55 Main street. 

The Pendleton Packing & Provision 
Company, Pendleton, Ore., is enlarging its 
plant at a cost of $30,000. 


The C. A. Van Deusen Company, Hud- 
son, N. Y., contemplates erecting an addi- 
tion to their plant in that city. 

Phe Southern | Maryland — Fertilizer 
Works, Waldori, Md., has been incorporat- 
ed by Albert J. Bayle, Henry B. Frere and 
Dorsey Stone. 


The Georgia Fertilizer Company has 
been incorporated in Columbus, Ga., with 
a capital stock of $50,000 by O. C. Bullock 
J. T. Fletcher and J. W. Howard 


The International Provision Company, 
553 South Main street, Los Angeles, Calif., 
has reopened for business, after having 
been closed for a month for alterations. 

Oscar Mayer & Company, Chicago, is 
enlarging its Madison, Wis., branch plant. 
New coolers and other new equipment are 
being added at a cost of around $150,000. 


The Peoples Sausage Company has 
been incorporated in Washington, D. C., 
with a capital stock of $25,000, by James 
Witt, Herman Rosin and Myer Shulman. 

The Zummo Packing Company has been 
incorporated in Beaumont, Tex., with a 
capital stock of $80,000, by Frank J. 
Zummo, Marion Tolarivot and Katherine 


Zummo. 

The property of the Jacksonville Oil 
Mill Company, Jacksonville, Fla., has been 
acquired by J. F. Gilmore and others. It 
is planned to convert the property into a 
fertilizer factory. 

A bacon factory is to be erected in Sher- 
burn, Yorkshire, England, by a company 
composed of local farmers. They plan to 
model after the Danish system, and will 
slaughter 500 hogs per week at the start. 

The Beechnut Packing Co., Canajoharie, 
N. Y., has declared its regular quarterly 
dividends of 60 cents on common and 1% 


per cent on preferred “B” stock, both pay- 
able October 15, to stockholders of record 
October 10. 

The C. O. Bartlett & Snow Company, 
well known manufacturers of tanhkage 
dryers and other packinghouse equipment, 
is planning to build an addition to its 
Cleveland, Ohio, plant. The new building 
will cost in the neighborhood of $175,000. 
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PACKERS INSURE EMPLOYEES. 

Under the terms of a group policy in 
the Metropolitan Life Insurance Company 
the Wei- 
land Packing Company, of Phoenixville, 
Pa., have been insured for $1,000 
Each worker also will receive, when sick 


the lives of ninety emploves of 
each 


or injured, $10 a week, for a maximum of 
twenty-six weeks. The company and the 
employes pay the premium jointly. 
Supplementary to the group contract the 
employes, in the event of sickness or in- 
jury, are entitled to the free services of 
Metropolitan inter- 


nurses. At frequent 


vals health pamphlets issued by the in- 
surance company will be sent to the in- 
sured workers. 

One oi the health 
to, and issued a few 
tained advice against the eating of meat 
Misguided physicians connected with the 


pamphlets referred 
months ago, 


con- 


insurance company’s staff probably were 
afflicted with the fad lately popular in the 
profession of advising against eating meat 
to the health. 

The company’s attention was called to 


as harmful 


this misleading anti-meat propaganda by 
the retail meat dealers’ organization of 
New York City, and promise was given 
that would be used in the 
future in publishing such matter. 


——jeo—_——_ 
HOW MEMBERS CAN HELP. 


Here are some ways in which members 
of the Institute of American Meat Packers 
can help the Institute of Meat Packing be 
of greater service to the industry: 

1. Give the Institute of American Meat 
Packers the names of any young men of 


greater care 
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your acquaintance, intending to enter coi- 
lege next fall, who might be interested in 
the four-year course offered by the Insti- 
tute of Meat Packing. 

2. Give the Institute of American Meat 
Packers the names of young men who 
have completed their freshmen yeay, or 
sophomore year, at college, and who might 
be interested in transferring to the third 
vear of the Institute of Meat Packing next 
fall. : 

3. Bring the Institute of Meat Packing 
and the courses it offers to the attention 
of the superintendent of schools in your 
city and to the principals of representative 
high schools, so that they may be in- 
formed. Additional copies of the announce- 
ment will be scent to you (or to them) if 
you so desire. , ! 

4. Packers who are especially interested 
in seeing some of the promising young 
men in their vicinity turn their interest 
toward the meat packing business may 
wish to establish in the leading high school 
of their city one or more scholarships in 
the Institute of Meat Packing, bearing 
their names and made available to grad- 
uates showing conspicuous achievements. 

\? 
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CANADIAN LIVESTOCK PRICES. 


Summary of top prices for livestock at 











leading Canadian centers for the week 
ending August 7, 1924: 
BUTCHER STEERS. 
1,000-1,200 Lbs. 
Week Same Week 
ended week ended 
Aug. 7. 1923. July 31. 
CN ek oes ec hkae se oenae $ 7.40 $ 7.40 $ 7.25 
Baomtaeel (W) on. ccc en cst 6.75 7.00 7.00 
Montreal (E) ......-.++++.. 6.75 7.00 7.00 
WHEMMEDEE .o cane cccessceenes 6.25 6 50 6.50 
og ee iia 5.45 5.2% 5.25 
ee Geer ee 5.25 .¢ 5.00 
VEAL CALVES 
Pee ere re 9.75 11.50 10.50 
Montreal (W) ....:......3; 8.00 9.00 8.00 
Montreal (E) ..........e+- 8.00 9.00 = 
Winnipeg ..,...--seeeeeeee 7.00 8.00 6. 
SS Peer ere et 5.00 5.85 re 
TORMOMIOR occ cscs ececsces 4.25 5.00 4.25 
SELECT BACON HOGS. Pe 
PEE eer eek. 11.60 10.50 11, 
Montreal (W) t 11.00 “2 
Montreal (EF) 11,00 390 
NE) x dae Se <aon a ben's 10.17 by 
OS erro rr 9.51 bed 
Wonton .....cscccceseces 10.05 9. 
ere eee 15.00 12.50 16.00 
Beemtee) CW) go occ csnce en 12.50 12.00 ue 
Montreal (E) ........--e00. 12.50 12.00 13. 
WERNER once cccsscscccese 13.00 9.50 ug 
SEY ccnuiensceennnsssess 13.00 2.25 3. 
pienten 12.00 10.00 12.00 
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Double Effect Swenson Evaporator handling tank water in_the 


the Cuyahoga Rendering & Soap Co., Cleveland, Ohio. 


Cuyahoga Rendering & Soap Co. Profits by Swenson Installations 
Why Not You? 


Swenson installations meet every evaporating requirement of the 
packing-house and fertilizer plant. Our more than 30 years experience 
enables us to render you a real service in solving special problems. 
Whiting Corporation’s complete manufacturing facilities are back of 


Swenson products. 


Bulletin E-122 on request. 





Our Experiment 
Station at Ann 
Arbor is equipped 
to make tests, on 
a commercial scale 
(under the direc- 
tion of Prof. W. 
L. Badger) on 
problems involving 
evaporation, crys- 
tallization, heat 
transfer, etc., at a 
moderate charge. 











Submit your evaporator problem to Swenson. 


Gwenson fivaporaror (0; 
(Subsidiary of Whiting Corporation) 
HARVEY, ILL. 


SWENSON 


(Chicago Suburb) 
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Standard Lard Containers 


Simplification-—or standardization, as it 
is sometimes called—is one of the great 
steps forward taken by industry. The 
possibilities of benefit to be derived from 
this in the packing industry are great. 

There are many points where the prin- 
ciple can be applied, to the profit of 
packer, retailer and consumer alike. Onc 
of these points of needed improvément is 
in the matter of containers, particular] 
lard and compound containers. 

Slightly more than a year has elapsed 
since the Committee on Standardized 
Containers of the Institute of American 
Meat Packers, after careful study, recom- 
mended certain standard sizes for lard 
and compound to replace the many and 
varied sizes then existing. The commit- 
tee, with the fvll approval of the Execu- 
tive Committee of the Institute and the 
Committee on Trade Extension, urged 
that -the standard sizes recommended be 
used, and that all other sizes be discon- 
tinued, after January 1, 1924. 

Yet, notwithstanding the many benefits 
to be derived from the standardization of 
these containers, a few packers, including 
some who are members of the Institute, 


still are using some non-standard sizes. 


The standard sizes recommended were: 
For lard—2, 4, 8, 50, 65 and 120 pounds; 
for compound—2, 4, 8, 45. 60 and 110 
pounds. 

No argument should be necessary to 
show any packer the wisdom of adopting 
standardized equipment. If the can-makers 
are able to center on a few standard sizes, 
instead of a hundred varying sizes, it 
stands to reason that economies can be 
effected that will benefit every packer. 

3ut if one or two or three packers hesi- 
tate to adopt the standard sizes, and cling 
to “off” sizes on the rather weak excuse 
that their trade demands them, it’s going 
to be hard to get the benefit of the econo- 
mics which always follow from simp ified 
practice. This is another case where you 
can’t “have your cake and eat it, too!” 

It is said that it is a certain part of the 
Kentucky trade that demands the non- 
standard sizes, and that it is certain con- 
cerns in Cincinnati and Louisville that 
supply them. With such a2 large propor- 
tion of the packers using the standard 
sizes recommended by the _ Institute’s 
Committee, it is regrettable that these 
other companies won't get in line. 

The non-standard container is more ex- 
pensive per pqund of lard than is the 
standard container. With every. effort be- 
ing made te narrow the cost between pro- 
ducer and ultimate consumer, this is one 
detail that should be 
Up-to-date packers should not find them- 


given attention. 
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selves behind the procession, but should 
fall in line by adopting the standard sizes 
which are best for packer, retailer and 
consumer alike. 

Cleaning Up the Market 

The failure of Chicago packers to do 
their full part in “cleaning up the market” 
is comimented on by an esteemed livestock 
contemporary. Jt expresses the hope that 
packers “will change some of their tactics 
and help make the markets more stable.” 

This comment is, of course, addressed 
io producers. The thought back of it is 
the advantage of the producers only. 
Whiie recognition is made of the fact that 
packers “have had a hard time during th 
past two years,” the natural inference is 
that they can take care of themselves. 

Comments such as these hardly tend to 
promote a better understanding between 
producer and packer. They instill in the 
minds of producers a feeling that the 
packer has some deep, dark method of 
manipulating the market. 

The fact is that packers have been dis- 
inclined to “clean up the market” at Chi- 
cago because the price and quality of hogs 
have been such that they could not see 
where they were coming out on product. 

In recent weeks the packers’ daily bread 
and butter has rested on their sale of 
green products. Nothing but loss could 
be seen ahead in storing product from 
hogs at the price level prevailing lately. 

The hog runs have been small, and ship- 
pers have taken the cream. Local packers 
could not see the money in those left, 
hence they were not overzealous buyers. 

Producers, or any other class of bus:- 
ness men, would do exactly the same 
thing under the same circumstances. 

If farmers’ barns were filled with grain 
that had been forced on them over a iong 
period, they would hardly be anxious to 
buy still more cf an inferior quality, and 
at a greatly advanced price, simply be- 
cause it was sent to their market. 

When supply is small sellers control 
the market, even to the point of locking 
up the hogs ratker than selling at the price 
offered. When supply is in excess of de- 
mand, buyers are the dominant factor. 
But even over the recent long period of 
a buyers’ market, hoof prices held well. 

Without doubt, however, packers have 
iried in the past few weeks to bring live 
prices tou a point in line with the price 
received for product. When they could 
not do this they did not buy more than 
was absolutely necessary for special needs. 

These are the tactics they are asked to 
change in order to stabilize the market. 
Is it to be market stabilization at any cost, 
or is the faith in packers’ ability to dis- 
pose of product at a profit unbounded? 
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PRACTICAL POINTS FOR THE TRADE 


(Contents of THE NATIONAL PROVISIONER are copyrighted and matter on these pages may not be reprinted except by permission.) 


Some Points on Buying 


There has been a decided lack of inter- 
est, intelligence and good judgment on 
the part of many buyers in purchasing 
meat products. They have failed to con- 
firm their purchases in an intelligent man- 
ner, or to be specific and state just what 
particular range or average is wanted. As 
a result disputes and claims frequentiy 
arise, and in the majority of cases the 
seller is within the law. 


Range or Average? 


If the buyer desires a very close range 
in the average, he should specify “range”’ 
instead of “average,” even though he may 
at times be compelled to pay a slight prem- 
ium over the current market prices. 

Sellers occasionally attempt to fill the 
order on a “range” basis to their advan- 
tage, but the buyer is protected. And 
if it was done intentionally the seller is 
apt to lose the good will of his trade, 
and is sure to find it difficult and expen- 
sive to regain his lost trade. 


What is “Fresh Frozen”? 


Another question frequently comes up 
in regard to the interpretation of “fresh 
frozen” products. There have been spe- 
cific deals in the past where a buyer would 
confirm an order for a car of fresh frozen 
pork loins of a certain average, expecting 
to get product that had been in the freezer 
only a short space of time—say within 
thirty days. When the car was delivered 
the buyer discovered from package dates 
that this particular car had been in the 
freezer seven months. 

The buyer is disappointed and makes 
claim, and possibly attempts to reject the 
car, whereas the seller has fulfilled his 
part of the transaction, providing the prod- 
uct is in good condition upon arrival and 
of the proper average. 

The proper interpretation of the words 
“fresh frozen” is that the product was de- 
livered to the freezer and frozen in a 
strictly fresh condition; therefore the buy- 
er is under obligation to accept such car 
at invoiced price, or price mutually 
agreed upon between buyer and seller. 


Should Be More Specific. 

On the other hand, had the buyer been 
more specific in confirming purchase and 
stated “fresh frozen, not more than 30 
days freezer accumulation,” then the seller 
would be compelled to fill the order ac- 
cordingly. 

The fact is that the term “fresh frozen” 
has been misinterpreted by the buyer, he 
being under the impression that the term 
meant that the product had been in the 
freezer only a short time, whereas the 
seller fully understands that the loins 
were frozen in a strictly fresh condition, 
and this being a fact, the seller’s obliga- 
tion ceases. 


Protection on C. I. F. Orders. 


Another export term, “c. i. f.” meaning 





“cost, insurance, freight,” affords very 
little protection to the seller, providing 
product arrives in bad condition or the 
buyer is looking for an excuse to reject 
the shipment. The buyer, the custom 
house and the seller all seem to have a 
different interpretation of the meaning of 
this term, which makes it very difficult 
for the court to render a decision. 

However, to overcome all disputes of 
this nature, the buyer should, in addition 
to an intelligent confirmation, call for 
Board of Trade inspection, which protects 
both buyer and seller. This should elimin- 
ate all possibility of a dispute when prod- 
uct arrives at destination. 

In the absence of inspection, either by 
the Board of Trade or buyer’s representa- 
tive, there is frequently a difference in 
buyer’s and seller’s ideas, each having 
their own opinion with no _ debatable 
grounds. 

Quoting Pork Trimmings. 


Lean and extra lean pork trimmings are 
generally quoted on a percentage basis, 
usually 85% and 95% lean or better. 
Packers who quote by brand names are 
greatly in minority, but it is believed that 
brand quotations, in lieu of percentage 
basis, should be universally adopted for the 
general good of the trade. 

When the market is going against them, 
unscrupulous buyers can advance the argu- 
ment and claim that the pork trimmings 
contained less than the specified amount of 
lean, and demand a substantial allowance 
from invoiced price or reject the entire 
shipment. 

The same ruling applies to frozen lean 
trimmings as to frozen pork loins in re- 
gard to the term “fresh frozen.” 





Short Form Hog Test 


Do you know each day how 
your hogs “cut out”? 

Do you know how to figure all 
operating charges and expenses so 
as to get at your cutting profit or 
loss per day or per cwt.? 

THE NATIONAL PROVISIONER’S 
revised Short Form Hog Test 
enables you to keep track of this 
each day. 

If you want a supply of these 
test forms for daily figuring fill 
out the following and mail it at 
once: 

The National Provisioner, 

Old Colony Bldg., Chicago. 


Please send me .... copies of the 
Short Form Hog Test for daily figur- 


ing. 
BURUND. one x 0:0 0 6.00.0000:0:00. 000000000 eee 
DE. clceed seed nboene ieabeseeaeeene’ 


Single copies, 2c; 25 or more, 1c each; 
quantities, at cost. 











Handling Skinned Hams 


A packer in the South submits the fol- 
lowing inquiry: 

Editor The National. Provisioner: 

We are having complaints on our skinned hams 
being soft and flabby and excessive moisture in 
slicing same, 

Our superintendent says it cannot be in the cure. 
We are curing in 70 degree pickle. The hams are 
overhauled at 5, 15 and 40 days; 12-14 hams going to 
smoke 45 to 50 days; 14-16 hams, 50 to 55 days; 
16-18 hams, 55 to 60 days. We smoke our hams six 
hours in a temperature of 125 degrees F. and tnen 
drop back to 118 degrees F. for 24 hours, 

We are running our hams from the killing floor 
directly into the chill room, temperature of chill 
room being about 35 degrees F. to start; before the 
delivery is final the temperature is up to about 55 
degrees F. 

We are cutting 48-hour hogs, it taking the full 48 
hours to get the temperature back to 33 degrees F,; 
inside temperature of hams showing around 388 de- 
grees F. to 40 degrees F. at the time of cutting. 
Ninety per cent of our hogs are good corn-fed hogs, 
and we do not see why we should have this trouble. 

The curing overhauling appears to be 
well in line, and smokehouse operations 
about right. In this connection it is sug- 
gested that the hams be allowed to hang 
on the smokehouse trees after soaking a 
sufficient length of time to drain off be- 
fore placing in the smokehouse. 

It is further suggested to bring the hog 
cooler down to a temperature of 33 de- 
grees to 34 degrees F. for the first 12 
hours. If cutting two-day or 48-hour 
hogs, bring down to 28 degrees to 29 de- 
grees before cutting, so as to get an in- 
side temperature of 35 degrees F. in the 
hams. 

Do not allow fresh hams to accumulate 
or pile up on the cutting floor, but de- 
liver them to the cooler immediately after 
skinning. 

Watch the fatting operation closely, as 
*there are two layers of fat, and you should 
not cut below the tissue between the two 
layers of fat. If fatting through the 
tissue, hams will be flabby coming out oi 
cure. 

In addition to the above, it is suggested 
that the inquirer compare directions foi 
curing and smokehouse operations pub- 
lished by THE NATIONAL PROVISIONER with 
his present method of handling through- 
out, and improve where possible. 

The inquirer deserves credit for giving 
full and complete information as to his 
present method of handling. If all in- 
quiries stated facts as fully as this, it 
would be much easier to furnish intelligent 
information in reply. 


[Directions for “Curing S. P. Meats” and 
“Smoking Hams and Bacon,” which were 
published in these pages some time ago, may 
be had by subscribers by sending a 2-cent 
stamp to THE NATIONAL PROVISIONER, 
Old Colony Bldg., Chicago, Ill.) 


fe 


NEW CANADIAN ABATTOIR. 


lt is reported by the U. S. Department 
of Commerce that a large packing com- 
pany in western Canada is planning to 
build an abattoir and packing plani at 


Prince Rupert, at a cost of about $25,000. 
A capacity of 300 cattle per week and a 
storage capacity of about 200,000 Ibs. of 
meat and poultry will be provided for. 
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Making Compound Lard 


In a recent issue a packer subscriber 
asked how to make a compound iard as 
neutral! as possible. Information was 
given in detail on various features of 
operation in compound lard making. 

An old oil refining expert comments at 
some length on the subject, claiming that 
most rehners do not know how to make 
a neutral product. In his letter he says: 


Chicago, July 15, 1924. 


Editor ‘HE NATIONAL PROVISIONER: 
In Tre NATIONAL PROVISIONER of July 
Sth, in your answer to a small packer 


on how cotton-seed oil is made into iard: 
and how can tallow be deodorized, he also 
asks for information as how to make com- 
pound as neutral as possible. 

The writer has had some practical ex- 
perience along this line. 

The small packer cannot make a com- 
pownd lard that is neutral and is prime it 
sme!] and taste, snow-white in color, di- 
gestible, and that will not spot or turn 
rancid in a short while, by the present 
method of refining the crude vegetable 
oils by the use of caustic soda solution 
and bleaching with fuller’s earth, and 
then deodorizing with steam. 

Take a crude cotton-seed. oil, 1.10% of 
free fatty acid, that can be refined with 
3% of caustic soda 14° Bé. at a refining 
loss of 7%, leaving a fatty acid of 0.95% 
after refining. Rancidity has set in, due 
to thc way the sced has been handled 
from the farm to the mill, and in the tank 
cars from the mill to the refiner. This 
is termed free fatty acids. 

In bleaching this oil different percent- 
ages of fuller’s earth are used. Say we 
take 5% on this oil. 

Now, to start, it is almost impossible 
to keep these bleaching tanks free from 
accumulation of fuller’s earth, that turns 
dark in color and is very rancid in smell 
and taste, that accumulates on the inside 
of the bleaching tank and on the paddles 
in the tank, without washing after each 
operation, whick is not practical. 

Then the oil is run through a filter press 
that is harder to keep clear. than the hilter 
tank, and becomes coated with a crust 
or gum of burned oils and fuller’s earth. 

Ard cenerally the cloths are net chanyed 
in this press until they become so burned 
from heat and wear and tear of the hot 
oils that they become dark in color and 
rancid in smell and taste and are left on 
until they burst. 

These dirty cloths causes rancidity to 
set in, and by the time the oil is heated 
in the deodorizing tank it is impossible 
to remove the smell and — of the 
fuller’s cnet that is in the oil. 

The deodorizing tank also becomes coat- 
ed with a gum, or cooked oils that stick 
to the sides of the tank, which causes 
rancidity to again set in, and imparts a 
smell and taste of the tank to the oils. 

It is almost impossible to keep the 
bleaching tank, filter presses, cloths and 
deodorizing tanks clean, or to over come 
these faults where the tanks and presses 
are in constant use daily. 

The oils that are refined and bieacied 
and ceodorized under these conditions are 
not fit for shortening or edible purpose 
in the shape of compound or cooking oils. 

Now, there is a way of overcoming all 
of these obstacles in a process of refining 
and handling of the oils, by which a snow- 
white compound may be made that is di- 
gestible, neutral, sweet in smell and taste, 
and that will not spot, and you do not 
have to whip air into the picker box to 
make a white compound. 

There are refineries lying idle in some 
of the Southern cities, simply because 
their chemists did not know how to refine 
an edible oil that was neutral. These 
companies have gone broke and their mills 
~.are sald... The hulls and meal.paid for the 
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manufacturing of the oil, and the oii was 
the profit, if they had -known how to 
refine it. 

There is a method by which the oil can 
be refined to gain the results of a neutral 
oil, but everybody doesn’t know it. 

Yours truly, 
CHAS. i. “CAMERON. 
a 


Care of Motor Truck 


[EDITOR’S NOTE.—This is the first of a 
series of seven articles explaining the care 
and repair of motor trucks. The others 
will appear weekly, and will describe in de- 
tail various parts of the truck and the at- 
tention each should have.] 


By F. A. Whitten, Chief Engineer, General 
Motors Truck Co., Pontiac, Mich. 

Treatment given a truck during the first 
30 days of its career often decides whether 
the black ink of the profit column or the 
red ink of loss will be used when a balance 
is struck of the truck’s earnings. So the 
first 30 days are the hardest, from a 
truck’s viewpoint. 

Be sure that the radiator is full and is 
kept full of water; that good oil is up to 
the “full” mark in the oil reservoir and 
that it is changed in accordance with 
manufacturers’ instructions. Register the 
storage battery at once at the battery 
service station so that the 90 day free 
service can be had, and have the battery 
inspected at least once a week. 

With most make trucks it is advisable 
to drive them not faster than 15 miles an 
hour the first 500 miles, so that the bear- 
ings will be worn in properly. With some 
of the better make trucks that have reamed 
bearings fitted with the proper running 
clearances built in by the manufacturer, 
and forced feed lubrication, this is not 
necessary, and the truck can be driven at 
governed speed at once. 

Under no circumstances disturb the 
governor and its adjustments. This is set 
at a speed that means safety both for the 
truck and traffic. A faster speed invites 
mechanical trouble and road accidents. 

After a truck has been run a few days, 


look it over closely. See that brakes have 
a full bearing surface on the drums, as 
new brakes often have high spots which 
wear down and leave the brakes loose. 


‘ See that radiator hose connections are 


tight and that all nuts are well fastened. 

The truck owner who would get the 
ultimate of service from his purchase, and 
who has civic regard for the condition of 
roads will not. overload his truck. An over- 
load may imean a slight increase in a day’s 
profit, but it is likely to result in big ex- 
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pense bills through the premature wear- 
ing of parts. It also is a big factor in in- 
juring road surfaces. The wisest course 
is to obey the rated load rule and the state 
laws governing loads on highways. 

Keep the working parts of the truck 
clean and well lubricated if the maximum 
results are desired. A dirty engine has a 
bad moral effect on the driver, and indi- 
cates lack of care. From a purely me- 
chanical standpoint it aids dirt and grit 
to work into moving parts of the engine, 
covers small parts such as cotter pins so 
thoroughly that it is not easily noticed 
if they fall off, and generally proves detri- 
mental. 

Furthermore a dirty engine collects oil, 
creating a fire hazard. A good driver, in- 
terested in his truck, is known by the lack 
of dirt found under the hood. 

eee: aes 


High Grade Greases 


A small packer in the West has been 
turning out low-grade grease from his hog 
production, and wants to know how to 


improve it. He says: 
Editor The National Provisioner: 

I have been having trouble in getting a white 
color on my grease from rendering hog fats. Can 
you tell me what to do to improve the color? 


Many things happen in rendering to 
affect color and acidity of the product. 
It is possible that this inquirer is allowing 
his black guts to go into the tank im- 
properly hashed or washed. This would 
give a dark color to the entire contents 
of the tank. 

There are packers who are getting an 
all-hog white grease out of their hog pro- 
duction, and doing it all the year round. 
They do it by properly washing and hash- 
ing the black guts and proper handling 
of all products through the rendering 


process. 

[EDITOR’S NOTE.—On another page of 
this issue of The National Provisioner ap- 
pears an article by a well-known packing- 
house superintendent on this subject, which 
is worth reading.] 





Casings handled onmy Sales 
and Service combination 
bring maximum profits. 


This service includes expert -_ 
vice on manufacturing methods. 


Leading Packers are satisfied clients 
Write fer particulars 
ROY L. NEELY 
Broker of Casings Exclusively 


602 Webster Bldg. Chicago, Ill- 
Cable address ‘*ROLESNELY” 











Hams Cured in 


tion authorities. 


Bld., Chicago, Tl. 


Mild, safe cure by new method, approved by U. S. meat inspec- 
Why tie up your money in a 45-day cure? 
For information address H. C., care The National Provisioner, Old Colony 


14 days 








scrap pile!” 


Write for 


Monadnock Building, 





‘‘P--- that black gut hasher!’’ 


“It costs more to keep up than it’s worth. 


Has that been your experience? 
If you could get a machine that was fool-proof, and that would 
enable you to turn all your hog grease products into All-Hog 
White Grease, would you buy it? 


You bet you would !—if you know how to figure grease prices! 


information to 


HILL MANUFACTURING COMPANY 


Throw it out on the 


Chicago, Ill. 
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IN THE 


FROZEN PORK 


1921 


MAY JUN JUL AUG SEP OCT NOV 


Ibs. 


STOCKS *IN COLD STORAGE. 
The figures on which the above chart 
is based are as follows, in pounds: 
1921. 





Frozen pork §S.P. pork D. S&S. pork Lard 
Jan. . 93,990,000 294,993,000 144,997,000 59,319,000 
Feb. ...150,594,000 316,328,000 202,909,000 83,549,000 
Mar. ...208,.889,000 376,376,000 251,893,000 117,690,000 
April . oy 964,000 367,553,000 255,390,000 128,614,000 
May ...200,706,000 355,041,000 246,443,000 152,428,000 
June try 486,000 366,291,000 240,610,000 181,992,000 
July ...182,163,000 366,346. 000 259,752,000 204,301,000 
Aug. ...149,435,000 vor} 231,512,000 194,490,000 
Sept. -..103;486,000 320,190, 200,291,000 149,886,000 
Oct. .... 64,682 yo+4 257.245. goa 149,975,000 85,115,000 
Nov .. 38,517,000 108,610,000 48,850.000 
Dec . 87.513,000 2 rh “345: 000 96,731,000 42,001,000 

1922. 

Frozen pork S.P. pork D. S8. pork Lard 
Jan. - 51,203,000 252,822,000 111,071,000 47,541,000 
Feb. ... 71,722,000 284,487,000 128,689,000 61,202.000 
Mar. ... 86,219,000 321,950,000 139,281,000 61,297. 
Apr. ... 98,765,000 347,275,000 145,182,000 86,031,000 
May ...103,907,000 348,304,000 142,030,000 96,055.000 
June ...114,571,000 362,395,000 157,689,000 123.798.000 
July 8,000 154,25 


| 2 2128'962/000 391,474,000 186,948. 
Aug. ..-117,903.000 385,692,000 179,856,000 143,084,000 
.. 84,815,000 369.187.000 165,668,000 119.755.000 
Oct. ... 46.796.000 313.517,000 122:783.000 
... 30,688,000 278.811.000 0 
. 83.774.000 302.708.000 
1923. 
Frozen pork S.P. pork D.S. pork 
: 133-278.000 377,107,000 121,126, 
120;196,000 412:806;000 155,922,000 
1 





> $2,068,000 384,604,000 110,824,000 35 317.000 
1924. 
Frozen pork S.P. pork D.S. pork Lard 
Jan. ...126,.783.000 432.726.000 147,487,000 49,822.000 
Feb. ...165.822.000 468,.373.000 168,141,000 56,161.000 
Mar. ...199.428.000 500.658.000 168,145,000 68.557.00u 


Apr. ...227,284,000 512,190,000 192'934,000 85,722,000 
00,683,000 191,882,000 102,317,000 


oe 206,009,000 127,949,000 
"186,566,000 473, 914. 000 212,158,000 1521529.000 
. .164,461,000 443,795,000 2021002;000 150,243,000 


—— fe 
LARD AND GREASE EXPORTS. 
Exports of lard from New York, August 
1 to August 13, were 23,764,286 Ibs.: 
120,000 Ibs.; greases, 2,679,000 Ibs.: 
stearine. 


July 
Aug. 





tallow, 
and no 
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BRITISH PROVISION STOCKS. 


(Snecial Report to The National Provisioner.) 
Liverpool, England, August 5, 1924. 
The stocks on hand in Liverpool on 
August 1, 1924, as estimated by ihe Liver- 
pool Trade Association, with comparisons 
tor last month ard last year are as follows: 





July 31, June 30, July 31, 

1924. 1924. 1923. 

a peer ee Pe 12,478 17,421 
I ND oo Sie es opin 10,360 1,486 
Shoulders, boxes ........... 2,263 580 
Lard (tierces) P. S. V 758 1,369 
Lard (refined), tons 3,082 1,466 
Imports into Liverpool for the month 


of July: 
24,977 boxes bacon, 
19,669 boxes hams. 


including shoulders. 


92,536 cwt. lard. 
The approximate weekly consumption 
ex Liverpool stocks is given below: 
Bacon, Hams, Lard, 
boxes, boxes. tons. 
EN ois ob ca ccssuseens 7,657 4,980 939 
DM SS Sets eae canes 6,122 3,963 690 
Lk.) See 6.896 3,739 703 
NN oo cas acs en aos 6.677 3,873 773 
ONE eRe eae 6,746 2,985 594 
a aaa 6,664 2,868 1,178 
a re 7,415 3,361 926 
—-— ~fo—_—__ 


BRITISH PROVISION MARKET. 
(Special Letter to The National Provisioner.) 
Liverpool, England, August 2, 1924. 
Strong features have again been in evi- 
dence in the American bacon market this 
week, and with packers’ advices strong, 
there has been reserve amongst the hold- 
ers on this market, where supplies are 
light, and the hardening tendency goes on. 
Further advanced prices for all cuts of 
bacon have been quoted, and with the 
small supplies on hand, and the absence of 
offerings, there is a strong position on 
American bacon. 

In hams, good fresh A. C.’s 
request, but other parcels continue hard 
to move. Shoulders are offered sparingly, 
and picnics are steady. 

Lard on spot is firm in sympathy with 
Chicago advices, but the demand is quiet. 


are in fair 
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This chart in THe NATIONAL PROVISIONER MARKET SERVICE series shows stocks of frozen pork, dry salt and sweet 
pickle meats and lard for each month of 1924 to date, compared to stocks in the three years preceding. 
Last week’s chart showed stocks of provisions and lard at the seven principal markets. 
similar, the stocks at the seven markets being a fair index of those for the country as a whole. 
All stocks shown on the chart declined during July, as cold storage holdings were drawn upon to supplement the 
light supply of product from the declining hog runs. 
orders requiring quality product, as the grade of hogs coming te market during the month was such that only a small 
percentage would produce the highest-grade cuts. 
On August 1 there was held in storage product equivalent to 5™% 
This total is somewhat less than the 5-year average of that date. 
With the prospect of early settlkement of European difficulties, it is anticipated that storage stocks will begin moy- 
ing rapidly into consumption, particularly if hog runs continue small. 


In general, the curves are 


also, to draw on storage stocks to fill many 


million hogs of an average live weight of 250 


STORAGE STOCKS IN U. S. 
The stocks of meat and lard in storage 
in the United States on August 1, 1924, 
are announced by the U. S. Bureau of 
Agricultural Economics as follows: 





Aug. 1,1924 July 1,1924 5- « avg. 
oS. Ibs. Aug. 1, lbs. 
Beef, frozen...... 29,243,000 37,028,000 70, 970, 000 
CS eae 12,291,000 13,864,000 22,695,000 
i re 8,081,000 8,526,000 bd 
Pork, frozen - 164,461,000 186,566,000 151,056,000 
D. S. cured....108,490,000 116,567,000 276, 192, 000 
D. S. in cure. 93,512,000 95,591,000 
S. P. cured....175.517,000 193,523,000 391,283,000 
S. P. in cure. : 268,278,000 280,391,000 - 
Lamb and Mutton, 
frozen ..... d 254, Pond 2,917,000 4,475,000 
Miscl. meats 70,029,000 74,840, 
SE. veanehens ses 150. 243) 000 152,529,000 154,632,000 





*Not available. 
4% 


MEAT EXPORTS FOR YEAR. 


_Exports of meats, meat products and 
oils from the United States for the fiscal 
year ending June 30, 1924, with com- 
patisons, are reported by the U. S. De- 
partment of Commerce as follows: 

1924. 1923. 

Meats and meat products, Ibs....1, 004, 865 919,031 
Hams and shoulders, Ibs..... 369,458 319,269 
Bacon, Ibs. 408,099 408,334 





Animal and fish oils, fats and 

grease, total Ibs. 1 1,213,886 
RN I Feo O08 Gin o's wa aor bx 952,642 
A er 26,494 
Vegetable oils and fats...... ‘ 120,47 





a a 


PORK CUTS AT NEW YORK. 


(Special Report to The National Provisioner from 
H. Zaun.) 


New York, August 13, 1924—Wholesale 
prices on green and sweet pickled pork 
cuts: Pork loins, 30@32c; green hams, 8-10 
Ibs., 1934; 10-12 Ibs., 19c; 12-14 lbs., 18%4c; 
green picnics, 4-6 Ibs., 12%4c; 6-8 Ibs., 12c; 
green clear bellies, 6-8 Ibs., 17%4c; 8-10 lbs., 
17%4c; 10-12 lbs., 16%c; 12-14 Ibs., 16c; 
green rib bellies, 10-12 Ibs., l6c; 12-14 Ibs., 
l6c; S. P. clear bellies, 6-8 ‘Ibs., 16%4c; 8-10 
Ibs. 17c; 10-12 Ibs., i6c; 12-14 lbs., 16c; 
S. P. hams, 8-10 lbs., 19c; 10-12 lbs., 19c; 
12-14 Ibs., 1834c; 18- 20 Ibs., 21c; dressed 
hogs, 15t{c; city steam lard, 13%%c; com- 
pound, 14%@15c. 
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PROVISIONS AND LARD 


WEEKLY REVIEW 


All articles under this head are quoted by the barrel, except lard, which is quoted by the hundredweight in tierces, 
pork and beef by the barrel or tierce and hogs by the hundredweight. 


Hogs Receipts Liberal—Farmers Still 
Selling—Hog Corn Ratio Not Satis- 
factory—Export Movement Fair. 

The week has shown continuation of 
liberal hog movement although the total 
at the seven leading points was 113,000 
less than for the corresponding week last 
year. The influence of the receipts was, 
however, sufficient to have an influence 
on the futures market, although live hogs 
held very steadily, and did not reflect any 
special depression. The average of hogs 
for the past week was well up to the sea- 
son's high, maintaining a good portion of 
the advance from the low point of last 
winter, 

Demand for product has been a little 
irregular. Ribs and lard showed a rather 
sharp decline the middle of the week, but 
steadied again, lard being influenced by a 
recovery in oil. The demand for product 
as reflected by the position at big packing 
centers is still very good. 

Shipments Were Heavy. 

The shipments from Chicago the pasi 
week were 19,500,000 Ibs. of cut meats 
against 15,500,000 Ibs. last year, fresh 
meats 39,960,000 Ibs. against 28,900,000 lasi 
year, and lard 13,300,000 Ibs. against 
10,900,000 Ibs. 

The situation as to feeding conditions 
is causing more or less anxiety. ‘The hog- 


‘corn ratio is rather unsatisfactory although 


there has been some improvement as a 
result of the advance in hogs partly mak- 
ing up for the gain in corn. 

The last report by the Government was 
for June, which naturally did not show 
the effect of the July rise in either hogs or 
corn. This has improved the basis to 
some extent but not enough to make any 
material difference, possibly, in the ten- 
dency in the hog production unless there 
can be a larger use of other feeds than 
corn. 

The weather conditions have been good 
for feedstuffs, other than corn, and with 
the generous rains over practically all the 
country excepting the east and extreme 
west, there has been a fine crop of for- 
tage and other pasturage. 

Dry Weather Hurts East. 

Through the east the weather has been 
very dry, and in the milk and butter sec- 
tions there has been very little pasturage 
until the recent rains. Conditions on the 
Pacific coast have also been unfavorable, 
which was reflected in the California re- 
port of the condition of livestock as of 
August lst which was quite a little under 
last year. 

The details of the June 1 pig supply and 
the conclusions drawn from this report, 
together with the advance in the grain 
markets was undoubtedly quite influential 
in the rise in hogs and the resultant rise 
in products. The probabilities for the fall 
supply of hogs makes for a great deal of 
confidence in the statistical position of the 
market. 


Packing from March 1 has been about 
1,000,000 hogs less than last vear, which 
on the ordinary run of resultant product 
would mean a decrease of about 135,000,- 
000 Ibs. in the supply of meats and about 
35,000,000 Ibs. in the supply of lard, com- 
pared with the corresponding time last 
year. The average weights for May, which 
is the last available report given by the 
Department for all the country, were 1 
pound heavier than for May last year, but 
the average for January-May was this 
year 168.82 dressed weight against 175.81 
last year, a decrease of 7 pounds, which 
on the 24,000,000 hogs killed this year 
would mean a decrease of 168,000,000 Ibs. 
in the product. 

Report on Average Hog Weights. 

The Bureau of Markets report of aver- 
age weights for the week ending August 
2, showed an average at Chicago of 251 
Ibs. against 252 lbs. last year; East St. 
Louis 214 lbs. against 208 lbs.; Ft. Worth 
221 pounds against 189 lbs.; Kansas City 
237 lbs. against 229 lbs.; Omaha 265 Ibs. 
against 261 lbs.; and St. Paul 259 Ibs., the 
same as last year. These figures would 
seem to indicate that the higher prices for 
hogs have resulted in a general increase 
in feeding activities so as to bring weights 
up in order to get the higher prices for 
hogs. 

The statistical report of total product 





Daily Market 


Service 


The DAILY MARKET SER- 
VICE, established to furnish the 
trade with authentic daily infor- 
mation of market prices and mar- 
ket transactions, is the latest addi- 
tion to THE NATIONAL PROVISION- 
ER’s trade service. 

It includes market prices and 
transactions on provisions, lard, 
sausage meats, etc., together with 
daily hog market information, 
Board of Trade prices, etc. It 
covers export markets also. 

It is mailed each day at the 
close of trading, and a handsome 
leather binder is furnished to sub- 
scribers for the purpose of filing 
the daily reports for ready and 
permanent reference. Subscribers 
also are entitled to free telegraphic 
service (messages collect). 

Application for this service may 
be made to THE NATIONAL PRO- 
VISIONER, Old Colony Bldg., Chi- 
cago, Ill. The cost is $1 per week, 
or $48 per year, payable in ad- 
vance. 








from the hogs killed this year, on account 
of the gain in number of 1,100,000 from 
January to May inclusive, showed a total 
of 3,998,000,000 Ibs. against 3,977,000,000 
Ibs. last year. ‘The total production of 
cattle and calves was 2,053,000,000 Ibs. 
against 2,020,000,000 last year, and sheep 
and lambs 184,000,000 against 192,000,000 
last year. These figures show that there 
has been no decrease in the supplies of 
products for the domestic trade in that 
period. 

Stocks of preduct showed small gains 
compared with the previous vear at the 
end of the period, but this was partly due 
to a decrease in the exports. It is ex- 
pected, however, that. the packing oper- 
ations the last seven months of the year 
will reflect the different surveys of de- 
creasing supplies of hogs in the country. 
Some in the trade are not yet ready to 
accept the Government forecast of sup- 
plies, but in the absence of any more de- 
finite information, most are accepting the 
figures as approximately correct. 

Will Consumer Use It? 

There is some question as to the con- 
suming power of the country at the ad- 
vanced prices. Whether the actuai retai! 
price to the consumer will be advanced 
enough to be a factor is one of the un- 
certain problems in the situation. There 
has been a rather definite feeling that the 
advance in price would affect the export 
movement and from time to time there 
have been claims that the export buying 
was decreasing owing to the advance in 
American prices. This has partly been 
offset by the advance in foreign exchange. 

Exports of lard the past week were 
14,399,000 Ibs. following 22,664,000 Ibs. the 
previous week, and compared with 7,685,- 
000 Ibs. last year. Exports of meats were 
13,874,000 Ibs. compared with 17,855,000 
Ibs. last year, and 16,834,000 Ibs. a year 
ago. These figures do not indicate any 
change of material amount in the tendency 
of the export movement. New York is 
shipping a good deal of lard and there 
seems to be a persistent foreign buying of 
animal fats. 

PORK—Prices continue very firm. A 
general revision of eastern prices has been 
made within a few days with New York 
mess pork quoted at $29.50 to $29.75, 
family $30. At Chicago mess pork has 
been quoted at about $26.50@27.00. 

LARD—Trading was irregular this weck 
but the undertone was firm. A report was 
current of a fair volume of business for 
export to the United Kingdom, but this 
lacked confirmation. At New York prime 
western was quoted at 14.50c@14.60c; mid- 
dle west 14.30c@14.40c; city 14 to 14%c 
refined Continent 15%4c; South America 
1534c; Brazil kegs 1634c; compound 16 to 
16vc. 

At Chicago the market has been rather 
irregular with loose lard quoted at 30 to 
40c under September, regular in round 
lots about September price and leaf lard 
about 25 under September. 

BEEF—The market is quiet and steady 
with only a limited trade reported. New 
York was quoted (mess) 16 to 17c; packet 
17 to 18c; family 20 to 21c; extra India 34 
to 34c. At Chicago beef hams were 
$36 to $36.50, plate $17.50 to $18; and extra 
plate $10.50 to $19. 





SEE PAGE 41 FOR LATER MARKETS. 
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NEW ZEALAND MEAT TRADE. men will be given employment. At pres- 
— During the first five months of this ¢nt some 600 are engaged on the construc- 
‘ year, from January to May, there were tion work. All the machinery for the 
167,818 quarters of beef, 1,072,668 car- Plant is being imported from the United 
cesses of mutton, and 3,281,088 carcasses tates. 

of lamb shipped from New Zealand, ac- —_—o— 


cording to statistics furnished by the New EXPORTS OF PROVISIONS. 


’ 
Zé aland Meat Producers’ Board and for Regiite U8 geeriainnn tom Atlante tel Oat gels 
warded to the Department of Commerce fr the week ending August 9, 1924, with compari- 
by Consul General Edwin N. Gunsaulus, sons: 




















Wellington, New Zealand. | PORK, BBLS. 
Killings at all plants from November 1, ss 
1923, to May 31, 1924; and stocks on hand Week Week, Nov. 1, 1928 
May 31, are given below: ea “nee 3 
9, 1924. 11, 1923. 9, 1924. 
Slaughter. Stocks May 2. United Kingdom... 35 67 2,350 
Beef (quarters) ............ 251,293 75, . » ) 5 
© Continent .... : sie 460 15,061 
Wether mutton (carcasses). 941,433 204; 894 West Indies 2.211! 419 Rigs 15,342 
=- Ewe mutton (carcasses).... oe see bes ” 
Lamb (carcasses) .......... 4,552,85 003,942 Tote 5 527 27 
Sundries (frt. carcasses)... 263,437 114,046 sin oll each ole = ” oo 
Stocks of frozen meat loaded into BACON & HAMS, LBS. 
steamers not departed from New Zealand — tnitea Kingdom... 10,171,750 12,572,700 409,239,310 
as of May 31, 1924, were 13,499 quarters Continent ......... 2,414,000 2,681,100 226,045,775 
\ of beef, 7,964 carcasses of mutton, and 9%. 6 Cost, Amer. 15,008 ------- ana 
358,531 carcasses of lamb. BAA MIRE. Gocceacs. -cudéenee 175,500 
| s Other countries ... 6,500 8... eee 1,927,000 
/ , ° om ND ees = a 
MEER Gusdnaugeses 13,574,250 15,253,800 640,811,785 
NEW ARGENTINE PLANT. c 
) One of the large packing companies LARD, LBB. 
; . ashi ‘ ts f = United Kingdom... 5,310,695 5,450,199 200,772,004 
“e | OF a has —— ground cree —— Se 12'364,460 3,067,865 471,196,851 
new $2,500,000. re rigerating p ant in So. & Cent. Amer. 49,240 37,000 4,297,128 
Rosario, Argentina, according to trade re- bse —— pases — 153,000 aes 
ports received from Consul: Robert Harn- SE OME TER <2'2 alae iy SORT eee 
Kee tl e heat ri ht den, Rosario, by the Department of Com- i ee eee 18,015,029 8,738,064 680,618,184 
P & agg It My statod Srhon anal, RECAPITULATION OF THE WEEK’S EXPORTS. 
e the most moc anc s 
: ¢ . Pork, B 
and you keep the money the Argentine. A tract of land compris- ee Seg ng gl 
I th , ing 160 acres fronting on the river has es a ee 135 5,973,250 14,742,029 
im e meat: been acquired for the various buildings, oe Me las eke oe an 
corrals, etc., and the plant’s capacity will New Orleans 121.1222: . 819 at 307,000 
: ae eer > will Montreal 7,000 2,741,000 
Le 6 r 2cA > , SEONTPCRL 2 nwccocccccsccccecs eee Dram ly, ‘ 
Shrink: : ; ; be 1,200 cattle daily. These cattle wi Total week ......0..0cs. 454 13,5247250 18,015,029 
Shrinkage of hams in cookers and in the | be drawn from the ranches surrounding previous week 2 22..2227! 1,297 14'820/000 20/077.418 
* : eer : . > citv Two weeks ago.....- ‘,.. 45 9,673,150 14,011,973 
smokchouse—shrinkage of sausage in steam the we ae Oe ee ee . “ ay Ror Scahemnre She 527 15,253,800 8°7381064 
hoxes—how many hundre Is erh s thou In addition to reirigerating, wacergee’ f will Comparative summary of aggregate exports in lbs. 
; : rere omy. Serene also be done and a certain amount of pork = gum" Now 1. 1993, te Aug. 9, 1924, 
sands, of dollars did these unseen losses and | products packed. Modern and substantial 1923-1924, 1922-1923. Increase. Decrease. 
profit leaks steal from you last year? docks, warehouses and railway terminals rs rk, por 6,550,600 8,473,400 ........ 1,922,800 
, ’ ° . nae a hate sUCON ANC 
is cance tae . are included in the plans and, when com- hams, Ibs.640,811,785 626,203,454 14,518,331 _........ 
owever careful your men may be in con- pleted as expected next September, 1,200 Lard, Ibs. .680,618,184 685,781,317 ........ 5,113,133 


trolling temperatures on these processes, and 
no matter how small your losses are, this 
simple FREE test will amaze you. It will WHOLESALE DRESSED MEAT PRICES. 

show how Large are those seemingly Wholesale prices of Western dressed fresh meats were quoted by the U. S. Bureau * 
“small” losses due to Shrinkage, Waste of | of Agricultural Economics at Chicago and three Eastern markets on Thursday, August 14, 
Steam or Gas used for heating, Spoiled 1924 5 

Product, and Waste of men’s time. Turn i 
these losses into Extra Profits with a Powers | Fresh Beef— 














. ¢ . CHICAGO. BOSTON. NEW YORE. HILA. 
regulator. Test one for 30 days without cost — cceccucccecceccee $17.50@19.00 $17,00@17.50 $18.00@19.00  $18.00@19.00 
or obligation. They accurately control tem- ABBAS Gh ecesc Se ees oek svasess | BBStIaS 6ifeseicee | icaee 7 Eee 

: 4 i 50@ J 50° 3.5 12,5 7 2. @ = 
peratures—need no attention—save their cost a, pares aereva ness nv Annee ee 2 60@ 12.00 ere epee sesmiies * 00011 6 
several times a year—are easy to install and me ; 
simple to operate. es ee Pn Tee AR GOMPUBIND Lace. “secesceee” eae 
> Medium .......... ese wean ene eee d 10.50@13.00 8.00@ 8.50 10.00@11.50 8.00 @ 10.00 
Every dollar you spend for inaccurate hand eee eee 7.00@ 9.00 7.00@ 7.50 7.00@ 9.00 6.00@ 8.00 
control is money gone forever, same as rent. BULLS: 
\n equal amount invested in Powers regula- ood Oye er srk Pree easkeeer ve Ge aubheeess heieeenbe waste, Pack Shee ysy hts sah oonueeeem 
= fc a RGae SL eee saben keee bi Re Abe od ca Cie Aor Yen et: kd eee 
tors earns dividends of 50 to 300 per cent a ial ladle lahat Reais 17.00@19.00 <.2...... - 19.00 @ 21.00 
year, for at least 10 years. Fresh Veal* 
; : j i eves 17.00@19.00 = we cenee 19.00@21.00 «ss veseces a 
Get first-hand evidence of what you_can BEET SENSE Erteavawenssenons eicc) SEDDBIBDO 5 hiewess-s:c 16.00@18.00 15.00@16.00 
save with Powers temperature control. Mail CON te alain Seat te iti hed ain 13.00@14.00  8.00@10.00 13.00@15.00 11.006 14.69 
1 j H 4 7 a 1.004 2.00 7.0 Ot 
the coupon. It brings prices and full particu- Common ..........+.- eee ee eeees 9.00@ 12.00 7.00@ 8.00 — 10.00@12.0( a 
lars of our 30-day free trial offer. Fresh Lamb and Mutton— 
; “a. eeecccccce TTREELCT Ee eecece 25.00 @ 26.50 26.00 @ 27.00 24.00 @ 26.00 23.00 @ 26.00 
yer ° p bbe 466455555 4005'5 23.00 @ 24.50 24.00@ 26.00  21.00@ 23.00 20.00 @ 23.00 
The Powers Regulator Co. — AER pee kek ae haat cee 18.004 21.00 21.00@23.00 18.00@20.00  19.00@ 20.00 
= . . PINON eee, UL Rae age 12.00@17.50  15.00@18.00  15.00@17.00 — 15.00@18.00 
2725 Greenview Ave., Chicago penn et 
YEA I : 
New York Boston Kansas City Toronto 0 TS ee ee eee ee ee eae 23.004 25.00 20.004 22 oe SakceGhiesk” “anueee one 
4 a 23 Sae0e  <sseeedsae 8 (versace 
And 30 other offices. See your telephone directory —. Fad ck Jedi sessicdhcladia) aa.k pba dled did wing op * Zs. iadaiiaba “ Seg TEE ee ia ee 
—_- << — =e =m «== «=== =e ome MUTTON: 
| erry ey Serene Ty eee 14.00@15.00 15.00@16.00 | 15.00@16.00 16.004 ia 
y : J DEED. “sons 545004450062 8% 50:9 ain 10,00@12.00 12.00@14.00  12.00@14.00 — 13.00 @15, 0¢ 
POWERS REGULATOR CO., wl aia eeceees epee + 7,00 10,00 10,06@ 12.00 10.004 12.00 10,00 @ 13.00 
2725 Greenview Ave., CHICAGO | en 
‘ - oe . ™ 5.00 2 @ 25 25.00 @ 27. 22.00 @ 27.00 
| Geniemen: . Weiipat oblinetion on aw part, | ES ee ae ea ene 24.00@ 25.00 24.00@25.00  25.00@27.00 22.00 @: 
kit . 1 ices. and particulars of y 10-12 TD. BVETRRC... oc cccccccccsvrs 21.00@ 23.00 23.00@25.00 24.00@25.00 22.00@25.00 
indly send me prices. anc particu ars o _ your Z 5 i Breeecernes tes ee* “com ts.te pipet hry a: 06033 00 1: coareeae 
30 day free trial offer for Powers regulators 12-14 lb. average........- 16.50 0 
| é : | 2E-08 TD. BVOTERS. « .cccvvcccccs eoee 13.50@14.50 | 17.00@18.00 19.00 @ 20.00 16.00 @ 17.00 
2G IDS. CVO. cccccccccvccesecccces ° 12.00 @ 13.00 13.00@ 14.00  17.00@19.00  14.00@16.00 
Ic 7Ham Cooking Vats. CiFonee Steam Boxes. | SHOULDERS: 
Smoke Hous “los Scalding Vat Skinned ...........000- eeeeese sees 13.00@14.00 =... .....- 13.00@16.00 14.00@15.00 
[WS ae PICNICS: 
| | SB WORRIED. 65065: dk6se sco ee 19.50G1i50 13:00@1S.50 = ak ncece Senco wsene 
Name 6-8 lb. average........---. Se ee 10.00@10.50 12.50@13.00 12.00@13.00  .......-+.- 
Rae es ope eh ea ing ea eee ieee ee : , 
| —— >.n0@ 7.5 7.004 { q 0@ 19.00 
Boston style ..... PENG e ier aeg wm eae ole 16.50@17.50 =... 17.00@ 19.00 17.00@ 








07 PR IIEK oi Sal Gad agg Sica iinon Sept | *Veal prices include “hide on” at Chicago and New York. 
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August 


TALLOW—tThe market has been firm 
with prices held higher on the general 
strength in competing fats, firmness in 
the better tone abroad. The 


London Auction sale showed a fair vol- 
ume of business. Out of 802 casks offered, 
516 were sold with prices 6d to ls 6d 
higher than the previous week. The feel- 
ing is somewhat mixed, however, and 
there seems to be a little caution about 
following the advance. 

At New York special was quoted at 
8% to 834c, and edible at 10@10%c. . At 
Chicago the market is firm with prime 
packers 834@9c, No. 1, 8@8%, and No. 2, 
634c(@7 4c. 

STEARINE—The market has been firm 
this week with prices higher on light offer- 
ings both lard and oleo being quoted at 
l6c. At Chicago oleo was quoted at 16% 
@l7c. 

OLEO OIL—Prices are firmly held with 
rather light offerings. Extra New York 
are quoted at l6c; medium 14%c and lower 
grades 13c. At Chicago extra oleo was 
151%4@15%c. 


oils, and 





SEE PAGE 41 FOR LATER MARKETS. 








LARD OIL—The position of lard has 
made for a firm undertone for the lard oil 
market, and prices are held at rather = 


quotations. Prime oil is quoted at 16% 
and extra strained 14%c. Extra No. i is 
1134c 


NEATSFOOT OIL has been quiet but 
firmly held with only a small interest in 
the market. At New York pure was 
quoted at 15c extra at 1134c, and No. 1 at 
11%c. 

GREASES—The position continues very 
steady with only moderate offerings. 
Holders are very firm in their views, and 
are predicting some advance in the mar- 
ket. Choice grease at New York is held 
very steady with white quoted at 11%c. 
Yellow is 7%c, Choice house 74@7%; 
White A 8% to 8%c. 

At Chicago house grease is 7%4@7%%; 
Bb, white 8@8%4; A, white 81%4@834 and 
choice white 10@10%. 


—— 
LIVESTOCK & MEAT STATISTICS. 


A ready reference to information of in- 
terest in the packing industry is contained 
in “Food Animals and Meat Consumption 
in the United States.” This is issued as 
Circular 241 of the U. S. Department of 
Agriculture, and is by John Roberts. 

The figures of most immediate interest 
in the packing industry are those for the 
years 1907-1923 inclusive, covering the 
annual slaughter of food animals; annual 
production of meat and lard; foreign 
trade in meats, lard and animals, and the 
annual per capita consumption of meat 
and lard. 

In addition, there are discussions of the 
trend of population and livestock from 
1850 to 1924; purebred food animals in the 
United States; monthly ratios of births 
and slaughter of food animals; and the 
dressed meat yields of cattle, sheep and 
Swine. 

Copies of this circular can be obtained 
from the Superintendent of Documents, 
Government Printing Office, Washington, 
D. C., for five cents each. 
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CHEMICALS AND SOAP SUPPLIES. 
(Special Report to The National Provisioner.) 


New York, Aug. 12, 1924.—Latest quota- 
tions on chemicals and soapmakers sup- 
plies: 

Seventy-six per cent caustic soda, $3.76@ 
3.91 per cwt.; 98% powdered caustic soda, 
$4.16@4.45 per cwt.; 58% carbonate of 
soda, $2.04@2.10 per cwt. 

Clarified palm oil in casks, 2,000 Ibs., 
814@8%c lb.; olive oil foots, 97% @10c lb.; 
East India Cochin cocoanut oil, 13%@14c 
Ib.; Cochin grade cocoanut oil, domestic, 
oon Ib.; Ceylon grade cocoanut oil, 1034c 


Prime summer yellow cottonseed oil, 
15%4@l6c |b.; soya bean oil, 13%c Ib.; lin- 
seed oil, $1. 02@1 .08 gallon; peanut oil in 
barrels, ‘New York, deodorized 16c lb.; red 
oil, 0%,@9%4c lb. 

Extra tallow, f. o. b. seller’s plant, 8%c 
Ib.; dynamite glycerine, nominal 17%@ 
17%c lb.; saponified glycerine, nominal, 
12%c lb.; crude soap glycerine, nominal, 


TALLOW, STEARINE, GREASE AND SOAP 


11'%c 1lb.; chemically pure glycerine, nomi- 
ual, 18c lb.; prime packers grease, nominal, 
744@7%c |b 

Satake, 


EASTERN FERTILIZER MARKETS. 
(Special Report to The National Provisioner.) 


New York, August 13, 1924.—The local 
tankage market has been rather quiet this 
week. The fertilizer manufacturers have 
not been in the market and any material 
suitable for feeding is being picked up 
rapidly. Ground blood has been very 
much in demand and it is very scarce. 

South American ground tankage for 
August, September shipment was sold at 
$3.40 and 10c cif. an Atlantic port and 
the sellers are now holding for a little 
higher price. 

Nitrogenous Material is advancing in 
price and the present quotations are $3.25 
per unit and up c.if. United States ports. 
Nitrate of soda and sulphate of ammonia 
are firm. 





Me 
“2 


Packinghouse By-Products Markets 


Blood. 
Chicago, August 14, 1924. 
_ The blood market is quiet. Last_trad- 
ing late in week at $4.50 on the River. 
Buyers ideas are now somewhat lower. 


Unit ammonia. 
MIN 5 600s oN waa Ganekenn sense eeeNbenetey $4.10@4.25 
-80@+4.00 


Digester Hog Tankage Materials. 


_ This market is a little easier. Trading 
is now in progress at $4.00 on material 
that was formerly offered at $4.50. 


Unit Ammonia. 


Ground, 10 to 12%, ammonia............ $4.25@4.50 
Unground, 11 to 13%, ammonia.......... 3.75@4.00 
Unground, 7 to 10%, ammonia............ 3.25@3.65 


Fertilizer Tankage Materials. 


The fertilizer tankage materials mar- 
ket is about steady. There is a good 
demand for ground material and lower 
grades. 

Unit ammonia. 


High grade, ground, 10-12%, ammonia. ...$3.00@3.25 

Lower grade, ground, 6-9%, ammonia...... 2.25@2.75 

Medium to high grade, unground........ 2.35@2.50 

Low grade and country rend., unground.... 1.75@2.25 

DE os ot cha tiaedVewaW abu dandeed cod 3.00@3.25 

Grinding hoofs, pigs toes, dry ........... 25.00@30.00 
Bone Meals. 


The bone meals market is rather quiet, 
although it is in better shape than it has 
been. 


Per ton 
CN kbar eka need Va eaneasensen $24.00@27.00 
Pe NII 556: 0 diese oho ee tenants 18.00@20.00 
Steamed, wnground§ .......cccccccsccee 14.00@16.00 
Cracklings. 
Very ‘little material is offered in this 
market. As a result there is but little 
trading. High testing material has been 


sold at $1.10 Chicago basis. 


Per tax 
$60.00@ 65.00 
45.00@55.00 


Tork. according to grease and quality.. 
teef, according to grease and quality.... 


Bones, Horns and Hoofs. 


The market on bones, horns and hoofs is 
about the same. There is not much doing 
in bones; horns are steady, and hoofs are 
stronger. 


8 
Hoofs, unassorted 
Round shin bones, unassorted 
Flat shin bones, unassorted 
Thigh bones, unassorted ..........-+++. 
(NOTE.—Foregoing prices are for mixed carloads 
of materials indicated above.) 





Glue and Gelatin Stock. 
The market on jaws, skulls and 
knuckles has a $30.00 top. Junk bones 
are in a little stronger position, selling 


around $25.00@26.00. 


Per ton. 
IE vio g cd. ctvctecclewenscdensiectes $28.00@29.50 
Edible pig skin strips ..........cceeeeee 65.00@70.00 
Eetactes fe epeemenenines DOMES .cccccces ki 
Cattle jaws, skulls and knuckles........ 28. “00 30.00 
Junk and hotel kitchen bones........... 22. @24.00 
Sinews, pizzles and hide trimmings.... 18.00@20.00 


Animal Hair. 


Not much hog hair is offered around. 
There is a good demand, and the market is 
strong. Recent quotations follow, delivered, 
Chicago basis: 










Field and coil dried, Ib........ccccccccce 24%@ 3c 
ns mai Ualeeinne Puldbven sie deeikcw wwmdhion 6 7c 
BO EI SR Pree ree ee 64@ 8&c 
Cattle switches — for 100) each -- 2 @3% 
Horse tails, each ...........+++- -30 35c 
Horse mane hair, green, lb...... . 8 8%c 
Unwashed dry horse mane hair, Ib -124%@13%4c 


Pig Skin Strips. 


There is little demand for pig skin 
strips. Buyers and sellers’ ideas do not 
agree, and offerings are rather scarce. 


fo 


If you are looking for a good position 
watch the “Wanted” page. 


F. C. ROGERS 


BROKER 
Provisions 











Philadelphia Office: 
267 North Front Street 
Trenton, N. J. 
Frost-Richie Building 
State & Warren Streets 
New York Office: 
431 West 14th Street 
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Production, Consumption and Stocks of Fats and ons 


Factory production of fats and oils (ex- 
clusive of refined and derivatives) 
during the three-month period ended June 
<U, 1924, was as follows: Vegetable oils, 
350,344,362 pounds; fish oils, 6,899,682 
pounds; animal fats, 635,610,183 pounds; 
and greases, 102,204,064 pounds; a total 
of 1,095,058,291 pounds, according to the 
U. S. Department of Commerce. 

Of the several kinds of fats and 
covered by this inquiry, the greatest pro- 
525,548,447 pounds, appears for 
edible and neutral lard. Next in order is 
linseed oil with 176,186.954 pounds; 
with 107,931,563 pounds; 
with 95,540,375 pounds; 
38,566,469 pounds; 
663,472 pounds. 

The production of refined oils during 
the period was as follows: Cottonseed, 
165,065,510 pounds; cocoanut, 37,196,771 
pounds; corn, 22,500,718 pounds; peanut, 
1,753,253 pounds; soya-bean, 362,525 
pounds; and palm-kernel, 162,653 pounds. 
The quantity of crude oil used in the pro- 
duction of each of these refined oils is in- 
cluded in the figures of crude 

The data for the factory production, 
factory consumption, imports, exports, and 
factory and warehouse stocks of fats and 
oils and the consumption and stocks of the 
raw materials used in the production of 
vegetable oils for the three-month period 
appear in the following statements: 


oils 


oils 


duction, 


tallow 
cottonseed oil 
cocoanut oil with 
oil with 26,- 


and corn 


consumed. 


VEGETABLE OILS.* 


Factory operations for Factory and 
the quarter ending warehouse 

June 30, 1924. stocks June 
Production, Consumption, 30, 1924. 











Kind. pounds. pounds. pounds. 
Cottonseed, crude... 95,540,375 185,148,859 23,338,071 
Cottonseed, refined. .165,065, 510 162,547,048 172,534,924 
Peanut, virgin and 

MED: <6nebeenes+s 1,327,829 2.376.980 
Peanut, refined .... 1,753,253 ry 064,039 
Cocoanut, or copra, 

DE ehceneceseh 38,566,469 86,670,273 52,948,440 
Cocoanut, or copra 

OS eer 37,196,771 43,852,919 14,009,111 
Corn, crude ........ 26,668,472 26,322,076 h,449,675 
Corn, refined ...... 22,500, 718 = 4,010,651 9,488,841 
Soya-bean, crude 2 2,621,778 2,366,889 
Soya-bean, refined... 1,494,791 1,246,394 
Olive, edible ...... 595,482 8,092,692 
Olive, inedible ..... 1,042,148 2,207,248 
Sulphur oil, or live 

DRG Retededéeacs cbuatcs’ 5,551,445 8,674,838 
Palm-kernel, crude. ........ — 850 561,380 
Palm-kernel, ref.... 162,653 5: 36,754 





4 
: oat, 544 2,787,743 
324,908 74,372,034 


Rapeseed 
Linseed 
Chinese 








DOO wastes esbace 7,499,074 
Chinese 

tallow .786 
Te -<sccchess sede 
Palm 





2) "009;010 


FISH OILS.* 


Cod and cod liver... 
Menhaden 


122,588 
1,461,880 










eee 2.414.235 907,346 
Herring inc, sardine 2.245.605 849,555 
MOR: caguacwebcests 265,462 £949,238 
All other including 

marine animal... . 209,962 232,445 768,751 

ANIMAL FATS. 

Lard, neutral ..... 16,670,779 121,572 
Lard, other edible. .508, 877,668 33,924, 315 5 
Tallow, edible 1 g 3,263,169 
Tallow, inedible 8, 425.041 


1F a 
Neat’s-foot oil 2,13 30. 17 i: 3 1,589, 626,064 


GREASES. 
MOP Le ee -) 807 14,766,680 9,084,110 
Yellow : 14,583,796 10,026,453 
PR scpesconen sce 2 6,095,875  5,576.470 
DS. ds ativnedskoes J 312 222,438 2 592,814 
er 718,003 4. 643,119 
Garbage or house.. 24,331,548 12,059,537 
Sey are 1.174.555 2,947,802 
Ca 2,234,735 2. 255,819 
A err 2,241,029 1. "399. 003 


OTHER PRODUCTS. 


Lard compounds and 

other lard subs. ..181,007,587 
Hydrogenated oils.. 62.198,033 
Stearin, vegetable.. 2.805.806 


7,200 14,809,704 
867 10,833,163 

2.721.878 2,850,756 
14,347.509 





Stearin, animal, ed. 17,788,835 4,036,577 
Stearin. animal, in- 
UE Sere 5.234.373 2,874,657 





Oleo oil 12,2638.561 11,420,209 


2 Seer or 
Tallow oil 
Fatty acids .. 


8,068,139 
6,838,031 
. 20,726,102 


4,571, = 








Fatty acids, distilled _ 830, 362 15, 708, 748 = 2,057,418 
aa 2,172 5,848,815 9,209,999 
Stearic acid ....... < 102,490 1,782,136 5,164,068 
Glycerin, crude, 80% 

SS: abesvins seen 23,772,365 6,376,017 
Glycerin, dynamite. 2,553 13, 877, 495 7,795,574 
Glycerin, chem. pure 13,175,3§ 1,275,036 7,179,871 
Cottonseed foots.... 31,936,173 25,519,369 17,112,493 
Cottonseed foots, 

ae 15,051,019 18,351,865 8,123,810 
a ond vegetable © oil 

eben eee > sas 7,360,541 6,005,993 2,735,566 
Other vegetable oil 

"= | Se ee 51,476 385,193 
Acidulated soap stk. 4,945,804 5,233,286 4,809,622 
Miscellaneous soap 

_ ees 748,536 1,077,378 238,747 


*The data of oils produced, consumed and on hand 
by fish oil producers and fish canners were collected 
by the Bureau of Fisheries. 


RAW MATERIALS USED IN THE MANUFACTURE 
OF VEGETABLE OILS. 


—-Tons of 2,000 pounds—— 
Consumed 


April 1 to On hand 
Kind. June 30. June 30. 
SINS as evant ateueeens 309,511 29,285 
ee 1,799 412 
Peanuts in the hull ........... 37 24 
Pn. S5nn cS bbeden sce le cae 32,011 6,313 
Cocoanuts and skins ........... 344 ees 
SRD Gin 5565)% 05.0 00s 600s 48,873 2,296 
SEE. gnu dsivaeseurtesvicees 264,158 33,838 
ES Or pre re 11,140 2,458 
SS ey er ree 323 1,018 
DS: cob sseasseWesue tune ere 
Dt < se shies Ghctekne we eow ss —. © Cseees 
UN AMD bi vsensscan ehpieh ees 3,965 3,724 
IMPORTS ~ FOREIGN FATS AND OILS, QUAR- 


ER ENDED JUNE 30, 1924. 
Kind. Ly 

NN chasse cab ee aken es deeoabaseeenet 
Cod and cod-liver oil 
Other fish oils ...... 
Beef and hog fats .. 
EEE cooks ccc ek ber nasue ses se cm 
Grease and oils, n.e.s (value) § 
Chinese wood oil or nut oil............... 
Cecoanut oil 
Olive oil, 









edible 


Sulphur oil, or olive foots................. 11,123, os 
oo Bye” See eres ee es 5,029,716 
EL 5.55 Sa Sa SG 5H SHb she shoe bos wisn cs ce See 
Palm-kernel oil 

EE Sas cébeior tested cabacces ene see 


ES eT ee eee eee one: 
DME, cucicapnsastoasdeyerenkewinens 
St TL: 5nu 556s sak hauuws von sates ess 
Vegetable tallow 
Vegetable wax 
Other vegetable 





DEEL | SN ek bdGhSGK eRe enek oneness Sadie cent 2 "376, 589 
EXPORTS OF FOREIGN FATS AND OILS, QUAR- 
TER ENDED JUNE 30, 1924. 

Kind. Pounds. 
DMR SCE a li tabassehnaseereabenentarence 8,505 
Other animal oils, fats and greases.......... i) 


Chinese nut oil 
Cocoanut oil ..... 
Olive oil, edible 
Palm and palm-kernel oil...............ee00. 
PL TU a cisetean cadens sea bbeesceata tance 
Soya-bean oil 












Other vegetable oils, fats and greases........ 517,286 
EXPORTS OF DOMESTIC FATS AND OILS, QUAR- 
TER ENDED JUNE 30, 1924. 

Kind. Pounds. 
Oleo oil 
Lard oil 
PE Ms ccinen aNan ess ase SRS hs Oe 
AML « 25nc.06 0 ecb anWetsenspees ens aenes 


NE NE gis: ebayeen ss ose <nanbuan 
Cod and cod-liver oil 
Other fish oils 
tT .<s66e5 pe pis Se eee ves eeben Shae 
Tallow, edible 
SO nn 0k K0.55%3:5 Spb 8'o5 59558 0s 
OC) ele Sper 

Lard, neutral 
Lard compound containing 
ere re 
Grease stearin 
Oleoic acid, 
| ert ey et er 
oe ge” ee re 
Oleomargarine containing animal fats.. 





Other animal greases, oils and fats........ 16,884,500 
oS 2 ere eee rrr res serra 5,141,307 
SN UE, SS nbs csbessas esses 2,748,055 


refined 


Cottonseed oil, 
Peanut oil 
STE Sat sue pases oa9 Ss 496540 cen oe ae 
Soya-bean oil 





i cites scekbaannesk kin 6s shows ees 

Vegetable oleomargarine ................65 41,835 
Vegetable oil lard compound ............. 1,608,280 
eS NE, 5 oo sans y<n00 dives so AS D 
Other vegetable oils and fats............. 922,008 
WREOIRRER GERBTER 6 occ cccwsevcesccccccsess 22,566 
ESS are ere eer re 386,327 


VEGETABLE OIL EXPORTS. 
Exports of vegetable oils (expressed) 
and fats from the United States for the 
fiscal year ending June 30, 1924, were re- 
ported as 87,859 Ibs. by the U. S. Depart- 
ment of Commerce. Exports for the same 
period last year were 120,647. 


August 16, 1924, 


SOUTHERN MARKETS. 


Dallas. 
(Special Wire to The National Provisioner.) 

Dallas, Tex., Aug. 14, 1924.—Prime cot- 
ton seed delivered Dallas, $44.00; prime 
crude, 1134@115éc; cracked cake and meal, 
$43.00; hulls, 11c; mill run linters, 5@6c; 
fine rain in Dallas county Wednesday 
morning. 


New Orleans. 
(Special Wire to The National Provisioner.) 


New Orleans, La. Aug. 14, 1924.—Old 
crude exhausted in this territory. Louisi- 
ana and Mississippi will hardly begin run- 
ning before September 1 to 15. Few Texas 
mills now running; 1134c bid, immediate; 
10% first half of Sept.; crude oil offering 
light. Numerous inquiries for refined but 
difficult to locate. Thirty-six per cent 
meal, $39.00; 43 per cent meal, $44.75; 
loose hulls, $13.50. 

Je 
VEGETABLE OIL MARKETS. 


COCOANUT OIL—Supplies of cocoa- 
nut oil continue rather limited and prices 
are firm with only moderate arrivals. Some 
sales on the coast are reported at 9%c 
sellers tanks, and for further offerings 
slightly higher quotations have been asked. 
The apparent available supplies offering 
are still limited and are expected to re- 
main so, until there is oil available from 
the new crop. 

September shipment is reported selling 
at 9c on the coast. Bids as high as 95%c 
sellers tank are quoted for cenemedica 
shipment to the east. Domestic Ceylon is 
quoted New York tanks at 9%{c: Cochin 
tanks are quoted at 9%{c. ty the coast 
Manila is quoted at 9%c. Spot New York 
10%c. 

SOYA BEAN OIL—Prices have been 
very steady with other oils due to mod- 
erate supplies. The prevailing quotations 
compare so satisfactorily with cottonseed 
oil that there is quite a steady demand and 
the available supplies are not large. Prices 
are quoted at 1034c sellers tanks Septem- 
ber shipment from the coast. New York 
crude in barrels is quoted at 12% to 1234c 
and edible 13% to 14c. 

CORN OIL—The market is firm and oil 
is in limited supply. Scarcity of other 
spot oils is having a good deal of in- 
fluence and offerings are light. Prices 
are ier at 117%@l12c for crude buyers 
tanks f. o. b. “i. and jobbing lots on the 
spot are quoted at 14%4@14%4c. 

PEANUT OIL—The market is firm and 
dull with supplies light and offerings in 
small amounts only. Refined New York 
is quoted at 16%4@1634c. 

PALM OIL—Continued scarcity of oil 
restricts business. Spot supplies are limi- 
ted and offerings for shipment are on a 
very firm basis. Lagos on the spot is 
quoted at 8%c ex-dock, and Nigre 7%c. 

PALM KERNEL OIL—In sympathy 
with other oil markets, there is a firm po- 
sition for palm kernel both on the spot 
and to arrive from the coast and cable 
offerings are held at full quotations. Prices 
are quoted at 9@9%c New York, 934c to 
arrive. 

SESAME OIL—Prices are held very 
firmly with quite a good demand reported 
but little available. Some sales were re- 
ported as high as 127%%c c. i. f. New York 
with bids later at 13c. Spot oil is quoted 
at 14@14%c in barrels. 

COTTONSEED OIL—There is no 
change ‘in the position of the spot goods. 
Prices are very firm with full quotations 
demand. Spot oil is quoted at 14c bid 
with crude 11%c for August. 


Jo. 
COTTONSEED OIL EXPORTS. 


Exports of cottonseed oil from New 
York August 1 to August 13, 63 bbls. ’ 
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VEGETABLE OILS 


WEEKLY REVIEW 


THE NATIONAL PROVISIONER is Official Organ of the Interstate Cottonseed Crushers’ Association, the Texas Cottonseed 
Crushers’ Association, South Carolina Cottonseed Crushers’ Association, the Georgia Cottonseed Crushers’ 
Association and the Mississippi Cottonseed Crushers’ Association. 


Market Irregular—Near Positions Firm— 
Spot Oil Scarce—Distant Deliveries Fol- 
lowing Crop Developments—Some New 
Crude Reported. 

The developments in the oil market this 
week have shown the strength of the near- 
by positions and the sensitiveness of the 
forward deliveries to the crop and weather 
developments. Oil is very scarce. A trade 
in August was made at 15c reflecting the 
absence of any available spot supplies, and 
it remains very difficult to buy any spot 
oil. 

The offerings are only in small amounts. 
There is a distinct unwillingness of the 
holders of oil to sell this oil, a>parently 
due to the fact that each handler of oil 
needs certain amounts for their own 
trade, and are unwilling to let the oil go 
excepting in satisfying their own im- 
mediate following. 

Volume of Business Limited. 


The volume of business in oil for actual 
consumption is very limited. Popular 
ideas as to the amount of August con- 
sumption, based on the developments the 
first half the month point to pretty small 
figures. This is due to the actual scarcity 
of oil on the one hand, and the high price 
on the other. 


Buyers are not taking any more oil than 
they absolutely need, while the dealers 
have only moderate amounts to satisfy any 
demand. The general feeling is that the 
end of the season will find barely enough 
oil to go around before new oil is avail- 
able. 

A little new crop crude has been re- 
ported last few days of August at 11%c; 
and first half of Sept. at 1034c. The 
amount sold is only a few tanks. The 
oil might be available for the latter part 
of September distribution if there was no 
interruption in the movement but the 
amount so far reported will be only a very 
limited factor. The situation indicates 
that there will have to be enough old oil 
to carry the general business until nearly 
the first of October and enough oil on 
the shelves of the retailers to last until 
mid-October. 

New crop deliveries have continued to 
hold their discount under the nearby. The 
discount of the October under the Sep- 
tember has been 111 points; November 
under the September 209 points and De- 
cember under the September 263 points. 


Watch Lard Market Closely. 


Close attention has been given to the 
developments in the lard market at Chi- 


cago. On Wednesday the sharp advance 
in lard came as a distinct surprise and 
caused a rather quick advance in oil which 
was checked to’ some extent by the de- 
velopments in the cotton weather con- 
ditions at the south. There developed 
good showers in Texas over quite a large 
area and the cotton market broke 100 
points showing the sensitiveness of the 
cotton market to the weather situation. 

Ideas on the possible cotton crop have 
spread over a wide range. Just before 
the rains were reported in Texas, the 
divergence between bull and bear ideas 
of the cotton crop were about 4,000,000 
bales. The rather extreme estimates on 
both sides are reflected in the following 
comparison which was made up on the 
basis of individual ideas the middle of the 
week. 








The bull’s = The bear's 
crop. crop. 

North ‘Carolina: ..aciciccsscces 650,000 850,000 
South Carolina ........c.c0s. 650,000 900.000 
CRUNK, Caccde css eacteccauos 800,000 1.650,000 
Mississippi 800,000 1,100,000 
EN tre tna a aaieoe Ga aly at ae 6 3,350,000 4,750,000 
Tennessee 350,000 450,000 
ps Ser ree 150,000 225,000 
BUMNONE. occ vidde<isndscngsecs san 80,000 125,000 
BR Fives desman cog peensce 750,000 1,000,000 
Ns hae wi acca nee etn4 300,000 400,000 
MPRMEE <x S.o.5.e ovine cn So's eie'e 800,000 1,000,000 
ORIANOMA 2. nncccccvecceveces 700,000 1,250,000 
CIUOEE. ccd uctenscsoashae 100,000 150,000 
WE ccc cnserenemaccen ewes 20,000 30,000 
a Ree ere ar ere 50,000 100,000 
cer err: eet er 9,950,000 13,980,000 


A crop of cotton such as indicated by 
the last Government estimate of 12,351,000 
bales would give a 20% increased seed 
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ASPEGREN & CO., INC. 


Produce Exchange Building 
NEW YORK CITY 


DISTRIBUTORS 
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PRINCIPAL EASTERN CITIES 





SELLING AGENTS FOR 


The Portsmouth Cotton Oil Refining Corp., Portsmouth, Va. 
The Gulf & Valley Cotton Oil Co., Ltd., New Orleans, La. 
The International Vegetable Oil Co., Savannah, Ga. 
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MARGARINE CARTONS 


Protect the 
Product 


HY-GLOSS Paraffining Proc- 
ess is unexcelled, is used by the 
leading Oleo Manufacturers of 
the country and attracts the 
attention of the discriminating 
buyer. 


NATIONAL 
Carton Company 


JOLIET, ILL. 





























crop and at the current prices for seed 

and oil there would be very little ques- 

tion about this oil being crushed. 
Question of Seed Buying Up. 

The question of the buying of seed 
by mills at the south and the making of 
oil is meeting with a different condition 
this year from last. Last year the mills 
were evidently speculators, and bought 
sced hoping to sell the oil. The oil did 
not sell at any commensurate price of the 
sced and mills and the banks were obliged 
to carry the stuff and dispose of it at not 
a satisfactory basis. 

This year, it is stated that the mills have 
mutually agreed to use business methods, 
and will buy seed as they can sell the 
oil. Such program may mean that some 
of the seed will not be moved and will 
be wasted, but if the mills adhere to this 
policy it will mean money for them and 
a fairly successful year for the trade. 

The conditions as to comparative com- 
petitive prices are rather complicated. 





THE EDWARD FLASH CO. 


29 BROADWAY, N. Y. CITY 


BROKERS EXCLUSIVELY 
VEGETABLE OILS 


In Barrels or Tanks 


Hardened Edible Cocoanut Oil 
COTTON OIL FUTURES 


On the New York Produce Exchange 
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Some foreign oils are available at quite a 
little under the cottofiseed oil price, and 
this is having some influence on the trade 
sentiment. This relative price of oil and 
lard is at present making for great econo- 
my in the use of oil, and possibly will re- 
sult in divergence of some oil trade to 
hog lard. 

It is all a question of price, however, 
and any narrowing of the spread between 
oil and lard will undoubtedly throw the 
business back onto the oil market. With 
a 20% possible increase on the crush this 
year, the supply of available edible oil will 
be materially increased and will go a long 
way towards making up the expected de- 
crease in the lard production on the basis 
of the reduced hog supplv 


_COTTONSEED OIL—Market transac- 
tions— 
Thursday, na 7, 1924. 


ge— —Closing— 

Sales. High 4 om Bid. Asked. 

Mbit. orcas ie eeeee tacky [OE ae 
See Woe La iets Batae 1400 a 1450 
SS eee 4000 1321 1303 1321 a 1322 
CC a ee eee 6600 1208 1182 1207 a 1209 
ery: 1500 1117 1110 1126 a 1135 
1 ere. 3500 1090 1059 1090 a 1091 
BOM Ge ewes 1500 1092 1075 1091 a 1093 
US Se ream See, eee 1095 a 1105 
| er 1300 1110 1092 1107 a 1108 


Total sales, including switches, 21,400 P. 
Crude S. E. 1125 nom. 


Friday, — de aig 


—Closing— 


Sales. Hick "tee. Bid. Asked. 
RE: Cex sietawenes secu eebeE 1400 a .... 
LT ee 100 1500 1500 1350 a .... 
Sept ...-. 5600 1336 1325 1325 a 1326 
Oct. ......... 2200 1213 1204 1204 a 1205 
Nov ..-. 3100 1131 1117 1116 a 1118 
SPOS. c cbueba wick 2300 1088 1072 1072 a 1073 
BRT sc wikis 1700 1088 1075 1075 a 1077 
REED 8s ght Legh seas acne ee ee 
BeBe 5 sets 900 1088 1086 1086 a 1087 


Total sales, including switches, 16,100 P. 
Crude S. E. 1125 nom. 


Saturday, Aug. 9, 1924. 


—Range— —Closing— 

Sales. High. Low. Bid. Asked. 

i ae eee 4825 @ .... 
OS TR ees chs. <s0c svew BESO A Lape 
Sept . 1500 1340 1335 1335 a 1340 
[eee tae; Oe 2000 1220 1215 1218 a 1219 
Bee oc ifcs es 1130 a 1131 
Re aks on “600 1090 1086 1086 a 1088 
OR eat iG oe eect ee 1087 a 1090 
Ll ee eee ee 1085 a 1113 
Mar. 100 1105 1105 1100 a 1105 


Total sales, including switches, 4,400 P. 
Crude S. E. 1150 nom. 


Monday, Aug. 11, 1924. 


—Range— —Closing— 


Sales. High. Low. Bid. Asked. 
Spot Lee eeew ee CEOS <elwe Se 
TT EE, Slee RR aap ae 1400 a 1450 
PS ea: 12600 1350 1325 1331 a 1332 
0 eee 6100 1230 1208 1215 a 1216 
Nov .. 2300 1142 1120 1126 a 1128 
Dec . 3600 1110 1082 1085 a 1086 
eer 1900 1110 1100 1090 a 1098 
SS See 1090 a 1098 
REO gsicicy ceo sche ee eee 1100 a 1105 
Total sales, aciaiinn switches, 26,500 P. 
Crude S. E. 1150 nom. 












Boreas, Prime Winter Yellow 
Venus, Prime Summer White 
Sterling, Prime Summer Yellow 


Port Ivory, N 


facon, Ga. 
- ALLAS, TEXAS 


HAMILTON, 


The Procter & Gamble Co. 


Refiners of all Grades of 


COTTONSEED OIL 


Puritan, Winter Pressed Salad Oil 


Moonstar Cocoanut Oil 
P&G Special (Hardened) Cocoanut Oil 
IvoRYDALE, Onto. 


Refineries, Kansas Cit, Kan. CINCINNATI, OHIO 


CANADA 










White Clover Cooking Oil 
Marigold Cooking Oil 
Jersey Butter Oil 


General Offices: 


Cable Address: “Procter” 








a 











August 16, 1924. 


Tuesday, Aug. 12, 1924. 











—Range— —Closing— 

Sales. High. Cow. Bid. Asked. 

SC eens atten ee he 1400 a. a. 
Oe Oe ee 1350 a 1525 
SEDI. 202% ses 1600 1340 1325 1337 a 1340 
Ok... .558 cs 3600 1230 1207 1230 a 1234 
NS ee 2100 1136 1125 1135 a 1136 
|) 2 Og See 700 1091 1074 1090 a 1004 
BR ou sin antes 700 1090 1076 ake a 1097 
SS NG ee reece er ant 1095 a 1110 
ODS eee ee 1300 1100 1087 1105 a 1110 


Total sales, including switches, 10,400 P. 
Crude S. E. 1125 nom. 


Wednesday, Aug. 13, 1924. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 
BDIVE oak. Oursieca hese tee Re es 1400 a.... 
A eee 1400 a 1499 
SRE. con't eee 1800 1350 1341 1348 a 1350 
Cho ae sere 4500 1242 1224 1237 a 1238 
OY. na<s06% 1800 1143 1130 1139 a 1140 | 
US aaa 5500 1103 1085 1085 a 1091 
BMS Swnsa sass 1600 1099 1088 1090 a 1093 
POET fs ohics, Beh Gm oem hess sere 1090 a 1105 
TS ae eae 400 1110 1100 1100 a 1106 


Total sales, including switches, 16,000 P. 
Crude S. E. 1125 nom. 


Thursday, Aug. 14, 1924. 


—Range— —Closing— 


High. Low. Bid. Asked. 
BD cas Ries ambos ese eraee s tA25 9. cee 
PMIGE) Gi nucoassec Sede 1425 a 1500 
September ......... 1360 1345 1352 a 1355 
October ......./.. 1350 1325 1329 a 12% 
November ........ 1150 1142 1140 a 1145 
December . 1103 1085 1091 a 1094 
January ............ 1100 1089 ae a 1097 
PPIIMIBEY. 6s Sa Sh oiiein bene seein a 1104 
MTN 8 Go ts o's 1110 1100 i108 a 1108 








SEE PAGE 41 FOR LATER MARKETS. 








BELGIAN OIL MARKET IN JUNE. 


There was increased activity in the Bel- 
gian vegetable oil market during June, 
compared with May. This was more pro- 
nounced towards the latter part of the 
period. Due to currency fluctuations the 
first half of June was very inactive, but 
during the latter half many important 
purchases in flaxseed and linseed oil were 
made by merchants in the United States, 
and these transactions appeared to in- 
fluence the Belgian market to a consider- 
able extent. 


Linseed and soyabean oil particularly 
benefited and became much firmer on 
the Belgian market, reports Vice Consul 
Julian F. Harrington, Antwerp, Belgium, 
to the Department of Commerce, accord- 
ing to advice from the trade. The soap 
industry, in great need of raw materials, 
was forced to.purchase large amounts of 
oil and numerous orders were _ passed. 
It is reported that these transactions were 
made at prices very satisfactory to both 
parties. 

The main feature of the month, however, 
was the activity of soyabean oil, the prices 
of which were below the level of those 
quoted for the competitive linseed prod- 
uct. The last week of June witnessed nu- 
merous important transactions in a great 
many varieties of vegetable oils. The 
rapidity with which buyers manifested in- 
terest caused a certain amount of uncer- 
tainty and fear that the quantities of stocks 
available in Antwerp might soon become 
exhausted. 

The greater part of the purchases were 
for immediate deliv ery, while forward posi- 
tions were in the minority. The trade in 
cottonseed, palm kernel, cocoanut, rape- 
seed, groundnut and corn oils was slight 
during June, little interest being shown 
in the purchase of these oils. 

The market for oilseeds during June 
was less active than during May, caused 
principally by high prices. Considering 
that there is a seasonal decline in the 
demand for oilseed cakes during the sum- 
mer months, the general situation of the 
Belgian oilseed cake market during June 
was considered satisfactory. 
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When you think of containers, do you 
think of the men that make them 





























" EN” are a problem—one that’s always 
interesting, always important, always 
present. 


It’s a problem to take men from all walks 
of life and train them into.a capable organi- 
zation; to develop them into trustworthy 
executors of your orders; to make them 


’ reguiar-Canco men. 


It’s a problem not easily solved, but noth- 
ing is more important in our relationship 
to you. 





Our ranks are filled with men eager to give 
the best of their energy and experience to 
the production of right packages for you. 
And their best will be extraordinarily good. 


Are you overlooking the biggest factor be- 
hind your packages—the men who make 
them? We know our men, and we want 
to pass on to you the confidence we have 
in them: those Canco men who do their 
level best to give you packages of which 
we will both be proud. 


American Can Company 


NEW YORK CHICAGO SAN FRANCISCO 


American Can 


CONTAINERS OF TIN PLATE - BLACK IRON - GALVANIZED IRON - FIBRE 


SVS SBS SSS SST SS SSF SSP mes ee OS Se Oe OF ee Se GS ES oe a ES 
SOR ae 








THE NATIONAL PROVISIONER 


August 16, 1924, 




















More Facts and Truths 
about Packers Tapes 


Breaking 
Strength 


Softness 
Pliability 
Body 


Smooth 
Edges 


Fast 
Colors 


100% 


Service 


Is your package worthy of your product? 


Send us one of your labels and we will show you how 
you can improve the package by the use of an appro- 
priate tape. No obligation to you—no trouble to us. 


Chicago Printed String Co. 
2411 Clybourn Avenue, Chicago, III. 





again with all the 
fancy words omitted. 








Last week we explained that you cannot make a tape of 
75 lb. breaking strength from an ordinary single yarn, 
costing 45c.—that a high grade ply yarn, made of long 
staple cotton and costing a dollar a pound or more is re- 
quired to do that. 


While the strength of the tape is determined chiefly by 
the quality of yarn, the finish and appearance are affected 
not only by the yarn, but in a great measure also by the 
adhesive and other materials used in the manufacture. 


You can’t make a tape soft and pliable—give it that cer- 
tain “body” so necessary for the easy handling of it, by 
using a 10c furniture glue for your adhesive.—A fine grade 
of gelatine and a well balanced solution of softeners is 
required to do that. 


‘ You can’t make a smooth edge with either a cheap glue 


or an ordinary coarse single yarn.—It requires the very 
best of materials and a high grade two or three ply yarn 
to accomplish that. 


You can’t run your tape through a dye bath in the process 
of manufacture and expect to have a fast colored tape.— 
The yarns have to be dyed before they go into the tape, 
and dyed with dependable dyestuffs if the colors are to be 
guaranteed fast. 


To be 100% serviceable, packers tapes must have these 
qualities: 


Minimum required breaking strength 
Softness and pliability 

Smooth edges 

Body 

Fast Colors 


Then, and only then, will they stand the rough treatment 
of your operators and the still rougher handling of the 
butcher when he throws your ham or bacon over the hook. 


Next week we will have a mighty inter- 
esting picture showing how we produce the 
fast and brilliant colors, so characteristic 
of PRINT-AD-STRING. 
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FRIDAY’S CLOSINGS. 


Provisions and Lard. 

Provisions were fairly active and higher. 
Products opened a little lower but turned 
strong on sharp further hog advance, 
small receipts and indicated small arrivals 
over week-end. Liverpool strong, six 
pence to shilling higher. 

Cottonseed Oil. 

Cottonseed oil opened quiet Friday but 
later advanced about ten points with 
rather light offerings and some commis- 
sion houses buying. Decline in cotton 
and early lard weakness ignored, market 
being dominated by strength in nearby 
positions and scarcity of spot oil. 

Quotations on cottonseed oil at Friday 
noon, were August, $13.50 bid; September, 
$13.61@13.75; October, $12.50@12.55; No- 
vember, $11. 55@11.65; December, $10.97@ 
11.00; January, $11.00@11.05; February, 
s11,00@11.10; March, $11.10@11.13. 

Tallow. 

Tallow, extra 85¢c. 

Oleo Oil and Stearine. 

Stearine, oleo, 16%c. 


——- fe 


FRIDAY’S GENERAL MARKETS. 

New York, Aug. 15, 1924.—Spot lard at 
New York, prime western, $14.60@14.70; 
middle western, $11.40@11.50; city, $14; re- 
fined, continent, $15.25; South American, 
$15.75; Brazil kegs, $16.75, compound, 
$16.1214. 

Liverpool Provision Markets. 

Liverpool, Aug. 15, 1924.—(By Cable)— 
Quotations today: Shoulders, square 79s; 
picnics, 58s; hams, long cut, 88s; hams, 
American cut, 92s; bacon, Cumberland, 
95s; bacon short back, 92s; bellies, clear, 
97s; Wiltshire sides, American, 98s; Ca- 
nadian, 102s; spot lard, 78s 9d 

Hull Oil Market. 

Hull, England, Aug. 15, 1924. — (By 
Cable.) —Refined cottonseed oil, 46s 6d; 
crude cottonseed oil 42s 6d. 

==. 

CHICAGO PROVISION STOCKS. 

Stocks of provisions in Chicago at the 
close of business on Aug. 14, 1924, are re- 
ported by the Chicago Board of Trade 
as follows: 


Aug. 14, 


July 31, 
1924. 1924. 


Aug. 14, 
1923. 
Mess pork, new. 
made since Oct. 1, 
Oe eee 451 533 3,306 
P. S. lard, made 
eae Sok, 1, 1923, 
a/a'hhw oho has KS 69,357,069 77,537,282 61,157,842 


Pe Pet ae 11,375,260 16,580,282 15,261,799 
suet ribs, middles, 
made since Oct. 
| 


a eee. 2,588,091 2,724,227 5,329,065 
D. S. clear bellies, 
made since Oct. 
ie UN eeeneamere 29,118,533 30,977,596 ........ 
D. S. rib bellies, 
made since Oct, 1, 
ath awh inin 6 wie a4 0 6,700,086 7,849,234 1 Cad tere 
E xtra short clear 
middles, made 
since Oct. 1, ’23 
MOBS Sc cibau enue as 334,534 425,070 494,483 
a 


BOSTON MEAT SUPPLIES. 


Receipts of western dressed meats and 
Slaughters under federal and city inspec- 
tion at Boston, Mass., are officially re- 
ported as follows for the week ending 
August 9, 1924, with comparisons: 





Week Cor. 
oe ending Previous week 
estern dressed meats: Aug. 9. week. 1923. 
Steers, carcasses ...... 2.666 2,935 2,948 
Cow S, carcasses ...... 1, 853 1,395 
pulls, carcasses ...... 48 1,085 86 
Veals, carcasses ...... 1,295 11,533 1,127 
Lambs, carcasses ..... 10,524 56 9,209 
Mutton, carcasses ..... 596 282 32 
Pork, Ibs. ..........-.+280,993 251,087 130,303 
Local slaughters. 
BMAED Sc Rasen 1,344 1,683 ,734 
ee | 22 s 


THE WEEK’S CLOSING MARKETS 
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JUNE INSPECTED SLAUGHTERS. 

Slaughters under federal inspection in 
the United States during June, 1924, 
totaled 669,579 cattle, compared to 726,962 
in July, 1923. Hog slaughters under in- 
spection were 4,287,552, against 4,402,533 
a year. ago. There were 975,366 sheep 
slaughtered under inspection, compared to 
914,372 in the same month last ytar. 

Hog killing at inspected houses for the 
12 months ended June, 1924, numbered 
54,416,481, compared to 48,600,069 for the 
same period last year. Inspected cattle 
slaughters for 12 months were 9,188,652, 
against 9,029,536 the year before. 

Official figures of inspected slaughters 
for June and the 12 months’ period are as 
follows, with totals compared: 





Cattle. Calves. Hogs. Sheep. 
Baltimore .... 6,894 2,231 82,252 2,239 
Brooklyn 4,838 A reer 24,535 
BGMMO once 7,037 4,666 88,993 8,475 
CHICEEO. 2... ..0% 149,351 53,846 633,84! 226,426 
Cincinnati .... 9,719 8,689 73,590 5,685 
Cleveland .... 7,768 8,364 95,463 7,052 
 ——s 5,357 7,360 111,331 3,779 
Fort Worth... 35,591 24,452 24,199 23,651 
Indianapolis . 138,397 3,869 167,203 4,310 
Jersey City .. 5,160 8,011 58,271 24,367 
Kansas City.. 76,416 29,481 290,907 94,059 
Milwaukee . 9,501 34,031 131,228 3,746 
Natl. Stk. Yds. 

ME cians wines 22,828 14,902 148,182 54,972 
New York..... 28,106 47,947 86,585 108,583 
CHM so s2 s « 79,610 5,990 286,611 119,551 
Philadelphia 7,994 9,220 »221 i 
St. Louis .... 11,700 6,295 173,496 8,302 
Sioux City ... 30,457 1,377 198,210 3,729 
So. St. Joseph 23,870 5,294 126,908 50,280 
So. St. Paul.. 21,068 44,779 213,694 5,280 
a5 co Wabe'ans 112,917 79,476 1,213,362 184,711 

‘otal: 
June, 1924. 669,579 408,130 4,287,552 975,366 
June, 1928. 726,962 387,905 4,302,533 914,372 


12 months ended 

June, 1924. .9,188,652 4,667, 948 54,416,481 11,505,001 
12 months ende 

June, 1923. .9,029,536 4,337,780 48,600,069 11,403,703 


Goats slaughtered at all establishments, 
June, 1924, 1,255. 

Inspections of lard at all establishments, 
175,189,090 pounds; compound and_ other 
substitutes, 30,760,517 pounds. Corres- 
ponding inspections for June, 1923: Lard, 
177,450,811 pounds; compound and other 
substitutes, 23,310,630 pounds. (These 
totals do not represent actual production, 
as the same lard or compound may have 
been inspected and recorded more than 
once in the process of manufacture.) 

Carcasses condemned during May, 1924: 
Cattle, 7,125; calves, 1,039; hogs, 17,850; 
sheep, 879. 

a 
ARGENTINE BEEF EXPORTS. 

Cable reports of Argentine exports of 
beef this week up to Aug. 15, 1924, show 
exports from that country were as fol- 
lows: To England, 146,308 quarters; to 
the continent, 73,133 quarters; to other 
ports, none. 

Exports for the previous week were as 
follows: To England, 74,641 quarters; to 
the continent, 190 quarters; to other 
ports, none. 





Packers’ Convention 


The nineteenth annual conven- 
tion of the Institute of American 
Meat Packers will be held at 
Chicago, October 20, 21 and 22, 
1924. 

The Executive Committee of 
the Institute decided on place and 
date at its recent meeting, and 
President Herrick will announce 
convention committees at an early 
date. 
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RECEIPTS AT CENTERS. 
SATURDAY, AUGUST 9, 1924. 

Cattle. Hogs. Sheep. 

CORO Soe ages dane accsee 500 6,000 1,000 

Kansas City ..........-eee. 400 A) a eee 





IR Sie cadence anteswesion 100 8,500 6... 
St. Louis . -. 400 4,500 200 
St. Joseph 3,500 700 
Sioux City 500 10,000 ix. eee 
St. Paul: . 200 600 500 
Oklahoma City cane -- 200 Te deen 
ONE WEUEEE, seca cewacs esse 300 308 wcace 
err ere oe 100 100 100 
DO Re Re ern 1,500 300 3,200 
EOE hoes cccccctcccses 100 800 300 
co eee 200 300 8 =—s a wee 
ERGNNIS a5 ccc ecevescess 200 5,000 200 
CMAP herr 200 1,500 200 
OUMMGINDAEE fons sc cctccnccces 100 600 300 
TNE veo a6eiais ele eee er esekas 100 1,500 400 
Cleveland: .......cccccccess 300 1,000 200 
Nashville, Tenn. ........... viene 600 Stix. ss. 
DOROMEO ccc sccccvccccccces 700 100 100 


MONDAY, AUGUST 11, 1924. 









CURR, ok. aout ennddassccdm eee 56,000 20,000 
Kansas City ...............26,000 8,000 6,000 
MII cs cin ile sc evinsicwaeaes 9,500 13,000 21,000 
SE EAD ivcccccvencessanes 9,500 16,000 4,000 
Bt. JORMA ci ccccccccsccces 3,000 6,000 4,000 
POU COE feccwccccccndense 2,000 11,000 1,500 
BE, BO cs accccasccocecase 7,000 8,000 1,500 
Oklahoma City ......sccexs 1,400 7,000 200 
eR ere 5,000 500 600 
Milwaukee ...cccccccccccce 400 800 200 
EE a oeedintnseranectescs ee 900 9,800 
EOUMBUIIG§ oc vic cccdes cevedies 1,200 2,400 3,000 
WIG ac otc ccsicciccsccicsce 1,500 ei ere 
SRININE cece ec sseness 1,200 7,000 200 
PRGHRGRER onc cc ccccccccce’s 2,500 5,000 3,000 
oS Pee rr ere eer ee 2,200 4,500 1,2 
REIN a or cae aro a. isinia «codsie <2 ae 2,000 2,600 
CHOVONRINE | co.cc cose ccsvcee 1,000 5,000 800 
Nashville,. Tenn. .......... 400 2,100 400 
errr rr ree 4,800 1,700 1,000 
TUESDAY, AUGUST 12, 1924 
CO os ccssbusiereadsdens 8,000 30,000 20,000 
Bamene City ...cccccccsss Ah 10,000 6,000 
RE errr 12,500 12,500 
Bt. BOWS. 6065 vcs wccccccccee 8,000 20,000 3,000 
St. Joseph ..cccrcccccccecs 2,700 7,500 3,000 
RE RIE occa victcnceccss GS 13,000 500 
ee 7,000 1,000 
Citahomn City <...ccscece 2,000 400 ae 
eer re 3,100 500 500 
errr 600 1,500 200 
ROIs sieiccs-e ain ssa se sar were 500 2,000 400 
WAI? g. ieisig yaracee ne Danes 300 2,000 2,400 
IRIN = ons 100. chine ncaa 800 pC Eee 
Indianapolis *.......cscccees 1,400 10,000 600 
DPR, ais oti er dcae'ee ous 100 1,000 400 
Cincinnati 500 4,100 2,200 
Buffalo co ane 2,000 200 
Cleveland ....... 100 1,000 200 
Nashville, Tenn. ... . 100 1,500 300 
TR Sc ceca es euvades 400 1,000 600 
WEDNESDAY, AUGUST 13, 1924. 
oO PPrrrre rere eee ee 13,000 32,000 15,000 
pe EE ee eer 9,000 7,500 3.000 
CE. cacadcccccsevcecvess 6,300 11,000 12,000 
Cg errr rr terre 7,000 11,000 2,500 
St. Joseph wae See 8,500 2,000 
Sioux City .. 2,500 11,000 500 
St. Paul .. 1,100 8,000 1,000 
Oklahoma City 1,600 | 
Fort Worth ..... 5,000 pS: ror 
Milwaukee .........-. .. 3800 800 200 
i. errr eer 300 600 1,000 
pr a eee reer 200 2,000 1,300 
WR eniescesseuedesvesas 1,000 > anes 
Indianapolis .......cscccoee 1,100 10,000 600 
PHCUMUGTE on icc eccccccsce 100 3,500 700 
CIMGINMIREE oo. eee weccs 500 2,900 2,000 
PRTBIO oo sc isccciccesvedsaes 100 2'5 500 400 
Te. are 400 3,000 400 
Nashville, Tenn. ......00.. 100 Aare 
PUNO ae 0 ces Sear caicre ders 300 1,600 . 400 
THURSDAY, AUGUST 14, 1924. 
ee ee er nee eee 9,000 17,000 16,000 
Kansas City .............. 3,500 4,500 5,000 
CD ~ vcs ancenadortdecdees 4,500 7,000 13,000 
Be cc stats cee eeancens 2,000 6,000 1,500 
eer rer eer 1,600 4,900 3,000 
SOUS Cy coc cscccciscwss 1,500 6,000 200 
Oe PU esis ncatasuwesssoe ae 5,500 800 
Wort Worth .. ccccscseccecs 2,800 800 1,500 
BRU G9 3. cine cin comncaweses 800 2.800 —s acces 
Indianapolis ......ccccccces 1,000 5,000 800 
Pitteburghn 2... ccccccccecdc tae 3,500 500 
CINCIMMATE «oo cccccsceccese 700 2,000 3,600 
PRO Gio so eaice ca eee aaiesc 100 1,300 400 
Meveland ...cccsescveeccees 300 3,000 500 
FRIDAY, AUGUST 15, 1924. 
CIRND s cesccscevscescceve 2,000 15,000 9,000 
er 1,000 2,500 3,000 
MIN 6 dc uececicctessesccsss 1,000 4,500 8,500 
a Ee errs ee cr 900 4,000 1,000 
TE FO ois cece weveces 600 2,000 5,200 
Aer 1,500 7,000 200 
Oy Pa vaeccescsaccencee 100 2,000 200 
OS WORE onc csce cc geccscs 2,200 900 200 
J ae rr ee eee 200 200 4,500 
Indianapolis ........ccecces 600 6,000 600 
i. arc ric or 3,000 500 
CUCIMAT 2. ok ccs ce ccccess 500 6,000 3,600 
PPT ee Ter ere 200 5,400 900 
Cleveland ........cecceeees 500 2,000 500 
—— 


Carcass beef sells chiefly on its good 
looks. What ruins the looks of a car- 
cass? How should the carcass “split- 
ter’ work to prevent this? Ask THE 
BLUE BOOK, the “Packer’s Encyclo- 
pedia.” 
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LIVE STOCK MARKETS 


CHICAGO. 


(Reported by U. S. Bureau of Agricultural Economics.) 
Chicago, August 14, 1924. 

CATTLE—After selling below last 
calendar week’s low spot, fed steers and 
yearlings revived somewhat under the in- 
fluence of broader shipping demand, 
receipts in the aggregate, and 
more competition between local killers, 
and are closing the week unevenly higher 
and decidedly more active. Practically all 
grades of yearlings and good to choice 
grades of heavy steers are 15@25c higher, 
mostly 25c up, but grassy and shortfed 
kinds are weak to 25c lower. 

Strictly choice matured bullocks reached 
$11.20. Best yearlings made $11.10. A 
moderate supply of grassy offerings, in- 
cluding a moderate supply of northwestern 
range steers sold under $8.50, Montanas 
going to killers at $7.40@8.25 mostly. 


smailer 


The bottom fell out of the fat she stock 


and bull market, downturns of 50@75c be- 
ing in evidence. Heifer yearlings, how- 
ever did not share the loss tendered grass 
cows and heifers. Vealers advanced $1.00 
or more, packers paying upward to $12.00 
today. 

HOGS—More liberal receipts at Chi- 
cago and around the market circle, coupled 
with some withdrawal of shipper support, 
allowed values to sag to lower levels. In 
general the break figured 35@6Uc, as com- 
pared with last Thursday. Medium and 
heavy weight butchers escaped with small 
losses, while packing sow values only 
showed 15@25c declines. 

Light lights and killing pigs were largely 
50@60c lower. Best offerings sold up to 
$10.00, which was $1.15 under the high 
mark of the current year, but on a con- 
siderably higher basis than last year. 

SHEEP—Fat lamb trade displayed con- 
siderable activity during the week and all 
price changes were in the way of better- 
ment. The price gap between corn belt 
and western lambs was reduced somewhat 
when natives advanced 25(@50c, while 
rangers had their ups and downs and 
finished at strong values as compared with 
last week. Scarcity of sheep supplies held 
prices to an unchanged schedule. 

Top range lambs on the close reached 
$14.00; with best natives at $13.75@13.85. 
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Range yearling wethers cashed at $10.00, 
with fed clipped lambs at $12.75. A sprink- 
ling of fat wethers brought $8.75, with 
best range ewes to killers at $7.75. 
KANSAS CITY. 
(Reported by U. 8. Bureau of Agricultural Ecenomics., 
Kansas City, Mo., Aug. 14, 1924. 

CATTLE—Trade in beef steers. for the 
week under review ruled somewhat un- 
even. Prices on practically all grades of 
fed steers were higher on early days but 
only the handyweight kinds and yearlings 
have maintained their gains. Offerings of 
the more desirable grades have been limit- 
ed and closing levels are strong to l5c 
oyer last Thursday. The weightier kinds 
and most grassers have been in 
liberal quota and prices are 
steady to 15c¢ lower. 

Choice yearling steers sold up to $11.00, 
the week’s top, and best heavies landed 
at $10.50, while the bulk of the fed steers 
cashed from $8.00@10.25. Grass fat of- 
ferings sold largely from $6.00@7.50, and 
Texas cake feds went from $7.00@7.50. 

She stock closed around steady with 


fairly 
unevenly 


August 16, 1924 


spots lower on 


10@15c 
Prices on bulls are fully 25c lower while 
all classes of calves are strong to 50¢ 
higher with top veal at $8.50@9.00. 
HOGS—Receipts of hogs were around 
10,000 larger than the same period last 
week and closing prices are 15c lower than 


medium kinds. 


last Thursday. Best medium _ weight 
butchers sold today from $9.50@955, 
against $9.65@9.70 a week ago. Wednes- 
day was the low day with $9.25 for top 
butchers to both shippers and packers, 

Shipping orders have been moderate but 
the bulk of the more desirable lights ana 
mediumweights were taken by shippers, 
Packing sows are around steady with most 
sales from $8.25@8.40. 

SHEEP—Prices on all killing classes of 
both sheep and lambs are 15@25c higher 
than a week previous. Early in the week 
best Colorado lambs sold up to $13.50 and 
on late days the same figure was paid for 
native offerings. Most of the week’s ad- 
vance came late in the week when no 
range lambs were displayed. 

Bulk of the western offerings sold from 
$13.00@13.50 and most of the better grades 
of native lambs went from $12.25@13.00. 
Wethers were very scarce, and the best 
received sold today at $8.25 and were 
straight Texas grassers. 

Colorado ewes reached $7.10 and most 
natives cashed from $625@6.75, with a 
few at $7.00. 





LIVESTOCK PRICES AT LEADING MARKETS. 


Following are livestock prices at five leading Western markets on Thursday, August 14, 
1924, as reported to THE NATIONAL PRovISIONER by leased wire of the Bureau of Agri- 
cultural Economics, U. S. Department of Agriculture: 


Hogs (Soft or oily hogs and roasting 













pigs excluded): CHICAGO, 
ST: Gene ehbhive bs s0s9¥sesheeee0be 0.00 
BULK 0 LBS... ... 20s ececcscces mm 9.25@ 9.75 
Hvy. wt. (250-350 lbs.), med.-ch...... 9.50@ 9.90 
Med. o 250 Ibs.), med-ch....... 9.65@10.00 
Lt. wt. (160-200 Ibs.), com.-ch. 8.90@10.00 
Lt. It. (180-160 Ibs.), com.-ch .40@ 9.70 
Packing hogs, smooth . 8.85 
Packing hogs, rough | 8.40 
Sightr. pigs (130 Ihs. down), med. ch. 8.00@ 9.00 
Av. cost and wt. Wed. (pigs excluded) 9.09-263 Ib. 
Slaughter Cattle and Calves: 
STEERS (1,100 LBS. UP): 
Choice and prime ....... 10.50@11.35 
weccccevcccoccscces 9.65@10.60 
Medium 7.15@ 9.65 
GCOMMMOR 2 nc cccccccccccccccccccccccs 5.50@ 7.35 
STEERS (1,100 LBS. DOWN): 
Choice and prime 2. 
BEE oturenesssenks .. 6.90@ 9. 
sib pe ken sss oa 7. 
Canner and cutter : 5. 
LT. YRLG. STEERS AND HEIFERS: a = 
Good to prime (800 Ibs. down)...... 8.75@10.65 
HEIFERS: . 
Good-choice (850 Ibs. up).......++++ 7.90@ 9.86 
Common-med. (all weights)......00. 4:25@ ¢- 
COWS: = 
ae and ae Rassnvbeoniinnasente 5.508 a4 
ommon and medium .............. er 2 
Canner and cutter ............++005 2.15@ 3.25 
BULLS: 5 
Good-ch. (beef yrigs. excluded)..... 4220 ¢3 
Can.-med. (canner and bologna)..... ~ 
CALVES: a 
Med.ch. (190 Ibs. down)............ osein.’ 
Cull-com. (190 Ibs. down)........... 5.00@11.75 
Med.-ch. (190- eee 3.75@ 8.00 
Bied.-ch. (B00 TNS. UP).cccccccccccee 3.00@ 8.00 
Cull-com. (190 Ibs. up)...........6. 
Slaughter Sheep and Lambs: 3.00@ 8.00 
Lambs, med.-pr. (84 lbs. down)....... 11.75@14.00 
Lambs, cull-com. (all weights)........ 8.25@11.75 





Yearling wethers, med.-prime......... 8.50@11.50 
Wethers, med.-pr. (2 yrs. old and over) 5.50@ 9.75 


Ewes, common to choice...........+++ 4.00@ 8.00 
Ewes, canner and cull............-+++ 1.00@ 4.00 


KANSAS CITY. OMAHA. E. ST. LOUIS. ST. PAUL. 
$ 9.55 $ 9.40 10.00 $ 9.50 

9.00 9.50 8.25@ 9.35 9.75@ 9.90 8.00@ 9.35 

9.25@ 9.50 9.00@ 9.35 9.60@10.00  9.00@ 9.25 

9.35@ 9.55 9.10@ 9.40 9.75@10.00 9. 9.50 

9.25@ 9.50 8.75@ 9.40 9.50@10.00 8.75@ 9.50 

eo | 9.25 8.00@ 9.25 8.90@ 9.80 8.00@ 9.35 

8.25@ 8.50  8.25@ 8.60 eo | 8.00  8.00@ 8.25 

8.00@ 8.25 7.75@ 825 7.60@ 7.85  7.75@ 8.00 

REE NS * vcecsensscs SOO OBE ..eccsicses 

9.03-234 Ib. —- 8.40-271 Ib OSVSITID. oa cwwnecey 
10.10@11.10 10.15@11.00 10.25@11.00............ 
9:10010.20 9:28510.25 9.25@10.25 8 75@10 00 
6.75@ 9.20 7.00@ 9.25 6.5 9.25 6 4 9.00 
4.75@ 6.75 5.00@ 7.25 5.00@ 6.50 5.25@ 6.50 

10.10@11.10 10.00@11.00 10.00@10.75 ........... 
$:00410.10 9.25@10.00 9.00@10.00  8.75@10.00 
6.00@ 9.10 6.25@ 9.25 6.00@ 9.00 §.50@ 8.75 
pet 6.00 4.75@ 6.25 4.75@ 6.00 4,75@ 6.75 
3.25@ 4.25 3.25@ 4.75 3.50@ 4.75  3.00@ 4.75 
8.65@10.50 8.50@10.15 8.75@10.50 7.75@ 9.00 
50@ 9.65 6.50@ 9.50 6.75@ 8.00 6.50@ 8.50 
$08 6.50 3.25@ 6.25 3.25@ 5.75 4.00@ 6.50 
1 4.75@ 8.00 4.75@ 7.25 4.50@ 7.00 
$000 is 3.25@ 4.85 3.50@ 4.75 6.00@ 4.50 
2.00@ 3.00 1.75@ 3.25 1.75@ 3.50 2.00@ 3.00 
25@ 5.75 4.25@ 6.50 5.00@ 6.50 4.00@ 6.25 
380 4:25 300g 4.25 2.75@ 4.75 2.50@ 4.00 
6.25@ 9.00 6.50@ 8.75 7.00@11.50  7.00@10.00 
$e 6.25 3.50@ 6.50 3.50@ 7.00 4.00@ 7.00 
4.25@ 8.75 4.00@ 8.00 5.00@10.75 4.00@ 8.00 
4,00@ 6.50 3.50@ 6.50° 3.50@ 6.50 3.50@ 7.00 
3.00@ 4.00 3.00@ 6.00 2.25@ 3.50  3.50@ 7.00 
3.00@ 4.00 3.00@ 6.00 2.25@ 3.50 _3.00@ 6.00 
1150013. 12.00@13.00 11.25@13.25 10.75@13.25 
6.75@11.50 8.50@12.00 —-6.50@11.25 T.15@10-%5 
8.75@11.50 8.75@11.25 8.25@11.25 7.75@10.75 
5.50@ 9.00 5.00@ 8.75 ........... 4.50@ 8.75 
3.75@ 7.25 4.00@ 7.25 3.00@ 6.00 3.00 7.25 
1.00@ 3.75 1.50@ 4.00 1.00@ 3.00  1.50@ 3.00 





E. R. Whiting 


Indianapolis 
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OMAHA. 


(Reported by U. S. Burcau of Agricultural Economica ) 
Omaha, Neb., Aug. 14, 1924. 

CATLTLL—Cattle receipts this week 
have carried a liberal proportion of fed 
steers and yearlings. Early in the week 
western range cattle were fairly numerous 
but towards the close receipts of this class 
were very moderate. Some strength has 
been in evidence.on all killing classes with 
the exception of weighty beeves which al- 
though strong early in the week closed 
slow and mostly 1C@15c lower than weck 
ago. 

Yearlings and medium weight steers 
ruled strong and prices advanced fullyl0@ 
15c with instances of 25c upturn. Top for 
weighty steers averaging 1,497 lbs. was 
$10.05 with several loads of lighter offer- 
ings avcraging 962 lbs. to 1,191 Ibs. reached 
$10.75, the week's high mark. 

Canners and cutters advanced 25@50c 
from the close of last week and bologna 
bulls around 25c. 

HOGS—Outside trade influences have 
been bearish throughout the period but 
the local situation was governed to a 
great extent by the moderate supply that 
arrived. Selling interests have been abie 
to maintain prices on the better grades 
of butcher hogs, while packing grades 
worked higher, advances over a week ago 
being fully 25c. 

SHEEP—Despite increased receipts 
prices for all classes of sheep and lambs 
worked higher. Packer demand has shown 
breadth and killing classes are quoted as 
25@50c higher for the period under re- 
view. Thursday’s bulk of fat native lambs 
cleared at $13.25@13.50, with fat range 
lambs $13.50@13.60. 

a 


ST. LOUIS. 


(Reported by U. S. Bureau of Agricultural Economics) 
E. St. Louis, Il, Aug. 14, 1924. 

CATTLE—A restricted outlet forced 
priccs downward on nearly all classes this 
week, native beef steers selling 25@50c 
lower; westerns 25@35c lower; light year- 
lings and heifers’ barely steady to 25c 
lower; beef cows 50c lower; cutters and 
bologna bulls 25c lower; canners and stock 
steers steady; light vealers 75c(W31.50 
higher. 

Tops for week: matured steers and long 
yearlings, $10.25; heifers, $10.10: bulks for 
week: native steers, $8.25@9.85; western 
steers, $5.76@7.50; light yearlings and 
heifers, $9.000210.00; cows, $4.00@5.00; 
canners, $1.75@2.25; bologna bulls, $4.00 
4.50 

HOGS—Unexpected supply enlargement 
resulted in costly reverses to hog owners 
the first three days this week. On Wednes- 
day, after a series of violent downturns 
good hogs were available at $9.50 and less 
but with supply pressure greatly relieved 
after midweek the market rallied vigor- 
ously and today’s prices showed but a 25@ 
35c decline from last Thursday. 

Top reached $10.00 with bulk good hogs 
around $9.90; light lights, $9. 50@9.75: best 
pigs, $9009.25; packing sows, $800. Re- 
ceipts locally for first three days this week 
were about 15,000 larger than the average 
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for four preceding weeks with the eleven 
markets total around 45,000 larger. 
SHEEP—Receipts of lambs moderate 
with market unsettled early week trad- 
ing was lower while subsequent rallies 
raised prices 25c over a week ago. Several 
loads that were not strictly choice reached 
$13.00 to packers today, others largely 
$12.50@12.75; culls $7.00; sheep scarce and 
strong; light ewes to killers $5.50@6.00. 


—— 
ST. PAUL. 


(Reported by U. S. Bureau of Agricultural Eco- 
nomics and Minn. Dept. of Agriculture.) 


So. St. Paul, Minn., August 13, 1924. 
CATTLE—Even the meager showing of 
dryfed cattle being offered at present came 
in for a price cut during the past Wednes- 
day to Wednesday period, these losing 
from 153@25c or more while grassers will 
show about the same loss. Lack of sup- 
plies was probably the only factor which 
prevented a further loss, as country load- 
ings have been somewhat curtailed recent 
ly due to the seasonal work on farms as 
well as late pastures in many of the range 
sections, 

Heavy beeves during the past week have 
sold up to $10.00 on severar occasions, 
this price being the month’s high figure 
for matured steers. Other longfed offer- 
ings of good grade sold in load lots from 
$8.75@9.50 with inbetween shortfeds and 
lighterweight yearlings on down to $8.00. 
A part load of Montana grassers reached 
$8.00 Monday, a number of loads selling 
at $6.50@7.50 with common quality native 
descriptions on down to $5.50. 

Grass cows sold upwards to $5.50 and 
heifers as high as $6.00 or more, the rank 
and file turning at $3.25@@5.75. Canners 
and cutters are back to the $2.25@3.00 
basis, while sausage bulls have dropped to 
their low levels for some time past, $3.50 
(4.00 taking most medium and _ heavy- 
weights. 

HOGS—With- receipts showing a de- 
cided gain at the principal markets com- 
pared with a week ago, hog values re- 
ceived a severe setback on each session 
this week, today’s market ruling 60@75: 
lower than last week's close. Bulk of the 
desirable grades of butcher and bacon 
hogs sold at one figure $9.00, with shippers 
paying $9.10@9.15 for a very few loads 
of choice 160@220 lbs. averages. 

Packing sows cashed mostly at 
smooth sorts going up to $7.75. 

SHEEP—Gompared with last Wednes- 
day, fat sheep and lambs are quotable 
steady to 25c higher, most cf the advance 
being gained on today’s session. Bulk 
of the fat native trimmed lambs realized 
$12.50@12.75 with “bucky” sorts at $11.50. 
Culls were sorted out at $8.00. 

Light and handyweight fat ewes were 
salable to packers at $6.00@7.00. 


$7.50, 


ST. JOSEPH. 


(Special Report to The National Provisioner.) 
Se. St. Joseph, Mo., Aug. 13, 1924. 

CATTILE—Cattle receipts for two days 
this week were around 6,00 compared with 
8,375 same days a week ago. Bulk of ar- 
rivals were Westerns, grain fed steers and 
yeariings being very scarce. Compared 
with last weck’s close, fed steers and year- 
lings are steady, while western steers are 
steady to a shade lower. 

Best native steers sold at $10.10, with 
most of them of a kind to sell around 
$9.00@9.50. Kansas grassers ranged $5.65 
@8.75, with bulk $6.75@7.75. Oklahoma 
steers sold $5.25@6.00. Mixed yearlings 
were scarce, sales ranged mostly $8.00@ 
9.00, with a small lot at $10.00. 

The market for butchers stuff is steady 
to a shade lower for the period, with bulk 
of offerings from the west and southwest. 

A few grain fed cows sold up to $6.65 
and heifers $8.50. Bulk of western cows 
ranged $3.25@4.00, with some up to $4.50 
and canners and cutters mostly $1.50@ 
3.00. Grass heifers ranged $4.00@7.00. 

Bulls sold mostly $4.00@4.25 with choice 
kinds tup to $5.00. Calves are steady to 
50 higher, medium and strong weights 
showing the advance. Choice veals sold 
at $9.00, with westerns in load lots mostty 
$6. 00% 07.00. 

HOGS—Hog receipts for two days 
around 16,500 against 6,987 same days last 
week. Supplies were considerably heavier 
at all points for the period and the marker 
declined 40@50c. The top Tuesday was 
$9.40 and bulk of sales $9.00@9.35. These 
figures compare with a top of $9.75 and 
bulk of $9.50@9.75 last Saturday. Packing 
sows sold mostly at $8.00 Tuesday. 

SHEEP—Sheep receipts around 6,500 
for two days, bulk of which were from 
western ranges. Compared with las: 
weeks close, values are steady on both 
sheep and lambs. Native lambs sold $12.25 
@12.75. and westerns $13.00@13.25. 

Best ewes sold at $7.25 and Idaho breed- 
ers $7.60. Yearlings and wethers_ were 
scarce, Feeding lambs sold $11.00@12.25. 


MAXWELL and SON 
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Buffalo Stock Yards 
BUFFALO, N. Y. 
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P. C. Kennett & Son 
Louisville 
P. C. Kennett & Son 
Nashville 
P. C. Kennett & Son 
Montgomery 
Kennett Sparks & Co. 
E. St. Louis 
Kennett Murray & Co. 





LaFayette 





KENNETT-MURRAY 
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Offices at Ten Markets 


Kennett Murray & Darnell 
Indianapolis 
Kennett Colina & Company 
Cincinnati 
Kennett Murray & Colina 
Detroit 
Kennett Murray & Brown 
Sioux City 
Kennett Murray & Company 
Omaha 
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SIOUX CITY. 


(Special Letter to The National Provisioner.) 
Sioux City, Ia., Aug. 13, 1924. 

CATTLE—The half week shows a 
shrinkage of around 25 per cent in number 
of cattle arriving compared ‘vith last week, 
the three day total for this week being 
7,800. All changes in the market have 
been toward a better basis of prices. 

The good to choice steers, dry fed, are 
strong to 15c higher than last week, grass 
cattle, especially cows, are 25@50c higher, 
while the stocker and feeder grades are 
strong to ]15c higher. A few choice beeves 
have sold up to $10.75 and $10.80, many 
good styles of beeves today at $9.50@ 
10.00 with fair to good at $8.50@9.50 and 
the common to fair grades $8.50 down. 

Plenty of light stock showing grass at 
$7.00 and under. 

Best grass heifers are quotable at $6.00 
@6.25; best cows, $5.50 for extreme, bulk 
of grass she stock, $3.50@5.00; canners, 
$3.25 down; best veals $10.00; bulls, $3.50 
@4.50 for bulk. 

HOGS—Appearances indicate a check 
to the week’s slump in hogs. With 11,000 
here today the market averaged close to 
steady with the average of Tuesday al- 
though 10@20c lower than the extreme 
close of that day. A few scratch butcher 
sales at $9.25, bulk of butchers $9.00@9.15, 
mixed droves ordinary to choice $8.30@ 
900; packing lots, $8.00@8.35, rough 
heavies $7.75(@7.90. 

SHEEP—Sheep are holding steady with 
good fat lambs selling at $13.00; feeders 
queted around $12.50 top. 

—— 
SLAUGHTER REPORTS. 


Special reports to The National Provisioner show 
the number of livestock slaughtered at the following 


centers for the week ending August 9, 1924: 
CATTLE 
Week ending Cor. week 


Aug. 9. Prev. week. 1923. 






PE Csi echoes ener 989 37,945 
Kansas City 39,657 
I. ssesseeehyseperse 16,875 


East St. 
St. Joseph 
Sioux City 





OO FSS 
Fort Worth 
Philadelphia 
Indianapolis 7 
OO Se ,o44 
New York & Jersey City 7,866 
Oklahoma City .......... 938 
HOGS 
Chicago ....... pneeeal 106,300 
oe eee ey 20,195 
ee ree .... 36,225 
East St. Louis.......... 27,188 
Dh; SOR anwesesvevscee 16,091 
es 30,741 
Cudahy ..... * 5,509 
rr eG 
,. 2 eae 2,855 3 
SOO 13,738 16,470 
PS scossnassoee 18,898 18,898 
DE ccs <ndbénedanadsm 1,319 21,882 
New York & Jersey City 37,079 39.559 
Oklahoma City .......... 2,288 7,371 








Chicago ....... 50,423 
Kansas City 17,037 
0 77 35,109 
PE le MIND coc ccscses 15,158 8.507 
its MEER cxsrcceseces 2 10,118 
EY. <sesbxens» secs 1,585 
PT Snhvevdcovenb eens 431 
Fort Worth 2,422 
Philadelphia 4,708 
Indianapolis 1,008 
Dn” icaxssutbnes ees *> 5,827 5,602 
New York & Jersey City 46,198 44,654 
Oklahoma Cit@ .......- 9 47 


PHILADELPHIA MEAT SUPPLIES. 


Receipts of western dressed meats and 
local slaughter under city and federal in- 
spection at Philadelphia, Pa., are officially 
reported as follows for the week ending 








August 9, 1924: 
Week Cor 
ending Previous week 
Western dressed meats: Aug. 9. week. 1923. 
Steers, carcasses ...... 3.412 3,335 2.704 
Cows, carcasses ...... 657 450 681 
Bulls, carcasses ...... 350 212 197 
Veal, carcasses ..... 1,700 2,072 1,12 
Lambs, carcasses ..... 7,880 9,232 5, 
Mutton. carcasses .... 974 1,348 502 
Pork, Ibs. ............192,259 343,123 316,139 
Local slaughters 
Cattle .. thn as ne 1,996 1,895 1,911 
DS: ccbbveses cr beeet ae 2,328 2,144 
Hogs : 13, 886 16,470 
ee 4,708 5.908 
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‘PACKERS’ PURCHASES. 


Purchases of livestock by packers at principal cen- 










ters for the week ending Saturday, Aug. 9, are 
reported to The National Provisioner as follows: 
CHICAGO. 
Cattle. Hogs. Sheep. 
ON  Siids in 56 sided nbs< 9,800 14,940 
ot ee eee 5. 10,600 22,922 
Ry Cees eee 7,600 9,783 
Ci UO aa ene 9,600 8,867 
Anglo American Proy. Co 4,500 es 
G. H. Hammond Co... 4,700 . 
Libby, McNeil & Libby cons BURL sisn's ee 
Brennan Packing Co., 7,800 hogs; Miller & Hart, 
2,900 hogs; Independent Packing Co., 6,600 hogs; 


Boyd, Lunham & Co., 6,200 hogs; Western Packing 
& Provision Co., 12,300 hogs; Roberts & Oake, 5,600 



































hogs; others, 16,900 hogs, 
KANSAS CITY. 
Cattle. Calves. Hogs. Sheep. 
Armour & Co. ......... 4,042 1,408 3,072 3,149 
Cudahy Pkg. Co. ...... 4,576 1,846 3,618 ; 
Fowler Pkg. Co. ...... 413 2 oie i 
at eae ee 3,197 =—1,5938 
0 ea 4,896 3,087 
i. 4,706 381 
Local butchers ......... 1,020 177 
eee 8,489 20,195 17,026 
OMAHA. 
Cattle & 
Calves. Hogs. Sheep. 
eS a ee 4,431 9,527 6,286 
i ge A Ee 6,762 9,616 11,392 
Se ee 1,153 8,269 eckiece 
Beers & OO. ...cccscessecscees 0408 E076 8,796 
re ciockct bees ase ee 5,704 8,018 10,736 
Seemann Phe. ©8<. .....ccceces 72 — Sea 
Mayerowich & Vail ........... 75 
Midwest Pkg. Co. 69 
Omaha Pkg. Co. ..... 97 ° 
John Roth & Sons .. 59 
S. Omaha Pkg. Co 137 
Lincoln Pkg. Co. 338 
OE Ee eee 220 . 
eB eer 107 
vot A 403 
ee Se rr ae 
Kennett Murray & Co. ......... 
Other hog buyers, Omaha ..... 
Rid e Retort  cyoccck waved 23.115 63,505 32,210 
ST. LOUIS. 
Cattle & 
Calves. Sheep. 
yo er fy 5.166 
oN i SPS es 6,275 
ae eee 1,702 
St. Louis Dressed Beef Co..... cae 
Independent Pkg. Co. .......... ee 
Benes Weee PRE. O0.. .. .0cecsecce 298 
DSTO sas oa eee annade st ey Se 
American Pkg. Co. ............ 60 
Oe a en ee cos 
Sartorious Pke. Co. .........;. oe 
er 437 29 
RIND onwah'e eke chance scuvascs 15,682 30,099 1,799 
MT ocsnserb res adeeb paeeeee 28,252 49,765 15,329 
ST. JOSEPH. 
Cattle. Calves. Hogs. 
att & Oe... ..sss00c.5 Be 1,161 7,899 
Armour & Co. ......... 2,382 315 4,108 
SS 3 ee 1,886 1,086 3.878 
EE Goan scerncke wanas 2,996 512 12,533 
es ye 11,068 3,024 28.418 14,537 
STOUN CITY. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co. ...... 2,776 311 16,116 462 
Armour & Co. ..... 2,690 85 11,788 182 
FF SS. eee 1,595 73 5,218 95 
Dene TEe. OO. oc ccsccs 180 42 1 
Smith Bros. Pkg. Co.... 44 14 83 
Local butchers ......... 122 37 
Packer and order buyer 
ee 1,578 .-.. 25,505 
“TS ig RR le 8,985 562 58,711 739 
OKLAHOMA CITY. 
Cattle. Calves. Hogs. Sheep. 
Sewanee OR. ss scavncae 2.019 780 692 23 
i eee 4,558 446 1,120 26 
ES (6uis55 sebucucsoevos 132 3 466 “rr 
— hile eteatie, bet Re “6,709 1,229 2,278 49 
CINCINNATI. 
Cattle. Calves. Hogs. Sheep. 
m. Rete @ Bon... ..0.+. 690 189 82,877 52 
Kroger Groc, & Bak. Co. 193 6S 899 
Se LS Eee 8S Dt 184 oe 
Gus Juengling ........ 120 124 sees 80 
Schroth Pkg. Co. ..... 20 aes 2,198 er 
H. H. Meyer Pkg. Co... 57 er 1,711 een 
J. Hilberg & Son ...... 162 9 sei 51 
Wm. G. Rehn & Son.... 140 46 vane o> 
Peoples Pkg. Co. ....... 106 103 baie 
J. Bauer & Son ........ 87 bese 8 
A. Sander Pkg. Co...... oe RAGES 1,108 
J. Vogel & Son ........ ieee sao R18 
J. Hoffman & Son ..... 304 
Labrey Pike. Oo. ....... 202 
Ideal Pkg. Co. ..... 911 5 si 
wk, Ae cies ‘ » ee 502 
J. Schlachter & Son ... .... aes ied 206 
ae! a ess eae ekiok 27 
Pager ie Sean ver des 52 
a ae a ery seer cee Pee Fee 20 
CO a ts ee ere 1,063 (93 11,207 990 
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INDIANAPOLIS. 

Cattle. Calves. Hogs, Sheep, 
Eastern buyers ........ 2,756 2,840 19,889 41 640 
Kingan & Co. .......... 1,898 321 12,649 Loz 
a 2 ere MG % Acme 
Indianapolis Abat. Co... 745 119 2, 112 
Armour & Co. ......... 94 51 8,272 45 
Hilgemeier Bros. ...... gan aye 995 
RS ea 204 36 2. 
oy 438 ae 517 
Schussler Pkg. Co. ..... 33 PES 278 
Meter Pkg. Co. ....... 76 13 186 
Indianapolis Prov. Co... .... 12 347 
Riverview Pkg. Co. 35 ae 148 





Art Wabritz .... 





















1 ee Be 

Miscellaneous : 112 352 550 

eR ee eee 6,522 8,517 48,085 3,874 
WICHITA. 

Cattle. Calves. Hogs. Sheep, 

Cudahy Pkg. Co. ...... 1,045 734 2,460 619 

mone Pe. TO... s 5 kee 257 59 3,064 P 

Local butchers ......... 119 ma a siete P a 

ey em 1,421 793 «5,524 619 
DENVER. 

Cattle. Calves. Hogs. Sheep, 

oe ae, ee 465 1,498 604 

Armour & Co. .. y 159 = 2,419 32,187 

Blayney-Murphy 403 5  §=1,006 14 

Miscellaneous .......... 5D 4 431 27 

ee 633 «5,354 2,782 
ST. PAUL 

Cattle. Calves. Hogs. Sheep, 

Armour & Co. ; 10,237 1,621 

Furtz & Rifkin os coves 

Katz Pkg. Co. . oem 

al See 2,398 

ry re ree oer 

SEE weibiansatsavine 32,178 4,019 





RECAPITULATION. 


Recapitulation of packers’ purchases by market for 
the week ending August+9, 1924, with comparisons: 


CATTLE. 
Week ending Prev, Cor. week, 














Aug. 9. week. 1923. 

ND i iia ia dacee cow wan 27,866 25,989 31,197 
Kansas City tks ,850 21,672 26,662 
ESS se 115 18,482 17,080 
_ S| eee eae 28,252 28,533 39,191 
Pe MEER Svea cu mana wco ee 11,068 10,413 13,766 
oe a ee 8,985 8,800 5,176 
Oklahoma City ....,...... 6,709 5,300 6,339 
0 eae 6,522 6,721 5,972 
bo ee ey eee 1,063 1,472 1,287 
DE A tGbwacecevenhca shea 1,616 2,020 
AAR Eee eer 1,421 a 1,389 
oS Ae a 2,405 2,171 er, 
SRLOMINO sy kw ns Sh wkunee aes 5,822 6,677 4,316 

HOGS. 

Week ending Prev, Cor. week, 

Aug. 9. week. 1923. 

ND he ee aa ee 106,300 7.5 y 
SO eee FY 16,309 27,987 
PP asa Ccstoscincawaae can 505 7, 


St. Louis 
St. Joseph 
Sioux City 
Oklahoma City 








POE Cc ghicseseec% 
EER 5 oy. 555.4 Se'e 9 es 6 
fae 656 danghas 
|) Sehr t ere 
| 1 | A ne ee 
Ey 544 4's biewablie yaa 
SHEEP. 
Week ending Prev. Cor. week, 
Aug. 9. week. 1923. 

PO ch okses ava sesenee 50,423 34,801 
Kansas City 16,850 13,650 
ER aegis RC oe Be ee ce 37,179 17,566 
St. Louis 11,178 15,258 
St. Joseph 14,129 8,583 
Sioux City 901 980 
Oldahoma City ........... 49 47 63 
TROQURMAPONG onic se ccccces 3,374 3,345 2.857 
A ee 990 1,414 1,237 
SMNMNN. sce 6.03 01 Be ew 622 46 
i | | ESS ee Cee 619 278 322 
EY 66 Sox ARS TAR ALAS HO 2,782 ae 
DEE) 55 55 dG Nowe awe ons 4,019 3,142 3,045 


NEW YORK LIVESTOCK. 


Receipts for week ending Saturday, 
August 9, 1924, are as follows: 


Cattle. Calves. Hogs. Sheep. 

fe Eee 4,612 7.018 6,337 38,692 
OO OSS 1,179 2,993 12,338 45 
Uontral Walon .....60.. 3,657 ee 7,218 
ites 9,448 10,774 18,675 45.955 
Previous week ....... 8,036 11,234 25,805 37,919 
Two weeks ago ...... 7,551 15,522 23,864 42,054 


———— 
TULY BUFFALO LIVESTOCK. 


Receipts and disposition of livesteck at 
Buffalo, N. Y., for the month of July, 1924, 
are officially reported as follows: 


Cattle. Calves. Hogs. Shee 
NE 40640 are 20,362 21,061 100,747 36, 
FOP 13,408 14,4638 50,596 28,082 
Local slaughter 6,704 6,448 51,751 7, 954 














es. Sheep, 
39 «1,640 
49 1,007 
So aa 
5 12 
[2 5 
5 
7 oe 
3s oe 
Co a 
a | 
8 sae 
2 "BBO 


a 


| 2,782 


Sheep, 
1,621 
| 2.308 


ee 


4,019 
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THE NATIONAL PROVISIONER 


HIDE AND SKIN MARKETS 


(SHOE AND LEATHER REPORTER) 


Chicago. 

PACKER HIDES—Quiet. No business 
reported in the popular varieties. One killer 
moved 2,500 spready native steers, realiz- 
ing 17c for May kill and 18c for June, July, 
August take-off. The undertone to the situ- 
ation continues firm but stern resistance is 
being manifested by most tanners as a re- 
monstrance against the continually advanc- 
ing tendency to values. Killers report 
stocks in salt unsold at a minimum and 


see no reason to check the market. They 
appear willing to wait for the demand to 
again become manitest and allow some 
material to accumulate meanwhile. The 
foreign situation is declared to be of espe- 
cial influence on the domestic market with 
the settlement of conditions abroad. Native 
steers are steady with last sales at loc. 
Texas steers are offered around at 15c 
and some tanners feel that supplies of this 
description are about to become. larger 
through increased slaughter. Butts are 
quoted 15c asked and Colorados 14c with 
last sales half a cent less. Branded cows 
1lY%c paid and 12c asked; stocks and 
slaughter still small; heavy and light cows 
l4c bid and 14%c firmly asked; native 
bulis llc asked; branded bulls 8-9c nom- 
inal. Small packers here are becoming 
nervous and while asking 15c yet are de- 
clared to be looking for the renewal of 
the 14@14%c bids recently available. 

COUNTRY HIDES—tThe salient fea- 
ture of the market in country hides is the 
determined stand being taken by tanners 
further advances in costs. 
Failure of the leather situation to follow 
along with the raw stock advance is cited 
as the cause for their apprehension. Sell- 
ers meanwhile are sitting passive and talk- 
ing strong levels. Firmness is indicated 
in the outside markets where all weight 
hides have ranged at 10@11c delivered 
basis. Heavy steers here are quoted up 
to 13c; heavy cows and buffs list at 10c 
as top buyers claim they will pay and 
sellers talk 10%c in most instances. Ex- 
tremes rate up to 1l3c for strictly summer 
quality material while sellers talk 13%c 
for such material and other stock at pro- 
portionate levels. Branded country hides 
are quiet at 8@8%c flat basis here and 
country packers at 9@l1lc; bulls 8@8%c 
ped country packers 9@9%c; glue hides 
(V7¢. 

CXLLF AND KIP—Nothing new has 
transpired in calfskins since the move- 
ment at 22c late in the week. A few cars 
of material are offered at that level. Most 
tanners are sitting back as they consider 
the appreciation not warranted. Packers 
are not talking on their August kill as yet, 
but having sold July at 22c¢ and cities ‘ad- 
vancing to 22c, it is expected much strong- 


er levels will be asked. Outside city calf- 
skins are selling fairly well as to qualities. 
Up to 22c is asked for first salt while 
ordinary lines at good points command 
20@21c. Resalted lines 18@19c and coun- 
try run of stock 16@17c. Deacons are 
in moderate request and are in small sup- 
piy. Nominal market $1.15@1.20 paid for 
average quaiitics and cities held up to 
$1.50. Slunks $1.25 paid and up to $1.40 
asked. Kipskins are quiet. One killer 
still retains 22,000 Julys and asks 18c. 
Prior business 17M%c basis; Cities quoted 
17c nominal; countries 14-15c. 
MISCELLANEOUS MARKETS—Dry 
hides are still quiet at 14@16c nominal. 
Demand very small it is said. Horse 
hides are scarce with demand meager. 
Renderers ask up to $5.00; country run 
$4.00@4.50. | Packer Jambskins quoted 
$1.50@1.75 and fall clips $1.50@2.00: 


shearlings $1.10@1.15 asked: dry pelts 28 
@32c; pickled skins $6.50@9.00 dozen; 


hogskins 15@30c; strips 4@5c asked. 
New York. 

PACKER HIDES—Some business went 
over in city slaughter brands at half a cen: 
advance. About 5,000 August butts made 
l4c and Colorados 13c. Some quiet busi- 
ness is intimated in spready steers, which 
have been priced cut at 18c. Native steers 
advanced recently a cent to 15%c level. 
Unsold lines of brands are held at 14% 
and 13'%c. Cows have been steady at 
1342c paid and l4c now ialked in some 
quarters. Bulls 10c asked. 

OUTSIDE PACKER HIDES — The 
strong undertone continues in small pack- 
er material with trading going on from 
time to time. All weight seasonable cows 
and steers of eastern origin quoted at 14c 
paid for heavy steers and 12c for cows. 
Other sales noted at 13@13%c for cows 
and steers together Several cars of 
brands sold at l3c. Nothing new is re- 
ported from Canadian sources where high 
rates are demanded. Coast hides are also 
well sold up at firm levels and nothing 
offered as yet in August take-o 

COUNTRY HIDES—A steady market 
continues in country stock but action is 
spasmodic. Tanners insist upon securing 
material at no change in price while most 
sellers are endeavoring to force payment 
of more money. Tanners seem to feel 
that there is no justification for further 
appreciations on at least successive ad- 
vances between trades and more especially 
as leather values have not kept pace. Sev- 
eral cars of western all weight countries 
sold at 9'¥%c. A car of northwestern sea- 
sonable all weights topped 1lc delivered. 
Ohio and similar shippers talk 13@13%c 
for light hides and weights up to 50 lbs. 








Stocks and Distribution of Hides and Skins 


Stocks of hides and skins for the month of June, 1924, based upon reports received from 


4689 manufacturers 
the following table: 


9 RR lye | RRA Pe Mn a ee a 
POMCHTIO— DROME WHR ios ois ies sees osdeee eee ues 


Domestic—other than packer hides.......... 


Foreign (not including foreign-tanned), hides......... 


Suffalo, hides 


oe and kip, foreign tanned, hides and skins....... 
SOMAe NG” MOND, MMMM os shee Ferd a ce caresiwawntie'es os bad narn's 
forse, colt, ass and mule hides.................0.0005 


Fronts, whole fronts 
sutts, whole butts ........... 
Shanks 
Goat and kid, skins............ 
Cabaretta, skins 


BRON Bri) POM BERUR Eis cic cov cieeiccs cents vec oad heeke 


Skivers and fleshers, dozens 
Kangaroo and wallaby, skins 
Deer and i NE ed 5:86:35 a8 G6 Saw eae ais 
Piz and hog, skins ..... 
Piz and hog strips, pounds............. 








and dealers, are reported by the U. 





S. Department of Commerce in 


Stocks 


Stocks on Hand or in Transit— disposed 











May, June, of during 

1924. 1923. June, 1924, 

er eee 77 6,086,120 1,281,088 
gg 783,329 

1,376,122 388,123 

weer re 1,697,159 109,586 
ee 179,831 5,853 
eas Wark 72,475 650 
secab-ea kane Gee 4,360,239 1,184,820 
rrr 127,676 24,470 
138,526 1 

448,118 22,534 

re ae 91,914 1 
8,689,905 10,186,623 809,558 

501,015 1,128,280 40,416 

i GES aire a 055 6,034,106 9,915,680 2,166,300 
preranene 126;349 108,836 136,502 24,893 
278,480 *237,401 GORTee. - newdace 

397. 234 349, 66! 326,879 113,011 

82,987 81,471 on 8&2 51,600 

738,179 707,054 3, 908 29,526 





45 


Southern shippers are talking up to 12@ 
12%c flat and report business in an l@ 
12¢ range; Canadian lights are quiet and 
held at 12@12'%c flat for good descriptions. 
Buff weights are offered at 914@10c from 
good sections while the majority of sell- 
ers are talking over 10c as a rule. De- 


mands are not broad in the _ heavier 
weights. 
CALFSKINS—A strong undertone con- 


tinues in N. Y. calfskins with $1.80@2.40 
(@3.30 asked and late business 10c under 
these levels. Quiet business is rumored 
but details are guarded. Outside skins are 
scarce and quoted high. Some very or- 
dinary stock sold at $1. 25@1.75@2.25 in 
a small way. Untrimmed domestics are 
held up to 22c, sales being noted in the 
western cities; Kip are firm $3.75@4.50 
asked. 
—_—fe— — 


NEW YORK MEAT SUPPLIES. 


Receipts of western dressed meats and 
local slaughter under federal inspection 
for New York City, N. Y., are officially 
reported for the week ending August 9, 
1924, with comparisons, as follows: 





Week Cor. 
a 9 Previous week 
Western dressed meats: Aug. week. 1923. 
Steers, 3 myn 7,090%4 7,729 
Cows, 1,029 755 631 
Bulls, 431 512 218 
Veal, sSe% 8,332 10,476 10,334 
Hogs and $ ee “eS 261 
Lambs, 20,002 22,632 16,860 
Mutton, . 2,881 3,594 2 
Beef cuts, 91,014 287,5 112,343 
Pork cuts, Biwwswinrae 598,241 860,968 1,002,254 





Local slaughters: 


or ere 7,866 9,713 9,077 

CN adeans cavscvuns 10,157 12,577 13,141 

je eer ee 37,079 37,971 39,559 

SE sassebcsncas ewan 46,198 44,654 40,049 
Xr 


CHICAGO HIDE QUOTATIONS. 


Quotations on hides at Chicago for the 
week ending August 16, 1924, with com- 
parisons, are as follows: 

PACKER HIDES. 
Week ending Week ending Corresponding 
Aug. 16,’24. Aug. 9,’24. week 1923. 
Spready native 


ae 17 @18e 16%4@18ce 17 @18e 
Heavy native 

Ce ee @ lbe @15%e @liec 
Heavy Texas 

Ge a caccas 1414, @15e @l4\%e @13%e 
Heavy butt 





SUN 642605 144 @lic @14%c @13'4¢c 
Heavy Colorado 

steers ...... 184% @l14c @13%e @lk&ec 
Ex-Light Texas 

steers ‘...... 11%, @12c¢ @ll%e 10%@l11c 
Branded cows . 114%,@12c @l1l%e @lic 
Heavy native é 

COWS co cccccses 1414¢ nom. @l4ec @l4%e 
Light native 

GE foc cas @l4e 13% @l4e 13 @isee 
Native bulls .. a@lic 10 @lle uu @i114 
Branded bulls .. @ 9%e 8%@ 9K%e @ 9ige 
Calfskins ...... @22%e @22%c 17 @l71g¢ 
WN. 85.400 a 5 340 @19e 16% 4@18e 16 @16%e 
Slunks, regular. @1.25 @1.25 @14 








Slunks, hairless O@d5e DW@55e 35@7T5e 


Light, Native. Butts, Colorado and Texas steers le 
per lb. less than heavies. 
CITY AND SMALL PACKERS. 
Week ending Week ending Correspondin: 
Aug. 16,’24. Aug. 9,’24. week 1923. 
Nativey al 


weights .... @15n @13ce 12% @18¢ 
Bulls native .. alle @ 9%e 10 @lic 
Branded hid:s @ 13¢ @lle 10 @lie 
( — Pasa @ 22¢ @21%e @1l6ec 
MM. Sis Sa scusn @1e @16e 1 @ 154e 
Siun ks, regular. @1.15 @1.15 $1.25@1.35 
sl! the tpirhe ss 

et ewer @30e @30e 35 @70c 


COUNTRY TIDES 
Week onding Week ending Corresponding 
Aug. 16°24. Aug. 9,°24. week 1923. 
Heavy steers 10%@lle 104%@llce 1l @l2c 
Heavy cows 1walle 10 @10% 94@l10%e 
ere 10 @10%ec 10 @10%4e 9% @10%e 
Extremes ...... 3% @IR 12. @13 1t @Qi°c 





Bulls. 8 @8ke 8 @ Rise Sly a 9e 
Branded - 8 @ 9% 8 @ 9c 8 9e 
C — 144@Dke 144@1D5K%e 18 @l4c 

“Piers Pi @ l4c 13 @l4e 12 @13¢ 
L eat calf ....§ $1.25@1.30 $1.25@1.30 $1.20@1.25 
ee ere $1. 10@1.20 $1.10@1.20 $1.00@1.19 
Slunks, regular.$1.15@1.25 $1.00@1.15 $0.60@0.75 


Slunks, hairless.$0.25@ ss 30 $0.25@0.30 $0.25@0.30 


Horsehides ....$4.00@4.50 $4. 0@4. 50 $3.00¢ BA. 00 
Hogskins ..... "$0. 25@0. 30 $0. 25@0. 30 $0.20@0.25 
SHEEPSKINS. 
Week ending Week ending Corresponding 
Aug. 16,'24. Aug. 9,'24. week 1923. 


Latve packers... SV. 501.75 SVGAI@1.T5 8... lee. 
Small packers. ..$1.60@1.75 $1.60@1.75 §. 

Pkrs. shearl’gs.1.10@1.15 $1.10@1.15 $1. We 1. 07 % 
Pkrs, spr. lamb.$1.50@1.75 $1.50@1.75 $1.15@1.40 











ICE NOTES. 


The Burbank Ice Company has been 
incorporated in Webb City, Okla. with 
a capital stock of $50,000 by Clyde Alex- 
ander, K. E. Beall and G. P. Bunn. 

The Bessemer Ice & Coal Company 
plans to erect a new ice plant in Bessemer, 
Ala. 

The City Ice Company has been in- 
corporated in Vicksburg, Miss., with a 
capital stock of $50,000 by J. M. Dutton, 
J. L. Blackwell and M. G. McCrary. 

The Sarasota Ice & Cold Storage Com- 
pany plans to erect a new ice plant in 
Sarasota, Fla. 

The ice plant at Stuart, Fla., has been 
sold to Lloyd, Ryerson & Thomas, Inc., 
Miami, Fla. 

The Green County Ice & Dairy Prod- 
uct Company contemplates the erection 





——yYou need Mechanical Refrigeration 
—wWe are Refrigerating Engineers 
Why not get together? 

A consultation on your cooling problems will involve you 
in no obligations, and may lead to increased profits. 40 offices 
in principal cities handle Frick Equipment. Bulletins on re- 
quest. Write, wire, or phone. 


FRICK COMPANY, Waynesboro, Pa. 
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ICE AND REFRIGERATION 


of an ice manufacturing and storage plant 
at Waynesburg, Pa. 

The Herndon Fruit Company plans to 
erect a $45,000 cold storage plant in 
Lansing, Mich. 

The Western Michigan Packing Com- 
pany is remodeling its cold storage plant 
in Holland, Mich. 

The Arlington Ice Company is planning 
to erect a 100-ton ice plant in Arlington, 
Tex. 

The Valley Ice & Electric Company 
contemplates spending $100,000 for im- 
provements and additions to its plant in 
Harlington, Tex. 

The Ainsworth Pure Ice Company is 
erecting a 25-ton raw water ice plant in 
Bloomington, IIl. 

The San Luis Ice and Cold Storage 
Company, of San Luis Obispo, Calif., is 


Both 
For 
The 


Same 


Thing 











The Biggest Berries 


Not on Top 








gest berries at the top of the basket. 


You know how the sly grocer puts the big- 


Some corkboard is made up on the same 
principle. It looks pretty good on the surface— 
but beneath the surface—that’s another story. 














is not made on this principle. 


hility and longer life. 





Novoid Corkboard 


You can cut a piece crossways or lengthways and 
you'll find no green centers or crumbling spots beneath the surface. You'll find every 
particle of corkboard beneath the surface has the same rich, brown coloring that shows 
on the surface—that every inch of a sheet has the same high tensile strength. This 
honest, beneath-the-surface value results in greater insulating efficiency, greater dura- 
Send for booklet. 


CORK IMPORT CORPORATION 
345-349 West 40th St., New York City 


Branches in large cities. 
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erecting a $45,000 ice manufacturing plant 
in Santa Maria, Calif. 

The Doty Fish Company is building a 
new cold storage plant in Kalama, Wash. 


eo 
REFRIGERATOR CAR SHORTAGE, 

The Interstate Commerce Commission 
has issued an order warning shippers and 
railroads against a threatened shortage of 
refrigerator cars during August, September 
and QOctober. The commission recom- 
mends the following to users of refriger- 
ator cars, to aid in avoiding serious con- 
gestion: 

Shippers to avoid so far as practicable 
consigning to a market overcrowded with 
perishable products. 

Receivers adopt every possible means 
of unloading refrigerator cars promptly 
on arrival, by placing contents in storage 
if impossible to otherwise dispose of. The 
misuse of refrigerator equipment by con- 
signees for storage purposes awaiting sale 
also contributes in some measure to con- 
gestion and slow movement. 

The carriers are asked to redouble their 
efforts to avoid delay in either the move- 
ment of the loaded or empty cars, although 
we have every assurance from the rail- 
reads, and this is confirmed by informa- 
tion coming to the commission from other 
sources, that they are putting forth 
extraordinary efforts to meet the general 
situation. 

Ii shippers, receivers and carriers will 
co-operate with each other through the 
medium of the regional advisory boards 
or through such other agency as may be 
deemed advisable, much good can be ac- 
complished, and the shortage in refrigera- 
tor cars which continually confronts us 
during the periods cf peak demand will, to 
say the least, be minimized, if not entirely 
eliminated. 

a 
AUSTRALIAN MEAT OUTLOOK. 
(Continued from page 27.) 
cattle are sent on foot to the plants there 


is not a greater loss than one-half of one 
per cent. 

Horns are also blamed for a good deal 
of the trouble and a case is quoted where 
190 hornless steers were sent by rail and 
suffered practically no damage. Dehorn- 
ing 1s not practiced to any extent in Aus- 
tralia, and this is one of the matters to 
which attention was directed by Mr. Swiit 
during his recent visit to this country. 

Allowing horns to grow on the big west- 
ern ranges is defended on the ground that 
during dry times, when grass disappears, 
the cattle use their horns to pull down the 
edible bushes, and so keep themselves 
alive, whereas hornless cattle would starve. 
At any rate, the matter is to be discussed 
at a mecting of all those interested. One 
direction in which reform will be advo- 
cated is in the construction of the truck- 
ing yards at the railway stations. 


Long Distance Cattle Shipments. 


While on this subject it may be interest- 
ing to state that a record in shipping has 
just been effected by carrying a train load 
of cattle 1,500 miles after they had 
travelled on foot to the railway a distance 
of nearly 500 miles. They took about a 


week on the railway journey and were 
rested twice. 





They landed in excellent-—- 
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condition and secured good prices, there 
being very little bruising. 

The Government railways have been 
allowing a rebate of 30 per cent on cattle 
to assist the depressed industry and this 
has been encouraging the transport of 
cattle over long distances, practically 
bringing the cattle pastures nearer to the 
markets in the big centres. The rebate, 
however, is to cease and with it may go 
these long journeys. If this happens the 
cattle men will have to recommence the 
long treks on foot overland. 

The trade continues to make inquiries 
regarding the possibility of placing meat 
in the East. A number of small consign- 
ments has been sent to Japan. Informa- 
tion has also been obtained that cold 
storage accommodation is to be provided 
at Tokyo and other cities as part of a 
scheme to reduce the cost of living in 
Japan. Little development has_ taken 
place regarding other markets of late. 


Australian Meat in London. 


During the early portion of the exhibi- 
tion at Wembly there were complaints of 
the lack of Australian meat in London, 
though it was advertised at the exhibi- 
tion. This was due to the fact that it was 
the off-season for Australian meat. Dur- 
ing certain months slaughter does not 
take place because stcck are not in condi- 
tion. 

This is one of the problems that is be- 
ing solved—the continuous supply of fat 
stock to keep the plants operating over 
the greater part of the year, instead of 
only for a few months. This latter trouble, 
of course, arises because so much of the 
stock is entirely dependent on the native 
grasses, which disappear in severe dry 
spells. The remedy lies in cultivating 
grasses or fodders for the maintenance of 
cattle. This cannot be done on the big 
areas of the far west, where most of the 
surplus stock above local consumption are 
obtained. 


Improving Distribution. 


Something is being attempted in the 
direction of meeting the local demands for 
meat by improving the means of distribu- 
tion. Many of the big centres are short of 
beef, in particular at certain times of the 
year, whereas beef is very cheap in the 
districts in which cattle are raised. A Vic- 
torian firm recently took over the Red- 
bank packing plant in Queensland with the 
object of sending beef from Queensland to 
Victoria in a frozen state to take advan- 
tage of the high prices there. 

In Western Australia recently there 
was quite a shortage of cattle and prices 
were exceptionally high; yet in the back 
country of that state, though almost in- 
accessible from want of communication, 
cattle are sold at 12/6 per 100 Ibs. 

So steps were taken to bring a large 
quantity of meat from the state packing 
plant in that back territory. The same 
position arose in South Australia, where 
high prices were obtainable for beef 
though cattle are so cheap in Queensland. 
The great need in Australia is cheap trans- 
port of the meat or cattle in order to over- 
come the difficulties of distribution. 


Queensland Plants Busy. 


The plants in Queensland at present are 

very busy in handling stock, and it is ex- 
pected that upwards of 350,000 head will 
be put through during the season. There 
is no difficulty in getting freight, so that 
there is no likelihood of congestion in the 
stores. The amount paid for beef is not 
very remunerative and owners of stock 
are still grumbling very much that the 
industry does not pay. 
_ In fact, as fast as possible cattle country 
is being turned into sheep runs. As native 
dogs cause very great havoc among sheep 
this conversion cannot be done in some 
districts without the erection of wire 
netting to prevent the dingoes from getting 
through. 

The prices for meat are said to be from 
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De La Vergne 


Ice & Refrigerating 
Machines 


De La Vergne high speed hor- 
izontal+machines have been in 
actual use longer than any 
other design. The patented 
auxiliary suction port is a great 
advantage, not only increasing 
the efficiency but insuring per- 
fect lubrication. 


De La Vergne medium and 
low speed machines are also 
offered to suit any require- 
ments. 





$00 ton direct connected Electric Driven De La Vergne 
High Speed Machine 


Send for our bulletins 


De La Vergne Machine Company 


_ 931 East 138th St. New York City 
Philadelphia, Pa. Jacksonville, Fla. Los Angeles, Cal. 
B h Offi “i Kansas oy. Mo. Gem hong = Cal. —— ye Mantes 
Hi ton, xas avana, Cuba uenos ires, Arg., 
ranc Ices. St. Louis, Mo. Honolulu, T. H. Ss. Am. 
El Paso, Texas Tokio, Japan Tampa, Fla. 











Refrigerating and 
fie Ice Making Plants 


for the 
Meat Products Industry 


Horizontal Compressors 
8 Tons Capacity and up 


Vertical Compressors 
1 to 18 Tons 





Complete Data Promptly Furnished 


The Vilter Manufacturing Company 


EST. 1867 


806-826 Clinton St. Milwaukee, Wis. 
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15/ to 19/ per 100 lbs. in the north, for 


Cold Storage Insulation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 
Glenwood Avenue PHILADELPHIA, PA. 














THE NATIONAL PROVISIONER 


Over 150,000 of these highly efficient devices have been installed in 
phos nannies thawout the United States, Canada and South America. 


Adopted as standard by leading Packers 
everywhere. 


“Webster’’ Brine Sprays as we apply 
them give unparalleled results in all 
types of Brine Spray Refrigerating 
Systems whether deck, duct or tube 
systems. 


Complete brine spray systems installed; 
results guaranteed. 
Send for literature; arrange 
for interview. 


“ePHE SUCCESSFUL SYSTEMS ARE WEBSTER SYSTEMS” 








ATMOSPHERIC CONDITIONING CORPORATION 


LAFAYETTE BUILDING, PHILADELPHIA MONADNOCK BLOCK, CHICAGO. 





| LARD TRUCK 





No. 111 Lard Truck is substantially built with a low overall height. 
A favorite among packers. Write for our No. 30 Catalogue giving specifi- 
cations of our full line. 


STERLING WHEELBARROW CO. 
MILWAUKEE, WISCONSIN 











“Davipson” Pumps 


STEAM AND CENTRIFUGAL 
Oil 

Lard 

Brine 
Boiler Feed 


Hydraulic Pressure 
: and all Packing House 
Steam Pump Services. Centrifugal Pump 








M. T. DAVIDSON CO., 154 Nassau St., New York 
135 Oliver St., Boston Established 1877 1011 Chestnut St., Philadelphia 








Freezer and Cooler ROOmS frovnine one 
spectatists 29 CORK INSULATION Details «20 Speciti- 
207 £.43rast. Morrow Insulating Co., Inc. ‘ew vor« 
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first and second grades, to 21/ to 22/ per 
100 lbs in the south. The price in the 
north increased, having previously been 
only 15/ to 17/. This rise is said to be 
due to the competition of the southern 
works, which have been able to buy in the 
north and rail to the south owing to the 
concession in rates that has been ruling. 

The question of continuing the Federal 
bonus on the export of beef has not been 
decided by the Government. 

It may be of interest to state that the 
company known as the Australian Meat 
Export Company, which has large plants 
on the Brisbane river, has been changed 
to Swift Australia Company, Ltd. 

The Queensland Meat Export Compary 
has obtained a contract to supply meat to 
the British forces in the Mediterranean, 
Reports have also been received that the 
British War Office has accepted a tender 
for 7,000 tons of beef and mutton for the 
Anglo-Irish forces, representing the 
amount required for six months from 
July 1. Australian and New Zealand meat 
are to be utilized. 

Position in New Zealand. 


During the boom period large numbers 
of packing plants were erected in New 
Zealand, getting beyond the cold storage 
accommodation required. Proposals are 
now being discussed in the Dominion for 
amalgamating some of the concerns in 
order to save overhead costs. 

These proposals would mean the c!os- 
ing of several-plants, without affecting the 
output. The value of the plants in New 
Zealand is from £7,500,000 to £10,000,000. 
and it is suggested that the amalgamation 
should cover the whole, to be managed 
by a board in the same way that the ex- 
port trade is now managed. 

The market for lambs has been very 
active, as the demand has increased in 
London following on the slump in April. 
In the South island buyers have been pay- 
ing up to 11%d per Ib. over all. The 
weather has been so suitable that the ex- 
port season has been extended. 

New Zealand interests in London are 
bringing pressure to bear on the British 
Government to cause stocks of refrigerat- 
ed meat held in cold storage to be pub- 
lished monthly. 

a 

MEAT AND SAUSAGE COOLING. 

Many meat packing and sausage plants 
are installing new refrigeration equipment. 
There is nothing more important in the 
packinghouse than coolers and refrigerat- 
ing plants, and these naturally are receiv- 
ing particular attention at this season. 

Among the most active in installing re- 
frigerating equipment is the York Mani- 
facturing Co., York, Pa. This company 
lists the following packers and sausage 
makers who have recently installed York 
equipment: 

Coleman Provision Co., Pittsburgh, Pa., 
one 8-ton refrigerating machine. 

Kauf & Rinderspacher Co., packers, 
Hastings,’ Nebr., one 19-ton refrigerating 
machine. 

Metz Packing Co., Concordia, Kans., 
two 12-ton refrigerating machines. 

John Morrell & Co., packers, Duluth, 
Minn., one 10-ton refrigerating machine. 

Raskin Brothers, packers, Sioux City, 
Ia., one 6-ton refrigerating machine. 

City Wholesale Meat Co., packers, Sioux 
City, Ia., one 6-ton refrigerating machine 

J. George Lamp, abattoir, Baltimore, 
Md., one 8-ton refrigerating machine. 

Armstrong Packing Co., Dallas, Tex., 
miscellaneous freezing system equipment, 
including an air alhumidifying system for 
a 40-ton freezing system. 

%, 


—%e—___ 


What is the proper temperature for 
scalding hogs and how may it be main- 
tained? Ask THE BLUE BOOK, the 
“Packer's Encyclopedia.” 
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Making High Grade Greases 


in Past 


Trouble 


Due to Black 


Guts Overcome by Use of Simple 


Machine Which Hashes 


Properly 


By Howard M. Wilson, Superintendent 
Columbus Packing Co., Columbus, Ohio 


What packinghouse owner or superin- 
tendent has not had his share of trouble 
with the black gut hasher? 

What pork superintendent has not been 
called to the inedible tank house to be 
shown why the white grease did not turn 
out right? About 99% of the cause for 
a poor white grease is easily traced to 
this machine. 

Stones, coal, spikes and other foreign 
matter commonly found in the contents 
of black guts will not pass through a set 
of circular knives and saws without dull- 
ing the cutting edges to a point where 
the guts are not properly hashed. 

Guts not properly hashed will not be 
properly washed, and the result is a poor 
grade of white grease, off in color, high 
in free fatty acids and low in the selling 
price. 

Putting Hasher Out of Commission. 

Quite often some careless workman 
will drop a knife or steel in the black gut 
chute—and away goes the cutting edges 
of the hasher knives until such time as 
the kill is over and the mechanics can 
nake repairs! This is the daily routine 
in any plant where the management is 
particular and cares about quality, uni- 
formity, a high-class product and as near 
a 100% vield as possible. 

In some small plants where the me- 
chanical force is limited, they generally 
just let the black gut hasher run as long 
as it will, and then give it up as a bad 
bargain. Finally, after all resources are 
exhausted, the machine is relegated to the 
scrap heap. 

If any one inquires why, they will an- 
swer you with straightforward packing- 
house eloquence, that the machine “cost 
more to keep in repair than the darn 
thing was worth!” 


High Grade Grease Products. 


To produce a high quality grease, uni- 
form in color and low in free fatty acids, 
these things are necessary: 

First: Have a black gut hasher that 
when once in shape to properly shred or 
tear up the guts, will stay put for at least 
six months, and do its work consistently 
day by day. 

Second: Such a machine will insure 
a clean product when it passes through 
the washer. 

Third: A clean product will always in- 
sure a good uniform color, the same the 
year around. 

Fourth: Prompt handling and cleanli- 
ness in the tank house insures a sweet 
Product, low in free fatty acids and com- 
mands the highest market price. 


What Causes Dark Grease. 
If a few dirty black guts, cattle pecks 
or small stock entrails are allowed to get 
into the tank without being properly 


hashed and washed, the color and quality 
of the entire tank of grease will be serious- 
ly affected. 

There are a few comparatively small 
packers in this country who are putting 
all their hog grease products into an 
all-hog white grease, and turning out a 
high-grade product just the same every 
day the year around. 

The balance of the grease bearing prod- 
ucts from all sources go into a high grade 
vellow, or “B” white grease, running about 
5% free fatty acids. 

The free fatty acid content of the white 
erease is well under 1%. 


New Type of Gut Hasher. 


These results have been made possible 
by the development of a machine which 
was formerly used for an entirely different 
purpose. But after nearly two years of 
daily operation, hashing black guts at the 
rate of 40Q per hour, and cattle pecks 
from an average kill of 50 cattle per day, 
the writer does not hesitate to say that 
this newly-developed black gut hasher has 
completely solved a very expensive and 
laborious problem—that of improperly 
hashed black guts and maintenance of 
hasher. 

During the above period of operation, 
there have been several knives and steels 
dropped into the black gut chute and 
carried into the hasher. But the only 
damage done was to the tool which 
cropped in; the hasher wasn’t hurt! 

We are using the smallest size hasher, 
end we have hashed the black guts from 
over 200.000 hogs, and pecks from more 
than 20,000 cattle. And although there 
are four corners to be used before the 
hashing elements will have to be taken 
out and re-ground, we have not turned 
the first_corner as yet. 

And all it has cost us to keep the ma- 
chine in good shape, the same every day, 
is to use a littie oil on the two main 
bearings! 





Make Right 


x A packinghouse foreman with a 
lot of practical experience has 
been visiting a number of pork 
packing plants recently. 

He kept his eyes open—and 
what he saw was a lot! 

He will tell what he saw in THE 
NATIONAL PROVISIONER, and will 
draw some practical conclusions. 
There will be “Don'ts” and “Do's” 
all the way from the shackling pen 
to the curing cellars. 

Watch for “The Foreman.” 
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Nature of the Equipment. 

These hashers are made with self-align 
ing heavy-duty ball-bearings, direct-con- 
nected to a motor or belt drive. 

In addition to the hasher alone, there is 
a complete direct-connected motor-driven 
unit, consisting of hasher, washer and 
motor, all mounted on base. Also, the 
same unit can be furnished with belt drive 
only. 

Detailed plans for the installation of 
these machines are furnished by the manu- 
facturer, and machines are sold strictly on 
the results obtained. 

In conclusion, the writer will venture to 
say that very few packers will have to 
sharpen their pencils to calculate what an 
equipment of this description will mean in 
maintenance cost alone, not mentioning 
the increased profits from a much higher 
quality product. 


— 
A SAMPLE OF COOPERATION. 


An outstanding instance of packer-re- 
tailer cooperation is brought to light in 
an advertisement being carried by the 
Rochester Packing Company, Rochester, 
N. Y., in the newspapers of the territory 
covered by the company’s sales. 

This advertisement, headed “Something 
everyone should know,” explains to the 
consuming public the sudden rise of $4.00 
per hundred in the price of live hogs, and 
the consequent increase of -$5.00 per 
hundred in the cost of dressed hogs. The 
necessity of increasing the price on most 
pork products proportionately is pointed 
out. 

By this means the consumer is informed 
of the increase in price of 4 to 5 cents 
per pound which the retailer is forced to 
ask when pork products are next bought, 
and he knows there is a legitimate reason 
for this increase. The retailer is thus re- 
lieved of the necessity for embarrassing 
«xplanation, and the buyer pays the added 
price without any bad feeling. 


— 
DRY RENDERING EQUIPMENT. 


The slogan, “Repeat orders count,” is 
becoming almost as popular with The 
Cincinnati Butchers’ Supply Company as 
their official slogan “Use the Boss and 
save the loss.” They say it really means 
a great deal these days, especially when 
talking about dry rendering equipment. 

Recent repeat orders on the Myrick D. 
Harding Continuous System of Dry Ren- 
dering outfits are Hughes-Curry Packing 
Company, Anderson, Indiana, one cooker 
and percolator, making three in all for 
them: and two cookers and percolators to 
the Arabi Packing Company, Arabi, 
Louisiana, making six cookers and perco- 
lators in their installation. 

The “Boss” Prime Cooking Device 
(patent applied for), in connection with 
the Myrick D. Harding Continuous System 
of Dry Rendering, assists in making the 
dry rendering system what it should be, 
as it is said to prevent the discoloration 
of grease and tallow, and further soften 
bone so as to permit it to pass through 
the expeller without excessive wear and 


upkeep expense. 
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Chicago Section 


John 
mann Cooperage Co., St. 
a Chicago visitor during the week. 


J. Brueckmann, of the Brueck- 
Louis, Mo., was 


the 
La., spent 
late last 


Eugene Dours, vice-president of 
Arabi Packing Co., Inc., Arabi, 
a couple of days in Chicago 
week. 

E. G. Barber, general manager of the 
St. Louis Independent Packing Co., St. 
Louis, Mo., was in Chicago for a few days 
early this week. 

Frank A. Hunter, president and general 
manager of the East Side Packing Co., 
East St. Louis, Ill., spent a few days in 
the city this week. 

Packers’ purchases of livestock at Chi- 
cago for the first four days of this week 
totaled 35,158 cattle, 8,484 calves, 90,009 
hogs and 46,082 sheep. 


“Write more letters and get more busi- 
ness” is suggested as a good business 
slogan by John W. Hall. But suppose 
they don’t answer, John, what then? 


Joseph P. Kiefer, of 
Sons, Cincinnati, Ohio, 
last week on his return 
where he had taken his 
summer. 


Jacob Vogel & 
was in Chicago 
from the East, 
family for the 


of New York City, with his 
son, were visitors in Chicago 
this week. They drove through from 
New York, and expected to return after 
a short visit. 


L. Bartel, 
wife and 


Swift & Company’s sales of carcass beef 
in Chicago, for the week ending Saturday, 
August 9, for shipment sold out, ranged 
from 7.00 cents to 19.00 cents per pound, 
averaged 12.55 cents per pound. 

F. W. Keigher, general manager of car 
routes for Wilson & Company, took his 
annual vacation last week. He left the 


Provision shipments from Chicago for 
the week ending August 9, 1924, with com- 
parisons, were as follows: 


Last week. Pr. week. Cor. wk.’23. 
-19,520,000 18,265,000 15,586,000 


Cured meats, Ibs.. 
Fresh meats, Ibs..39,900,000 43, ‘448, 000 21,914,000 
Sees Ces anes seen 13,322,000 11,592,000 10,889,000 


R. H. Daigneau, head of the provision 
department of Geo. A. Hormel & Co.,, 
Austin, Minn., is enjoying a much-needed 
rest at White Fish Lake, in Minnesota. 
As this is not duck- shooting season, he 
left his gun at home. 








Sentence Sermons 


Written for THE NATIONAL PROVISIONER 
by Roy L, Smith. 


IT TAKES HORSE SENSE— 


To keep us from making monkeys 
of ourselves. 


To find the truth after the lawyers 
have presented the evidence. 


To know when tolerance leaves 
off and mental laziness begins. 


To recognize the quiet best in 
the midst of the noisy good. 


To listen to flattery without hear- 
ing it. 

To keep our religion while the 
preachers argue about heresy. 


To be generous with a child with- 
out spoiling him. 




















Dan Gallagher was missing from his 
usual business haunts recently, and there 
was talk of sending out a police call, 
when he was located in a dentist’s chair 
getting his last eye tooth pulled. They 
haven’t yet succeeded in pulling Dan’s leg, 
however. 


August giving bacon stocks at Liverpool 
on August 1 as only 611 boxes, whereas 
the correct figure was 6,111 boxes. This 
put an entirely different face on the situa- 
tion, especially as much of this supply 
is old bacon, some of it nearly a year 
old. Special reports to THE NAartIONAL 
PROVISIONER from Liverpool, published on 
another page, gave the figures correctly, 


Otto Blaurock, of the Western Packing 
& Provision Company, has returned from 
a two months’ stay in Europe, most of the 
time being spent in Germany. He visited 
his old home at Stettin and says it looks 
just about the same as it did 30 years ago. 
But Chicago looks good to him and he js 
glad to be back. Otto states that hogs 
can be bought in Germany on a basis of 
about 7c per pound. 


a 
MEATS, FATS AND OILS EXPORTS. 


Exports of meat and meat products in- 
creased in the year ended June, 1924, con- 
siderably over the previous year, that is 
from 85,833,675 pounds in 1923 to 1,004,- 
864,644 pounds in 1924, according to the 
U. S. Department of Commerce. Liberal 
supplies of our meat products in foreign 
markets and relatively low prices account- 
ed for a large part of the increased volume 
of sales. The largest gains were made in 
our exports of hams and shoulders, bacon 
and fresh pork, in the order named—in 
fact, increases in the exports of these 
pork itenis represent fully three-fourths of 
the total gain in our meat exports. 

The United Kingdom was the largest 
purcnaser of our pork products during the 
year ended June, 1924, for notwithstand- 
ing the increasing quantities of Danish 
hog products offered, sales of American 
pork products were larger than during 
1923. The comparatively low cost of 
American pork was the principal factor in 
maintaining our sales volume. 





office at 2 p. m. and drove down to Cedar E. G. James calls attention to mistaken : ‘ ne . ce x 
Lake, Ind., for a chicken dinner. reports that were circulated early in Our export business in pork products 
George F. Pine Walter L. Munnecke 


C. W. RILEY, Jr. 
BROKER 


2109 Union Central Bldg., Cincinnati, O. 


Provisions, Oils, Greases and Tallows 
Offerings Solicited 


Pine @ MunneckKe Co. 
PACKING HOUSE & COLD STORAGE 
CONSTRUCTION; CORK INSULATION & 
OVER HEAD TRACK WORK. 


10 Moaacette Detroit, Mich. Cherry 3760-3761 








H. C. GARDNER F. A, LINDBERG 


GARDNER & LINDBERG 


ENGINEERS 
Mechanical, Electrical, Architectural 
SPECIALTIES, Packing Plants, Cold, Storage, 
Manufacturing Plants, Power Install- 
ations, Investigations 
1134 Marquette Bldg. 'HICAGO 


H. P. Henschien R, J. McLaren 


HENSCHIEN & McLAREN 
Architects 
1637 Prairie Ave. Chicago, Ill. 
PACKING PLANTS AND COLD STORAGE 
CONSTRUCTION 


Packing House Products 
Oldest Brokers in Our Line 


Tallow Tankage 
Grease Bones 
Provisions Cracklings 
Oils Hog Hair 





Quick Reliable Service Guaranteed 
Write, phone or wire us 


—_ ny 
Eight Phones Postal Telegraph Building 
All Working CHICAGO, ILL. 














M. P. BURT & COMPANY 


Engineers & Architects 
Packinghouse and Cold Storage Designing— 
Consultation on Power and Operating Costs, 
Curing etc. You Profit by Our 25 Years’ Ex- 
Lower Construction Cost. Higher 


206-7 Falls Bldg., MEMPHIS, TENN. 





Fred J. Anders Chas. H. Reimers 


ANDERS & REIMERS 


ARCHITECTS 
ENGINEERS 


$14 Erie Bldg. Packing House 
Cleveland, 0. Specialists 











H.N. Jones Construction Co. 


Engineers 
San Antonio, Texas 
Designs and Builds 
Packing Houses 
30 Years Experience 




















PACKERS ARCHITECTURAL & ENGINEERING CO. 


WILLIAM H. KNEHANS, Chief Engineer 


ABATTOIR PACKING AND COLD STORAGE PLANTS 
Manhattan Building, Chicago, III. 


Cable Address, Pacarco 





LEON DASHEW 


Counselor At Law 
15 Park Row New York 
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was also favorably affected by a rather 
broad foreign demand. The countries of 
the continent of Europe were heavy buy- 
ers of the lower priced fat cuts as well 




































































































































as the cured pork products. Belgium, 
Tpool France, Italy and the Scandinavian coun- 
: tries came into the market for American 
stam pork products, while Germany successfully 
apply continued heavy purchases. 
year Domestic exports of animal fats and 
ONAL oils for the year ended June, 1924, amount- 66 ' 
- ed to 1,289,129,757 pounds, representing Ae Salt thats 99 
ectly, an increase of about 6 per cent over the Ss @ 
exports of the twelve months ended June, = 
cking 1923. The average export value of animal 
from oils and fats also increased from 11.87 
f the cents per pound in 1923, to 12.26 cents per 
sited pound for the corresponding period in 
looks 1924. Lard exports for the year ended 
ago. June, 1924, were 62,256,683 pounds greater 
he js than those of the same period last year, 
hogs while the average value of the lard ex- e 
° . i 
is of ported during the above mentioned periods It t d 
was 12.71 cents per pound this year, as S purl VY an. grain 
compared with 12.23 cents per pound last e e e 
yearn will give you a quicker 
RTS. The foreign demand for American lard ‘ 
S in- was not characterized by the irreguiarity p t t d mM 
con: of the demand for meat products. Ger- enetravion and a ore 
a many was the leading purchaser of our if fl 
pl. lard exports, with England second in the unliriorm avoOr. 
004,- amount of lard imported from the United 
the States during the fiscal year ended June, We are prepared to 
eral 1924. was - : 
eign Cuba increased her imports of this prod- p th t 4 by 
unt- uct during 1924, while the Netherlands im- rove 1S tO ou a 
ports brought her imports of American ° ] 
ume lard back to the average annual post-war practica emonstra- 
€ in volume. The removal of Italian import > 
icon duties on lard and the efforts of that coun- t t Vy pl t 
adie try for an increased consumption of meat 10n a our anit. . 
| food products, influenced the growth of 
st our export business in lard to Italy. 
s of — 
gest CHICAGO LIVESTOCK. 
the RECEIPTS. 
nd- Cattle. Calves. Hogs. Sheep. 
a Mon; Ang: @isciscas 19,668 2,685 33,341 24,374 
nish Tues., Aug. 5 7.434 1,796 15,507 20,688 
cae Wed., Aug. 6.. 2234 «1,771 = 20,290: 12,675 
. Thurs., Aug. 7...... 9,311 3,109 29,637 16,880 
ing We Aug) 8.406.056. 3,059 1,088 29,837 10,732 
f Rt, BOBS Bis cs scecs 707 87 5,724 978 
te) pares (ee 
‘ Totals last week ++» 62,418 10,436 134,336 86,333 
Fin Previous week ..... 47 10,605 146,871 71,022 
Weer GEO . 2000-50502 56.367 13,089 179,024 55,493 
Two years ago ...... 56,930 10,808 111,073 70,469 
icts SHIPMENTS. 
— Mon., Aug. 154 10,007 eH 
Ei 13 5,384 12 e e e 
.. 3,259 5,796 : 
7i 8,236 6,860 St. Clair, Michigan 
Fri., ‘Aug. Bas 13 7,075 3,943 
Sat., Aug. 9 
Total last week .... 2 37,292 
Previous week ...... 15,541 253 44,321 18,591 
MORE GOO 665003 a 0's as 18,422 133 41,467 20,348 
Two years ago ...... 16,582 698 22,995 24,097 
Receipts at Chicago Stock Yards thus far this year 
3S to Aug. 9, with comparative totals: 
r 1924. 1923. Aver: Following is given the net supply of cattle, hogs 
a REE OR ERNE, Le 1,798,633 1,803, 25 Number waene. ——Prices—— and sheep for packers at the Chicago Stock Yards 
Calves PO Tee re re ee 509,593 497,591 received. lbs. Top. Average for week mentioned: 
S: cccaceaesadeceehieeeseaed 6,396,572 6,295,668 *Week ending Aug. 9...184,600 241 $10.65 $ “* Cattle. Hogs. Sheep. 
Sheep ......seeeceeecesevceees 2,217,427 2,134,318 Previous week .......-++ . 146,871 2400 11.15 710 Week ending Aug. 9* .. 37,600 96,600 64,100 
Combined weekly hog receipts at eleven markets 249 8.15 gt) Previous week ......... "015 102,550 52,431 
for 1924 to Aug. 9, with comparisons: 254 10.5 TC aa Sa aE A 37.945 137,557 35,145 
Week. Year to date ii SIR. a SRR RES "40,320 88,078 46,462 
4 Mi « ot . ¢ € Q 6 5 
i ending Aug. 9.......... os. 24,041,000 950-2350 21.05 LO2L we eee ee cere ee ener ee eet 30,944 83,341 67,065 
POVOUR WOOK niscisdbwninas ea sinis 519,000 = www eeees 237 20.15 19.00 ~ - sti , 
— Corresponding week, 1923...... 591,000 28,392,000 235 19.00 17.50 “Saturday, August 9, estimated. 
~ 5 Corresponding week, 1922......456,000 17,644,000 285 10.90 10.25 Chicago packers hogs slaughtered for the week 
Corresponding week, 1921...... 393,000 18,368,000 248 7.85 6.60 ending Aug. 9 ,1924. 
: Combined receipts at seven points for the week 248 9.55 BR SEE 8 ee een 3 eee 9.800 
ending Aug. 9, with comparisons: “aaa me ae Fe a ee ere or ree eee eee 4,500 
*Cattle. Hogs. Sheep. Average 1914-1923 ...... 112,000 245 $13.80 $12.40 Swift & Co, e..cteteteteeeececeeenie 10,600 
one lo Cece cer esreoeesesereseresseseesecce . 
Previ ge adh a SS a WEEKLY AVERAGE PRICE OF LIVESTOCK. oe is ise oacseaios 7.600 
evious week 185,000 421,000 187,000 UMMM 822555502 yo cs oak on acces 9.600 
aad ina alec 225,000 490,000 133,000 ce. See. Sa Tae. po rere ere ee 6,200 
1922... e eee ee eee eee eens 234,000 345,000 + 192,000 Week ending Aug. 9. a 9.90 $ ‘e $ _ $13.30 NURI NE ON oie oon co cc can stan tadee« 12,300 
- Combined receipts at seven markets for 1924 to previous week .... 0.05 es Tee © RAEN S. O56. cc divas dceccogadcimeveses 5,600 
o_. 9, and the corresponding period for previous 4993 |. ............. eee * 10°80 710 6.50 13.6 0 ASSO ESR i aN ae 2,900 
us DME K ban otsiceecc snes 9.55 . 25 2. Endepen@ent Packing Co... ..scvccscscscssces 3,6 
most *Cattle. Hogs. ee SRR Oe css vate nes 8.70 9.75 4.75 10.20  Hrennan Packing Co, ..........ceccceeeceeees 7,800 
1924 5,792,000 19,873,000 5,666,000 . 14.80 Se SW I Os ce ves vcccandbncdencesceses oer 
, 1923 ""5'875,000 19/391,000 5,810,000 SV98 1000) TOG “Agee POAbite 00.) 2012. cdicccacewsecenscscaes 1,200 
1922 . 5,529,000 14,408,000 5,563,000 he Siren SM. QUGUBEMI eer gsceern sk ddsictcsis's sew cheeaesseseeaes 16,900 




























i Tate TOD UIRGIM BU Saco gar nce o- a 's s Saidae 4 asin win'e sc sais 
Papal _a St. Louis and St. Joseph are 6.60 5.90 8.65 Previous week ........cccdcccccccessecceceses 97,500 
R 9.05 5.00 ee 9 I eden cuececcatctcsacneseedaeswenkades pa 
Chicago Stock Yards receipts, average weight and —__- ee Two PO TD ia decor icccccaceessegesqucees - 
q tov and average prices for Sens for under- eabened Average 1914-1923 ...... Si, 70) SEB.4G SFT: -SIRTO | TUBOS FORTH BNO so ace visiecaciccecesssceceecsacs 90,400 





weeks: +Highest on record. (For Chicago ilvestock see page 42.) 
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Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY MARKET 
SERVICE 


CASH PRICES. 








Based on Actual Carlot Trading, Thursday, 
August 14, 1924. 
Green Meats. 
Regular Hams— 

Se 2. 0. . cn snbe oe deseas ohesede ee @16 
ee Ms a. ep USS bb eeese bbs once ess @l16 
i Laon ss ace ke baewne eubeenees @16 
i Leia nae ceewe deen ee bese @16 
Rt eee ens. cabatin ck oo ss @1614 
ee a ansix dun eckonnd see sb eee te @l7 

Skinned Hams— 
I RN is oF a Dk Eo @18% 
A eS coh ok 6k beaisc eRe ke @18% 
FE OE ee ane ae Sr oes @18\% 

SP MM. Cc kaeerckauatnavaet auc @17i% 

i oe ee se @16%4 
EE Ne OO see wba Knbee @15 
a re ee een @i4 

Picnics— 

ee cc tease be ciuescsueueue @10% 

eB ey Sarre re ee ee @10 
fe a ae eee ee : @ 9% 
ee OE hac ebascdscdebaces extend @ 9% 

Bellies—(Square cut and seedless) 

NS Ree Pe ae ee en @17% 

Re 55s ae ankashiuad > sues onee @16% 
ec ch cls co. udbcnshaketen sw @16 
a i Cl 6casevssncteeeneseuneses @15% 
PP Pe. bo sabsdenannscskasnusee @15 


Pickled Meats. 


Regular Hams— 
10-12 Ibs. avg 


EMI ES on ca wcanneSiaccs cache 16 
14-16 Ibs. avg 
16-18 Ibs avg....... 


18-20 Ibs. avg.. 


Boiling Hams— 








oe ars errs ee @18% 
ee er i. 5s4 pa ean wee sees een eee @l19 
Pe GS OE Ake dks esse cee hephece esse @19 
Skinned Hams— 
ST Eo ics cadeenswnee een ob é an 174% @18% 
CO eee er 174%@19 
PT een ee ee hepa chek Eee 17%@19 
Pn Pe, caskcdsennenwaee ee ebake > @17T% 
ES Cs cn dtacsevesecesessaceseeces @16 
24-26 Is. AVE......... 0. eeeceeeeeeseeee @15% 
I a a er ea @15%4 
Picnics— 
DR a ise ae eee ene uu alee @10% 
poo SS ene @ 9% 
So) ye Se ee ee @ 9% 
PP cin kk bstcksastsesooekeede @ 9% 
PP SE vccexsdeccestoacenenevens @ 9% 
Bellies (square cut and seedless)— 
ee Se NE in Shen ceca kessenebases 17% 
ts) Pv ecscbeteencsscsnsenesesee @16%4 
8 ae eoebaes @16 
OS, ee ee ea @15% 
CY Ce Te CucE Coan eegeedeheswhes @15 
Dry Salt Meats. 
Extra ribs, 35-45 See Ghiis kh tlhe hae Oe b's oos @12%4 
Extra clears, @P% 
Regular plate 8. @10%% 
Clear plates, 7 @10% 
Jowl butts ........ @1014 
I'at Backs 
ON @11\% 
Se i Ce OE eG Skis bes neseGseen aun @al11% 
nee ee @ai11% 
EE ee eee ae @12% 
eer ye @12% 
OS Re er re eee @12% 
Pe, (POC. sen chucssanss$oeseu uss @13 
Clear Bellies— 
14-16 lbs. avg @13% 
18-20 lbs. avg @13% 
2% avg @13% 
é avg @18% 
35-40 Ibs. avg @13% 
40-50 lbs. ave @13 








FUTURE PRICES. 


Official Board of Trade, Range of Prices. 
SATURDAY, AUGUST 9, 1924. 
Open. High. Low. Close 
LARD— 
September .13.721% 13.72% 13.65 13.65 
Octeber  .c0.ss 13.80 13.80 13.72% 13.7244 
November -.,4. 0... ‘ 13.80 
CLEAR BELLIES— 
September ........ aces vere 13.35 
October .13.50 13.50 13.47% 18.47% 
SHORT RIBS— 
September .12.50 12.50 12.50 12.40 
| ee err sane Peeks 12.4214 
MONDAY, AUGUST 11, 1924. 
Open. High. Low. Close. 
LARD— 


September 
October ..... 
Novamber 
December 
January 





CLEAR BELLIES— 
September ........ 13.15 
eS ee 13.25 
SHORT RIBS— 
he Kmee sSan 12.00 
October = .3.%.. 2.35 12.35 12.07% 12.07% 
TUESDAY, AUGUST 12, 1924. 

Open. High. Low. Close 
LARD— 
September -13.42%4 13.47% 
aS 13.52%-55 13.5 55 


November 


















December 71% 13.60 
January 13.60-621% 13.65 
CLEAR BELLIES— 
September -13.00 13.10 3.00 13.10 
October . eh as bitten pease 13.20 b 
SHORT RIDS— 
September - -12.00 12.10 12.00 12 10 b 
October .:.... 12.00 12.20 12.00 1: 
December ....12.00 12.00 12.00 
WEDNESDAY, AUGUST 138, 1924. 

Open. High. Low. Close. 
LARD— 
September 13.72% 13.65 
October ...... 13.77% 13.75ax 
November *< 13.80 13.80 
December ||! 113.70 13.70 13.70 
January -13.65-70 18.97% 13.90 b 
CLEAR BELLIES—- 
September 13.17% 18.22% 18.17% 13.17% 
eee 13.35 13.35 13.30 13.30 
SHORT RIBS— 
September ........ aes 12.20ax 
a 12.40 12.40 3° 
December ........ é oie 

THURSDAY, AUGUST 14, 1924. 
Open. High. Low. Close, 

LARD— 


September 
October 

November 
December 
January 














CLEAR BELLIES— 
September oes sess 18.25 b 
re 13.40 13.42% 13.40 13.42% 
SHORT RIBS- 
September : : , 12.32\4ax 
October 37% 12.45 37% 12.40 
FRIDAY, AUGUST 15, 1924. 
Open. High. Low. Clese. 


13.90 ax 
13.97-95 
14.05 
13.97 b 
14.50 


35 ax 
50 






SHOR T 


Sept. ‘<> 12.25 b 
ee a 12.40 
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NN DRY A! 
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FO" PHILADELPHIA.PA 
Ch 434 Washington Ave. 
Fide “Bhs, e Philadelphia, Pa. 





New Southwark Curb Presses 
For Fats, Tallow and Fertilizers, Etc. 


Two Column Quick Acting Presses 
Write for Special Bulletin on Curb Presses 


WARK 





Cleveland 
Swetland Bldg. 
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CHICAGO HOG PURCHASES. 


Purchases of hogs by Chicago packers 
for the week ending Thursday, August 14, 








1924, with comparisons, follows: 
Week, Cor. 
ending Prev. week, 
Aug. 1 week. 1923, 
ye et ee Pere 11,291 8,861 10,800 
Anglo-Amer. Pro. Co.... 6,935 5,815 7,000 
oo ho rr 13,078 11,413 13,400 
G. H. Hammond Co..... 7,953 6,199 6,300 
Oe a ee a 10,654 8,900 14,500 
SE WOO cada nce se 12,247 9,834 9,500 
Boyd-Lunham & Co..... 8,740 7,137 6,700 
Western Pkg. & Pro. Co. 9,600 8,600 9,400 
Roberts & Oake......... 6,272 5,712 3,100 
oo? "er 3,801 3,446 3,600 
Independent Packing Co. 9,760 6,041 4,000 
Brennan Packing Co..... 6,948 7,547 5,700 
Agar Packing Co........ 1,175 1,150 800 
MEL: Gs seve npayes sex 108, 454 90,755 94,800 





CHICAGO RETAIL FRESH 
MEATS 


Beef. 























No.1. No.2. No. 8. 
Rib roast, heavy end........... 30 2 
Rib roast, light end............ 40 30 
LS ee - 20 20 16 
Steaks, round ........ - 40 80 
Steaks, sirloin, first cut. - 48 40 25 
Steaks, porterhouse ............. 55 40 25 
Steaks, flank .......... esscecsee OO 25 18 
Beef stew, chuck ... bwentene ae 15 | 
Corned briskets, boneless ........ 24 2 1 
ND, Pec bas bac awesncsn's 16 12 10 
Corned rumps, boneless.......... 25 22 18 
Lamb. 
Good. Com, 
EinGquesters ecescesccccessie OS 21 
is cxsdensesw>sssnow sae eekeu ae 40 
a, ee $S0sseceeceesens Bane 18 
Chops, Shoulder" = - 2 
Chaps, eb Gnd Belen ..cceccccsee B® Ee 
Mutton, 
Legs - 26 
eee - 12% 
Shoulders 20.2, - 20 
Chops, rib and ee ee en 
Pork. 
Lc SR ED Uo kk Sek k awk pads 
Lins. whole, 10@12 avg 
Loins, whole, 12@14 avg 
Loins, whole, 14 and over 
SE. “SG pWhe had sa ene en 6 4ea 6s keke nkwevanue aol 
Pe Pee eT ee ree en 
MEE, Gab OA aks scene SA a6 6 oda Boek nce SKS Oe hawe 
IN oor Gs at ahi abe ic5 4 44 SR 8 
SUNENE en ob x ca sisiew eas @ a sshd 45 Od nse eee 
ROE Gerd, WRPORMCTOR 6 6c ccc ccw isd cecaceces 
Hindquarters 
Forequarters 
ees 
ES Sus banackuedadsenewaws 
Shoulders ........ 
i er 
Rib and loin ee ; 
MEN, 5-4 be Gen eating areas ausee ade aeeeeeesine @ 6 
SR Gh enk bias eile sae eae ua sakes suas a @ 3 
tL TRI ee | A |” RRR ape ee See ene meee a5 
SE EN. sais cauauesesn eae sa Seok ook wade sas @i6 
MEM MELE b x6 Gas cin cuke ans bs vu betes Sead aa eaS als 
EE. Fis ke Peco a cch pak avkas cure tes te al2 
CURING MATERIALS. 
Bbis. Sacks. 
Double refined saltpetre, gran., L. C. L... 6% 6% 
CRIED Gescadeuaces ccccccsesccesccecs SMD 7% 
Double refined nitrate of soda, f. 0. b. 


mn ¥. B. F., CATIONS... cccccccccee 4% 4% 
Less than carloads, granmiated. ane | 4% 
Crystals ..... SS 5% 
ag 100@130° ibs... le ‘more. 


Boric acid, in carloads, powdered, in 


MEE: Bass hak oa hes oh Skah seas sch Cac kace 10 o% 
Crystal to powdered. in bbis., in 5-ton 
ee UE nave tcnenktadeavessuns'e® 10% ih 
In bbls. in less than 5-ton lots........ ry 10 
Borax, carloads, powdered, in bbls..... 4% 
In ton lots, gran. or powdered, in bbls. By 5 


Salt— 
Granulated, car —_ _ ton deel o. doves brevet 
cago, bulk pehnbau~esesebinsteenseueeae $ 8.3v 


PT OE Er rey EET ee PN <> 9.80 
Rock, car lots, per ton, f. 0. b., Chicago: : 7.60 


Sugar— 
me Se” ee @5.21 
Second sugar, 90 basis................-. @4.79 
Syrup, testing 63 to 65 combined sucrose 
ME MINI GUA cl Diawe's os 4ipedbaeeas ulna @30 
Standard, sranulated, ft. o. Db. refinery 
EE, ssevasssauce Ssegesosseasos «uw Me 
Plantation, granulated, f. 0. b.. New Or- 
dle A eae @6.40 
White claritied. f. 0. b. New “Orleans 
To errr rr ee es @5.90 








se8e828 
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gle 


= 


No. 8. 
5 


Jom, 


5.90 
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CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 


Week ending 


Ang. 16 
Carcass Beef. 











Prime ative steers ...... 18 @19 
Good native steers ......6. 16 @l7j 
Medium steers .....ccccceeee 13 @15 
Heifers, 000 .....sccccccece 13 @18 
OS ee ey ee 8 @12 
Hind qui irter @24 
Fore quarters, choice Jara blahare @13 
Beef Cuts. 
teer Loins, No. 1. @36 
se Loe. Bis Boss osc @33 
Steer Short Loins, No. @45 
Steer Short Loins, No. 2. “* @40 
Steer Loin Ends (hips).... . @27 
Steer Loin Ends, No. 2 ..... @26 
a TOUS oan ike deh acia en 1 @27 
Cow Short Loins ...........24 @34 
Cow Loin Ends (hips)....... @ly 
Stecr Ribs, NO. Ber cccssoce @25 
Steer Ribs, No. 2 .......0. @23 
Cow Ribs, No. L..cccccceses @23 
a a. ee @19 
aA ee SS a @12 
Steer Rounds, No. 1 ........ @17% 
Steer Rounds, No. 2......... @ii 
Steer Chucks, No. 1 ...... @i12 
Steer Chucks, No. 2 ...... @11 
Cow Rounds ......cccscceee @15 
EW CRUOEE: sos scsnccervanee @ 9 
Steer Plates . .ccccccccccses 11 
Medium Plates .csccscccses @11 
Briskets, No. L...ccccseccecs @20 
eR ae a Sar @16 
Steer Navel Ends .......... @ 6% 
Osw Navel Minds ....cccccss be 
Fore Shanks ..ccccsccccces 5% 
ER ar re ee 44@ 5% 
MOUS scesdamanne sags anasee© @22 
Strip Loins, No. 1, boneless.... @55 
Strip Loins, No. 2 ......... @45 
Strip Loins, No. 8......e00. @30 
Sirloin Butts, No. 1......... @30 
Sirloin Butts, No. 2...... @20 
Sirloin Butts, No. 3......... 18 
Beef Tenderloins, No. 1.... @70 
Beef Tenderloins, No. 2...... @é60 
BD THUS cic ccanoesaeaes @17 
Flank Steaks .........ee00. @17 
Boneless Chucks .......e+. @10 
Bhoulder CleGs 22scceccseves @15 
Hanging Tenderloins ....... @10 
Beef Products. 
Detinn, P80 Wisc cccdcecess 7 @8 
Serer ere reo @ 6 
ae ara fern 29 @30 
BwreeterenEs 2 occ csscscvcsece 38 @ 
OETen, BOC Wicccsccovesee 56 @8 
Freeh Tripe, Dain. ..6cscsee @ 4 
i | a. ae: eer @ 6% 
ee rrr 8 @9 
era @ 8 
Veal. 
noice CMNCERS 666865444045 @20 


Good Carcass 
Good Saddles 
Good Backs 

Medium Backs 


WG: COON ison dawcccigens 8 
IND vn c0es.ctins'swescalee 
EE, BOOUEE ccsanaciicvousées 


Choice Lambs 
Medium Lambs ....cccceees 
MGICC GRGMIOE ois kis ceca ee 
Medium Saddles ............. 
Choice Fores 
EO Eee 

Lamb Fries, per Ib......... S1 
Lamb Tongues, ench........ 

lamb Kidneys, per Ib 


Mutton. 


Heavy Sheep 
Ee era 
Heavy Saddles 
Light Saddles 
eavy Fores 
Light Fores 
Mutton Legs 
Mutton Loins 
MUON UB ood 5k ce sto eeae 
Sheep Tongues, euch........ 
Sheep Heads, each.......... 


Fresh Pork, 
presved CRON: Saswicawadewee 
or ie. 8 10 Ibs. a 
Leaf La . ico 
Tende Rg 
Spare Ribs 
Butts 
Hocks | 


Pigs’ Feet 
Pigs’ Heads 
lade Bones 
Blade Meat 
y nog Se eee 
og Livers, per Ib 
Neck Bone A ggafl . 
Skinned Shoulde 
ork Hearts .. 
Pork Kidneys, per ‘lb 
Pork Tongues . 
Slip Bones 
Tail Bones 





Calas PROB RPS ol alee is 





Etc. 
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DOMESTIC SAUSAGE. 


Fancy pork sausage, in 1-lb. carton.... @24 
Country style sausage, fresh, in link.... @16 
Country style sausage, fresh, in bulk...... @lib 
Country style sausage, Wankel s.... b @18 
Re ON ONE Cocco vice CAG decd eke o:5' @l4 
Frankfurts in pork casings ............. @14 
Frankfurts in sheep casings.............. li 
Bologna in beef bungs, choice..........6-. @15% 
Bologna in beef mididles, choice......... @15 
Bologna in cloth, paraffined, choice...... @14% 
Liver sausage in hog bungs .............. @17 
Liver sausage in beef rounds ............ @11 
ie ORIN os vce cicsica ts face basses news @12 
New  Waedaied  laceties SUPINE RNS gsc. ote va " 
Liberty luncheon epecialty Pieekeeene cannes @18 
Minced luncheon specialty ............00 @14% 
RE TI 60 G05 2 Cc dio o'n'n 8 6-606 cn he oe @21 
IE Sv oeiekis C544 0.04 stb verre ecewes @15% 
SE MEE yy 15a 660s oro VE ce edeeek seis @15 
WE soho so ba Rb nto heb enenedontanscaneeeus @14% 
DRY SAUSAGE. 
Cervelat, choice, in hog bungs............. ars 
Cervelat, new condition, in hog bungs...... @1A%G 
Cervelat. new condition, in beef middles. . IAW 
EUNICE “CRPVOINE occ cs 6005 o00.evaaesee @21 
LEP RES RS eae oi arora kek Eee @24 
6 ket ane date wa ci dae ewe bee Oak @2R 
Riess INNS occ kcncraccdecd baie @43 
Milano Salami, choice, in hog bungs ...... @42 
B. C. Salami. new condition .............. @21 
Frisses, choice, in hog middles ........... @37 
frond Styl boone 
EE occa teaires daveknokvakesh~s we @30 
Mortadella, new condition ................ @21 
CE <-eceni ie Clibulyeekqansaetaa sais @47 
Se NE NE oc crave ccesawssatene uses @36 
WEIR GUNA UMN i6 dnidiineines 0:00 ss'cuieees @sti 


SAUSAGE IN OIL. 


io style sausage in beef rounds— 








Ren SOE tr Ol SI ig die-c'0 6 a nvere-nn.wicieee'e.6:e-000 f.75 

TMPRO TAD. 1 1G CHOU soo scccccaeceasesss 6.50 
Frankfurt style — ” sheep casings— 

Small tins, 2 to crate - 7.00 

Large tins, 1 to CARS si cc cieccrates.« 8.00 
Frankfurt style — in pork — 

Small tins, 3 tO CPR... cccscsccccsess 6.50 

Large tins, 1 to a pecnvenel wens wows eteeme 7.50 
Smoked link sausage in pork casings— 

ee eX. | eee eased 6.00 

Large tins, pe ee wescesecsecs veneoe 7.00 

SAUSAGE CASINGS. 
(F. 0. B. CHICAGO.) 

~~ — heen 180 bevicns per tierce, a 


per set 
Beef mR 110 sets, per tierce, per set. @s0 
ee? bunes, No. 1, 400 pieces, per uerce. 
TD © shvtadewindsedsieducntennen<< @28 
Beef F bung, No. 3 400 pieces, per tierce, 


per pi anielhwa Mr asie ek 04 Katiae <itenees @18 
Beef weasands, No. 1, per piece.......... @l17 
Beef weasands, No. 2, per plece.......... @08 
Beef bladders, small, per doz........... @1.05 
Beef bladders, medium, per doz........... @1.60 
Beef bladders, large, per doz........ Sarena @1.6U 
Hog casings, medium, f. 0. s., per lb...... @0.90 


== — extra narrow, selected vod 











Matec ber eres s ss @2.00 
Hog middies. without cap, per “set. ae @16 
Hog middles, With GOD, DEF G6E. 6. cccccee @18 
ERO WMEE, GEDOLE cc ccssecécewcscccceses @22 
Hog bungs, large, prime.............+.00- @15 
We I, Tso vce cc cccccccecccosces @ T% 
Hog bungs, small, prime............ waste @ 5 
Hog bungs, narrow, no demand............ @ 3 
Hog stomachs, per piece............. eeeree @ 8 
VINEGAR PICKLED PRODUCTS. 
Regular tripe, 200-Ib. ms. Dies aah cease wumeuercs 14.00 
Honeycomb tripe. 200-Ib. Dbl...........eceeeeee 16.00 
Pocket honeycomb tripe, 200: Ib. bbl +. 18.00 
Pork feet, 200-lb. bbl . 15.50 
Pork tongues, 200-Ib. 53.00 


bbl 
Lamb tongues, long cut, 200-Ib. bb 


Lamb tongues, short cut, 200-lb. bbl........... 57.00 
CANNED MEATS. 
No. %. No.1. No.2. No. 6 
Corned beef ........... 2.40 $ 2.85 $ 4.00 $16.00 
Roast beef ............ 2.40 2.35 4.50 15. 
HOGKE WIUCCON 2. 6cccccs «waa 2.40 4.75 16.50 
Sliced dried beef....... 1.85 4.00 cece oe 
Ox tongue, whole...... aha .-». 17.50 56.00 
Lunch tongue ......... 2.85 4.70 9.50 34.50 
Corned beef hash....... 1.50 2.75 4.25 es 
Hamburger steaks with 
GUIOES. oo cccccsccces 1.50 2.25 4.25 
Vienna style sausage... 1.15 2.25 4.15 
Veal loaf, medium size.. 2.00 ieee waa 
Chili con carne with, or 
thout, ee eer 1.25 oer 
Potted meats .......... -80 cece cone 
BARRELED PORK AND BEEF. 
Mess pork, regular,..........ccccccccccccreces 26.50 
Family back pork, 20 to 34 pieces ........ 28.00 
Family bac kpork, 35 to 45 pieces ........ 28.50 
Clear back pork, 40 to 50 pieces........ 28.00 
Clear plate pork, 25 to 35  pieces........ 24.00 
Clear plate pork, 35 to 45 pieces........ 23.75 
CO OS ee ee et 21.75 
NO TE a iisre ve acckde esis cacdee Sass canenet 21.25 
Pe er ere error rr er 18.50 
Extra .plate beef. 200-lb. barrels ........... 19.50 
COOPERAGE. 
Ash pork barrels, black iron hoops... .$1. path tet 
Oak pork barrels, black iron hoops.... 1.8216@1.85 
Ash pork barrels, galy. iron hoops... 18212 @1.85 
Red onk Yard therces .....ccccccccceses 2.45@2.50 
White oak lard tierces .........++-.06- “ae 
White oak ham tierces .........+e..s0e 3.00 



















































































BUTTERINE. 
ae 60 lb. tubs, f.o.b. Chicago........ @23 
Cartons, rolls or prints, 1-Ib............. @24 
Cartons, rolls or prints, 2@5 lbs........ @23% 
Shortenings, a ee @17 
Nut Margarine, prints, 1 lIb.............. @21% 4 
DRY SALT MEATS. 
WR WE, RID oi bic Feinidn orccccescsecsse @12% 
NN UE EME Ceca catics «ceases caeees @12% 
Short clear middles, 60-lb. avg........... @13 
ee te ee eee @13% 
Clear bellies, TOG 20 The... ccc cc ccc ceases cus @13% 
CleRE DEMIEs BONGO BBs cic cccccwcsews @13% 
et ORO SOD, Me oes vewccvawanceese% @13% 
Tse BUENO, SEPGBOD FOB 6 sc occcewseueeceeses a13% 
Fat backs, @i1% 
Fat backs, 12@14 , @11% 
Wee Se BAU Wass Feet dcasiecesees @12% 
PIE EIN en 5.) 9nd Bema eR dbs we coum’ @10% 
PN 6 ecae- 4 FECES b ROMS CECE NS YHweeweRKes @10% 
WHOLESALE SMOKED RES. 


Regular hams, fancy, 14@16 Ibs......... 
Skinned hams, fancy, 16@18 lIbs......... 
Standard regular hams, 12@16 lbs.........22% 
Ve a Rs ee 
Standard bac ee ee 
Standard bacom, 4:5 US. ...ccccccscscces 25 
Standard bacon, 12@14 Ibs.................. 





Standard bacon strips, 6@7 Ibs. ......... @23% 
Cooked hats. Choiee. skin on. surplus fat 

i ionic ccs chedcasiennena canes @35% 
Cooked hams. choice, skinned. surplus fat 

o CEE eid iuens basdadksweusivcawages @36%4 
Cocked hams. choice. skinless, surplus fat 

Ce a er ree @37% 
Picnics, skin on, surplus fat off, smoked.. @18 
Picnics, skinned surplus fat off, smoked..... 19 
AUG NY a aia ani084 s AIO WARS he SO ald dwarn as aul @36 

ANIMAL OILS. 
Se GR ic ca ctsacccgnstseadseenewes 16 @16% 
Extra winter strained lard............... 14 @14% 
BE a dieeewesteewnanesceewes 13 @13% 
Re Ca URINE ac caceedewenaewaseeeanee 114%@12 
IGE AD RON i tind ceereidbeedinn ceaandeeeees 11 @uy% 
Se TEE, dkaceansncneessescawec agave 10% @11% 
PUPS BORISTE GE) ic ccccccvcccsdeccsvctss 14 @14% 
TENG WOMINOS GUE ce icccccccvsceseavens 114%@12 
WR, 2D ROME GE cc icccecccspscevcesees 11 @u% 
BAREIS TES GE ov cciccccccccoccesceevees ll @11% 
FERTILIZERS. 


Ground. sGrGd BIOOW ceaicicdkc vc ccnciasieec% 
Hoofmeal 

Ground tankage, 11 to 
Ground tankage, 6 to 







Crushed and unground tankage ........... 2.00@ 2.50 
Ground raw bone, per ton............+- 24.00@27.00 
Ground steam bone, per ton.............. 18.00@2U.00 
Unground etenmicd Dome. 2... cccccccccscs 14.00@16.00 
Unground bone tankage ..............- 12.00@14.00 
HORNS, HOOFS AND BONES. 

No. 1 horns, 75 Ib. average........... $250. oS 
No. 2 horns, 40 lb. average........ 200.00@210.00 
i a aan need bein Cee tee ek es 140. 001 150.00 
Hoofs, black and striped.............. 35.00@ 40. 
SE 6b é0n ucicbadwwensccesy ance 50.00@ 60.00 
Round shin bones, heavies............. - Se 
Round shin bones, lights and med.. 80.00@100.00 
Flat shin bones, heavies ........... 70.00@ 75.00 
Flat shin bones, lights and MOB. cece 

‘Thien “Domes, HOGVIGE cc cécccnccensic u 4 x 
Thigh bones, lights and med........ 75.00@ 80.00 
WRG EE ce vtccedidcbetaesccacus 50.00@ 55.00 


Note—These quotations apply to No. 1 product. 
which must be assorted, free from grease spots and 
eracks. hard and clean, uniform as to cat and weight. 
Packed in double bags and carload tots. Quotations 
on unselected stock will he found in ‘‘Packingchouse 
Ry-Products Markets’’ reports on another page. 


LARD (Unrefined). 


Prime, steam, cash tierces ........... @13.75 
es GN, CS 5.5.5 ctwccacusceess @13.25 
MN OD aud wicdinn ta ne Pes swe Kad aaraed @13.25 
fe er re Ce here ee re @16.00 
LARD (Refined). 
Pure lard. kettle rendered, per Ib....... @14.25 
De CI CI as ihc d dacpense cates. @14.00 
RUE oe Oe a ee owe arnadss voces oun eaauieawe @16.50 
OLEO OIL AND STEARINE. 
ROE OEl, a Oe, UF Srectadccvenscrneomncass 15 @15% 
ey ME. di cukccadaneuewauecudewsou 144 @15% 
Pree Nay 2, GIO OR ci cnc sccceseoces 14 @1i4} 
le, Se ee ee eer rer 13yoisse 
ee errr er ere 114% @12 
Prime oleo stearine, edible ............ 16%,@17 
ING. 3B GRGO GECRPING, CURTIN. oo iccccccccscces 15% @16 


TALLOWS AND GREASES. 


Edible tallow, under 2% acid, 45 titre. + TAGS 
Fancy tallow, under 2% acid, 48 tire....... 9 
No. 1 tallow, basis 10% f.f.a., 42@43 

WUMU caretces cccdat CAtGs Goes cx nena are ence Q@ 4% 
No. 2 tallow, basis 40% f.f.a., 40 tire.... 64%@ 7 
Choice white grease, max, 4% acid, loose 


CRM Sedu act acedévcmekccgscaenewn seme 10% @10% 
B-White grease, max., 5% acid ........ 8 8% 
Wale wremee, BEG F.5iB. oi ccccccccaes 7% é 8 
Wellaw Geese, ISSO FE... .cccncsscses 7%@ 7% 
pe ae Oe SS ee eee 64%@ 714 

VEGETABLE OILS. 
Crude cotton seed oil—in tanks see 

IE ED 5 be ois cine tres Chas eedaceees 12 
White, Pie > AR in bris., c.a.f. Chicago. Lee 
Yellow, deodorized, in Li" easel 15% @18% 
Soap stock, 50% f.f.a. basis, f.o.b. mills. sti 3 
Corn ol] fn tanks, f.0.b. mills.........0. 12 @L2% 
Soya bean oil, sellers tank f.o.b. coast nom. @1014 
Cocoanut oil, sellers tank, f.0.b. coast.... 9@ 914 


Refined in bris., c.a.f. Chicago .......... 11% @12 
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How To Run a Retail Market 


The Part That Wages Play in Running 
a Successful Retail Meat Market 


When Dr. Horace Secrist of Northwestern University began his study of 
retail meat market costs and expenses, his reports issued once a month were of 
great interest to meat dealers everywhere. 
enlarged and very comprehensive, was released for publication, and has been 


running serially in THE NATIONAL PROVISIONER for several weeks. 
The first installment, printed June 28, summarized the work briefly. The 


second, in the issue of July 5, told where and how the reports were received 


and took up the subject of sales and cost of merchandise sold. The third, in the 


issue of July 12, discussed gross margins. 
the experiences of individual stores with high and low margins. 
issue of July 26, discussed total expense, while the sixth, in the issue of August 


The fourth, printed July 19, outlined 


2, took up the question of operating expenses. 
The seventh installment, printed herewith, covers the subject of wages, and 
discusses the experiences of individual stores with relatively high and low wages. 
This report—invaluable to every retailer who wants to be a better business 
man—may be had at once in complete form for $1.00, upon application to THE 


NATIONAL PROVISIONER. 


Particulars are given elsewhere in this issue. 


Expenses, Profits and Losses 
in Retail Meat Stores 


° 
By Horace Secrist 
(Copyright, 1924, Institute of American Meat Packers and Northwestern University.) 


[EDITOR’S NOTE.—This is the seventh in- 
stallment of “Expenses, Profits and Losses in 
Retail Meat Stores,” by Horace Secrist, Di- 
rector of the Bureau of Business Research 
of Northwestern University. It presents and 
analyzes the results of a study of costs, ex- 
penses, profits or losses in retailing meats, 
undertaken by the Bureau of Business Re- 
search and the Bureau of Agricultural Eco- 
nomics of the United States Department of 
Agriculture in co-operation. 

The study was undertaken in consequence 
of representations made by the National As- 
sociatidn of Meat Councils to the two 
agencies mentioned. In these representa- 
tions the need for such a study was pointed 


out.] 
WAGES DEFINED. 


By the term “wages,” as used in this 
report, is meant the entire amount paid 
or allowed for labor service in the conduct 
of business. The proprietor’s wages, those 
of his wife, if she assists in the operation 
of the store, and those of the cutters and 
delivery help are included. The amount 
for each shop is secured by totaling all 
payments and allowances properly charge- 
able to labor. 

What Is the Wage Bill as a Per Cent of 
Sales in Retail Meat Shops? 

Typical Amounts for All Stores. 

On the average, the wage bill as a per 
cent of sales is 11 to 15 per cent. But 
such an amount does not tell the whole 
story. It needs to be supported by de- 
tailed figures in which differences in lo- 
cation of shops, their size, and success are 
considered. What is true for all shops on 
the average is not necessarily true for in- 
dividual ones when these differences are 
noted. 

Before these differences are considered, 
however, something more needs to be said 
about the general average. The most com- 
mon amount of wages as a proportion of 
sales for Chicago, Cleveland, and New 
York, individually, was from 11 to 15 per 
cent. When, however, the corresponding 
expenses of the middle 50 per cent of the 


amounts in each of the cities are consid- 
ered, the proportions range from 11.14 to 
15.14 in Chicago; 10.97 to 16.35 in Cleve- 
land; and 11.08 to 16.18 in New York. 
Moreover, for the three cities combined, 
the middle 50 per cent of the amounts 
range trom 11 to 15.48 per cent of sales. 

The Wage Bill for Stores of Different 
Size. 

For all the stores studied, the larger the 





Running a Meat Store 


Complete copies of this report 
on “Expenses, Profits and Losses 
in Retail Meat Stores” may be ob- 
tained by any retailer desiring 
them. 

All the facts and figures—in- 
cluding the approved form for 
drawing up a “Profit and Loss 
Statement”—are combined in a 70- 
page book. 

This is the first time such reli- 
able and practical information on 
retail accounting has ever been 
made available to the retailer. 

Fill out and return the following 
order, with remittance for $1.00; 
and the book will be sent postpaid : 


The National Provisioner: 
Old Colony Bldg., Chicago, Il. 


Please send me copy of “Expenses, 
Profits and Losses x4 Retail Meat 


Stores,” by Horace Secrist. 
TT ye ee 
DEON: 5.5: Giguesh s4eeeheee eas me seen 
De  banbeveaeebsapsnubaesess acces 
Price $1.00, postpaid. Remittance 


with order. 














Recently his final report, greatly 


The fifth, in the 


store, the smaller the wage bill as a per 
cent of sales. 


a. The stores which are called “less- 
than-one-man”—that is, stores with too 
small a volume to occupy the time of one 
man, and almost certain to be unsuccess- 
ful—had a wage bill as a per cent of sales 
of from 20 to 24 


b. In one-man stores, the characteristic 
wage bill was from 13 to 17 per cent of 
sales. 


c. In two-man stores the amount is from 
11 to: 15. 


d. For three-man stores, it is 10 to 14. 


e. For four-man or larger stores, 8 to 
12 per cent of sales. 

The difference between the wage bill 
in one-man stores and in less-than-one- 
man stores is 7 cents out of each dollar 
of sales; between two-and one-man stores, 
3 cents out of dollar of sales; between 
three-man and two-man stores, 1 cent; and 
between four-man or larger stores and 
three-man stores, 2 cents. The greatest 
relative saving in wages as a per cent 
of sales, therefore, occurs between two- 
man and one-man store asd between four- 
man or large and three-man stores. 


These amounts may be called most 
common. If a somewhat larger group of 
stores is considered—for convenience, the 
middle 50 per cent—the common per cent 
of wages to sales for less-than-one-man 
stores is from 18.25 to 24.75. For one-man 
stores, it is from 13.17 to 18.77; for two- 
man stores, 11.00 to 14.87; for three-man 
stores, 10.78 to 13.75; and for four-man or 
larger stroes, 8.80 to 12.07. That is, the 
advantage associated with the larger shops 
holds not only for the most _ typical 
amounts, but also for all stores of each 
group which we have termed the middle 
50 per cent. 


The Wage Bill as a Per Cent of Sales 
for Stores Making a Profit and for Those 
Suffering a Loss. 

Stores making a profit have a smaller 
wage bill than those suffering a loss. For 
the three cities combined, the stores mak- 
ing a profit had a wage expense of 12.22 
per cent of sales. Those which suffered 
a loss had a corresponding wage bill of 
13.96. Moreover, similar differences be- 
tween the two types of stores obtain for 
Cleveland and Chicago. In New York, 
however, profit stores have a higher wage 
bill than do those which suffer a loss. Yet 
on the whole, stores which make a profit 
have a relatively smaller wage bill in 
— of sales than those which experience 
a loss. 


The Wage Bill as a Per Cent of Total 
Expense. 

Roughly, two-thirds of the total ex- 
pense in stores is made up of wages. This 
is the characteristic figure for all of the 
cities combined and for them individually. 
Moreover, there is no other single ex- 
pense which influences total expense as 
much as wages. The expense for rent— 
the next larger item in the total expense 
bill—is only one-sixth as important in its 
effect on operating expenses as are wages. 
How important the wage bill is as a con- 
tributing cause to high expense is shown 
in detail in the experiences of individual! 
stores given below. 

To know the relative size of the wage 
bill as a proportion of sales and of total 
expense is important. To know why the 
wage bill is largé or small and the condi- 
tions contributing to its size is far more 
important as a basis for efficient store op- 
eration. The contact of the field men, 
who installed the accounts and supervised 
the preparation of the statements out of 
which this report is constructed, makes 
it possible to enumerate the outstanding 
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causes explaining high or low wage ex- 
pense for a given volume of business. 
These are given immediately below. Later 
in the report the circumstances which con- 
tributed to the high and low wage expense 
in individual stores are given for certain 
typical shops of both classes. 

Fundamental Causes for Relatively High 
and Low Wage Expense With a Given 
Volume of Sales. 

Conditions Making for High Wage Ex- 
pense. 

a. Too Much Labor Service for the 
Volume of Business Done—This may re- 
sult because of: (1) too high priced labor; 
(2) the use of permanent rather than 
temporary help; (3) the waste of labor 
time; (4) unproductive use of labor; (5) 
lack of supervision of labor on the part 
of the proprietor. 

b. The Consumer’s Buying Habits— 
When consumers purchase at certain 
periods, thus occasioning rush hours or 
“peak loads,” extra help of one sort or 
another is required. If help is perma- 
nently employed to take care of this 
service and facilities are not provided for 
productive use of the labor time in non- 
rush periods, wastes are bound to occur, 
and high wage expense results. There is 
no way of meeting this problem except 
through management. 

In some instances it has been possible 
to meet this difficulty by employing tem- 
porary help, or by inducing the consuming 
public to purchase at non-rush periods and 
be satisfied with meat cut in advance of 
purchase. Some dealers refuse to cut 
their meat in advance for the fear of an- 
tagonizing their customers. The use of 
this expense-saving method undoubtedly 
depends very largely upon the demands of 
the public. In well established trade 
where purchases are made by phone or by 
children coming to the shop, there ap- 
pears to be no reason why meat cannot 
be cut in advance and the sales thereby 
spread more evenly over the day. 

Conditions Making for Low Wage Ex- 
pense. 

a. A Proper Amount of Labor Service— 
A proper amount of labor service may be 
secured by: (1) employing only a sufficient 
number of employees; (2) by securing the 
correct type of skilled and unskilled labor; 
(3) by employing part-time help for rush 
periods: (4) by paying relatively low wage 
rates; (5) by proprietors giving their en- 
tire time to the business rather than leav- 
ing its conduct to hired help. 

b. Changing Consumers’ Buying Habits 
—To do this requires careful management 
on the part of the proprietor. He must 
try to direct customers to his shop in non- 
tush periods. This is being done by suc- 
cessful dealers. How fully it can be 
adopted will depend upon the type of trade 
served and the prejudices and peculiarities 
of customers. 

c. The Nature of the Trade—Relatively 
low wage expense is associated with 
“volume” rather than with strictly re- 
tail sales. If “volume” sales cannot be 
secured, because of competition or other- 
wise, low wage expense can only be se- 
cured because of competition or other- 
wise, low wage expense can only be se- 
cured through control over the amount 
and type of help; in properly utilizing the 
abor service employed, and in changing 
the buying habits of the public. 

Experiences of Individual Stores. 

Stores Having Relatively High Wage 
Expense. 

Store A 


The wage expense of this store is 18.59 
per cent of sales, the yearly volume be- 
ing $28,000. This high wage expense is 
Primarily due to too much labor service. 
In order to handle this volume, the pro- 
Pritor gives his full time, employs a full- 

edged meat cutter, and hires in addition 
another meat cutter, half of whose time is 
used in curing meats, making sausage, etc. 
This js clearly a case of over-manning, 
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the service of one full-time man being un- 
remuneratively employed and his wages 
representing almost a total loss. 

Store B 


The wage expense of this store is 16.68 
per cent, the yearly volume being $25,- 
000. The high wage expense is due pri- 
marily to the use of permanent rather 
than temporary help. This proprietor 
has always employed a full-time cutter 
at union rates of pay. He could easily 
handle his business alone with the service 
of an extra man on Saturdays and a boy 
if necessary at various times during the 
week to do the kinds of things which un- 
skilled labor can do, thus saving the time 
of his experienced help. 


Store C 


The wage expense of this store is 16.18 
per cent, the yearly volume being in the 
neighborhood of $29,000. The high wage 
expense is due primarily to: 

a. Over-Manning—In addition to the 
proprietor, this shop uses the time of one 
experienced meat cutter. The owner, how- 
ever, it is believed, could handle the pres- 
ent volume with a little extra help. He 
cannot afford to retain the services of this 
full-time man. 

b. The Management of the Store is Un- 
satisfactory and the Space is not Utilized 
to Advantage—The time and energy of the 
men are wasted in this shop. Both the 
proprietor and the cutter work ineffec- 
tively. The business of this store has been 
slowly decreasing, although the owner has 
to date found it impossible to reduce his 
labor service in the face of decreasing 
trade. 

Store D 

The wage expense of this store is 15.32, 
the annual volume being approximately 
$32,000. The high wage expense is due 
primarily to an ineffective use of labor 
service. The proprietor is attempting to 
run a delivery business in connection with 
a market stall. Conditions are such that 
the delivery business will not bear the ad- 





Retail Bookeeping 


One of a series of orgi- 
nal articles by Roy C. 
Lindquist. 

See pages 25 and 26 











ditional cost of a full-time man, whereas 
the counter business is insuffiicent to carry 
the balance of the expenses without the 
delivery business. The only solution of 
the mechants’s problem seems to be in in- 
creasing his volume. 

Stores Having Relatively Low Wage 
Expense. 

Store A 


The wage expense of this store is 10.56 
per cent of sales and the annual volume, 
$55,000. The low wage expense is due 
primarily to: 

a. The Proprietor’s Having an Appro- 
priate Amount of Labor Service—Besides 
himself, he employs one full-time experi- 
enced cutter, extra help on Saturdays and 
occasionally the service of another man 
who assists him in various ways. The 
rush periods are provided for almost en- 
tirely by the employment of extra help. 

b. The Fact that Trade is in Part of a 
Wholesale or “Volume” Character—This 
proprietor supplies a few restaurants, the 
total amount of this type of business be- 
ing from 15 to 20 per cent of the sales. 

Store B 

The wage expense of this store is 10.50 
per cent of sales, the annual volume be- 
ing approximately $45,000. The low wage 
expense is due primarily to: 

a. The Nature of the Trade—This shop 
occupies a stall in the public market. 
A large proportion of, the trade is of a 
delivery type. 

This stall specializes in its deliveries and 
its sales to institutions, such as hospitals 
and schools. This means that the owner is 
able to take advantage of the labor time 
of his employees by using the delivery man 
part time at the counter putting up orders, 
cutting meat for display and sales, etc. 

b. The Adjustment of the “Peak Load” 
—On Saturdays, the proprietor is assisted 
by a former partner who, while no longer 
interested financially in the business, takes 
a more than customary interest in the 


trade. 
Store -C 


The wage expense of this store is 10.60, 
the annual volume being slightly over $45,- 
000. Low wage expense is due primarily 
to: 

a. Part-time Help for “Peak Loads.” 

b. The Kind of Help Secured—A young 
apprentice is learning the trade and helps 
to cut up meat for stock. 

c. The Layout of the Shop—Through 
careful shop planning, the time of the 
employees is efficiently spent. There is 
no unnecessary floor space, the arrange- 
ment of the entire shop being conducive 
to quick and easy service. 

[The next installment will discuss rent in retail 
meat markets.] 





Fred Fischer, 
meat men of St. Louis, was in town last 
week. 


one of the largest cut 


P. D. Armour, vice-president Armour 
and Company, Chicago, was a visitor to 
the city this week. 


Miss E. Pollack, secretary of the 
Ussesa Sales Company, is spending a vaca- 
tion at Atlantic City. 


K. D. Fogg, small stock department, 
Swift & Company, New York, is spending 
his vacation in the Berkshires. 

A. B. Reagh, manager of the credit de- 
partment, Cudahy Packing Co., New 
York, is starting on a vacation which will 
be spent in Newfoundland. 

The Retail Meat Dealers Association of 
Pittsburgh will have a picnic at Turners’ 
Park on Wednesday, August 27th. There 
will be all kinds of amusements, eating 
and dancing. 


L. P. Speigel, formerly of William 
Nare & Co., Produce Exchange, is now 
with R. R. Wilson, the well- known 
broker jn fertilizer materials, animal by- 


products, oils and greases. 


Miss Leah Rosenberg, secretary to 
W. A. Lynde, Wilson & Company, New 
York, is spending the first part of her 
vacation in the White Mountains of New 
Hampshire and the latter part in Maine. 


Don C. Pease, manager of the produce 
department, Louisville Provision Com- 
pany, Louisville, Ky., who was formerly 


connected with the Evansville Packing 
Company, was a visitor to the city last 
week. 


Prices realized on Swift & Company’s 
sales of carcass beef in New York City 
for week ending August 9th on shipments 
sold out ranged from 8.50 cents to 19.00 
cents per pound, and averaged 15.23 cents 
per pound. 


Charles Weeks, formerly with the 
Cudahy Packing Company, has been added 
to the New York selling force of F. C 
Rogers, the well known packing house 
broker. Mr. Rogers’ organization is con- 
stantly growing as increased business de- 
mands it. 

Mrs. H. T. Vetter, wife of the treasurer 
of Ye Olde New York Branch, United 
Master Butchers of America, and an ac- 
tive member of the Ladies’ Auxiliary, be- 
came the mother of twins on August 6th 
One boy died, but the mother and other 
child are doing nicely. 

D. Geck, 
the motto “We 
has just returned from 
Moran made an auto- 


Roger Moran, vice-president, 
Inc., the concern with 
serve to satisfy,” 
a vacation. Mr. 


mobile tour of all the New England 
states and stopped at Poland Springs, 
Maine. D. Geck, the president of the com- 


pany, has decided to remain at work in 
order that he may retain that “girlish 
figure.” 

R. D. Oilar of the American Equipment 
Co., Indianapolis, Ind., has just returned 
from Barbadoes, British West Indies, 
where he built and started an English 
cottonseed oil mill and refinery. Mr 


Oilar has been on the island since Janu- 
ary and found it a most ideal spot, 
in winter and summer. 


both 
The climate is 
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unusually pleasant, there being a_ nice 
breeze at all times. 

The following is a report of the New 
York City Health Department of the num- 
ber of pounds of meat, fish, poultry and 
game seized and destroyed in the city of 
New York during the week ending August 
9, 1924: Meat—Manhattan, 2,37914 Ilbs.; 
Brooklyn, 125 lbs.; total, 2,5041%4 Ibs. Fish 
—Manhattan, 16 lbs.; Brooklyn, 4 Ibs.; 
Bronx, 75 lbs.; total, 95 lbs. Poultry and 
game—Manhattan, 1,690 lbs. 

A committee consisting of R. W. Neu- 
burger, chairman, and Ed Smith of John 
Chatillon & Sons, was selected to secure 
larger meeting rooms for the New York 
group of the National Butchers’ & Pack- 
ers’ Supply Association, as they have out- 


grown the former meeting place. They 
have secured the famous Hofbrau at 
Broadway and 30th street and here the 


first fall meeting will be held on Septem- 
ber 16th. 

R. W. Neuburger, president New York 
Butchers’ Supply Company, returned last 
week from a motor business trip through 
Pennsylvania. Not a jJarge or small town 
was overlooked by Mr. Neuburger, he 
stopping at Allentown, Mauch Chunk, 
Ashland, Gordon, Sunbury, Harrisburg, 
Kutztown, Reading, New Freedom, Lan- 
caster, Columbia, Wrightsville, Stony 
Brook, York, Dallastown, Red _ Lion, 
Philadelphia and Baltimore. 

Although Louis Bauer of the Bronx 
Branch, United Master Butchers. of 
America, loves to visit the City of Chicago 
and be with the boys at the national con- 
ventions, he gave up that pleasure this 
year in order to spend a vacation with 
Mrs. Bauer in the Catskill Mountains. Just 
prior to leaving for the mountains Mrs. 
Bauer surprised the family by driving the 
car up to the door. She had been taking 
lessons for three weeks, and nobody knew 
anything about it. 

oo \ s 


LOCAL AND PERSONAL. 

Charles Graves has sold his City 

Market in Cherokee, Iowa, to 
Obert. 

Andrew Mihalik and Joseph Pulhowski, 
doing business as the Sanitary Meat Mar- 
ket in Woodlawn, Pa., have dissolved part- 
nership. The business will be continued 
by Mr. Mihalik. 

W. H. Savage has sold his meat market 
at 241 West Main street, Battle Creek, 
Mich., to Fay Wetmore. 

Orville M. Streiff has bought the L. W. 
Rieke meat market and grocery in Wood 
River, Ill 

The meat market of H. C. McKee in 
Clinton, Okla., was recently destroyed by 
fire. 

Fred Sams has purchased Toney’s Meat 
Market in Pine Bluff,, Ark. 


Meat 


Joseph 


The Ariss Meat Market in Mecosta, 
Mich., has been sold to Charles Fate ane 
sons. 

Toe Schmidt has bought the Sanitary 
Meat Market in Robinson, IIl., from Henry 
Wood 


The Smith Meat Market in Humphrey, 
Nebr., has been sold to Henry B. Mc- 
Campbell and Charles J. Barta. 

John F. Leeds has purchased the interest 
of William Bunn in the City Meat Market 
in Nelson, Nebr. 

E. A. Olin has sold his Home Meat Mar- 
ket in Rock Rapids, Ta, to Theodore 
Bofenkamp and his son Frank. 

A new meat market has been opened in 
Braham, Minn., by Paul Guetzkow. 

John J. Remes has purchased a half in- 
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terest in the Loring Meat Market, located 
at 1424 Nicollet avenue, Minneapolis, Minn, 


A new meat market has been opened in 
Columbus, N. D., by Hans Sorlie. 


Charles Schuveiller has bought the meat 
market in Rutland, N. D. 


John Gassert has purchased the interest 
of his partner, Mr. Weske, in their retai} 
meat shop in Moose Lake, Minn. 


Clay Snodgrass has bought the Corbin 
Sanitary Grocery and Market in Clarinda, 
lowa. 


Joseph Obert has sold his meat market 
in Kingsley, lowa, to C. O’Daniels. 

Wilbur Minor has purchased the meat 
market of C. S. Walling in Cusamonga, Cal, 

A new meat market, known as the Haw- 
thorne Market, has been opened in Haw- 
thorne, Cal., by Forrest Brothers. 

A new meat market has been opened in 
Eugene, Ore., by J. E. Gates and C. E. 
Smith. 

Leonard Philley has sold his Tipton 
Meat Market in Tipton, Cal., to W. T. 
Dixon. 

Melvin Dinder has bought a meat mar. 
ket and grocery in Clarion, Pa. 

L. Beck has opened a new meat market 
in Coraopolis, Pa. 

Albert Cheatle has purchased the Paul 
Eckert meat market in Johnsonburg, Pa. 

The Lowenstein and Berger Meat Mar- 
ket has been incorporated in New York 
City with a capital stock of $5,000, by 
M. Lowenstein, S. Berger and B. Schwartz- 
baum. 

The Spaulding Grocery and Meat Mar- 


ket in Hingham, Mont., has been sold to 
Tony Alex. 
Roy Demory has purchased the meat 


market in Milo, Jowa. 

Frank Farmer has bought the Tuggle 
Meat Markct in Neosho, Mo 

The Skaggs Meat Market, operating sev- 
eral meat markets in Oakland, Cal., has 
opened a new branch in Alameda, Cal. 

George McBride has opened a new meat 
market in Madison, Ind. 

Horace Hitch has sold a half inoue in 
his meat market in Princeton, Ind., o his 
brother, Morton Hitch. 

Claude Robert has sold a half interest 
in his meat market in Battle Creek, Mich. 
to Vern Vastbinder. 

Raymond Birk has closed his White 
Front Meat Market in Huntington, Ind. 

John Yarbrough and E. C. Moore have 
opened a meat market in Clarksville, Tenn. 

A new meat market and grocery, known 
as the White House Grocery and Mar- 
che has been opened in Craig, Colo., by 

-C. Pool. 

‘The Schultz Grocery in Humboldt, Kan., 
has added a meat department. 

The Star Meat Market in Grand Island, 
Neb., owned by J. C. Wesselmann, was 
recently destroyed by fire. 

The Peoples Meat Market in Harvey, 
N. D., has been sold to Foster & Wolff. 

The Quality Meat Market in Fairbury, 
Neb., has closed its doors. 

John W. Lux is planning to open his 
third meat market and grocery in St. 
Paul, Minn. The new store is contem- 
plated for the corner of Selby and Snell 
avenues. 

E. A. Dallman and his son Otto have 
bought the Kennan Meat Market in Pren- 
tice, Wis. 

A new meat market has been opened 
in Two Rivers, Wis., by Alfred Allie. 

Edwin Nelijot has sold his meat market 
in Sherman, Minn., to M. L. Marth. 

W. T. Dixon has sold his meat market 
in Tulare, Calif.. to Sam and Ben Jones 

A new meat market is soon to be opened 
at the corner of Polk and Sutter streets, 
San Francisco, Calif., by M. M. Marshall 
and J. W. McSherry. 
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Made in three sizes 
M-1 5 Ibs. 
M-2 8 lbs. 

M-3 12 lbs. 








Meat Loaf Pan, Made in 3 Sizes 


HAM BOILER CORPORATION 


1762 Westchester Ave. 
Represented in Great Britain by The Brecht Co., 6 Stanley Street, Liverpool, and 12 Bow Lane, London 
South American Representatives: ‘The Brecht Co., Calle San Martin 235, Buenos Aires 
Canadian Representatives: 


A SUGGESTION IN 
FINE BUTCHERY 


The Adelmann Meat Loaf Pan with 
yielding spring pressure, used in pro- 
ducing superior food products, such 
as tongue loaf, midget ham, roast 
ham, meat loaf, etc. 





Products of Meat Loaf Pan 

















Roast Ham 





Tongue Loaf Midget Ham 





New York City 


Goold, Shapely & Muir Co., Ltd., Brantford, Ont. 











lL 


QUAUOEONOEDOOVOUOUOONOUOEOEDOUONOOUOUOOUUOUUONOEOUNLE 
For Sausage Makers 


BELL’S 


Patent Parchment Lined 


SAUSAGE 
BAGS 


SAUSAGE 
SEASONINGS 


For Samples and Prices, write 


THE WM... BELL CO. 


BOSTON MASS. 
SHAVNUUVUNONUEOEAOEOUDOUOUOOOODOUOOOOUOUOOUOUOUOUOEOUES 


Milford B. Charlton has purchased the 
meat market and grocery of R. C. De- 
vault & Co., in Hagerstown, Md. 

A. L. Snyder has purchased the meat 
market of August and Edward Paul in 
Wayne, Neb. 

C. F. Lincecum has engaged in busi- 
ness under name of W. & R. Market in 
Tillamook, Ore. 

The meat market of A. E. Boothman 
was destroyed in a recent $250,000 fire in 
Twisp, Wash. 

Roy Johns, of Lexington, has purchased 
the Palace Market in the Corl Bros. Gro- 
cery, Grand Island, Neb. 

Koon & Butler have sold the City Meat 


a iet in Waunita, Neb., to George Ged- 
ach. 


PTET OEE COOL 


J. B. McFrary has sold the meat mar- 
ket at 4th and Kansas, Chickasha, Okla., 
to George B. Benton. 








YORK Self-Contained 
Refrigerating Machines 


are ideal for the Meat Market. They 
save money and furnish an independent 
source of satisfactory Refrigeration. 
The complete machine is mounted on 
a rigid cast-iron base—easy to install, 
easy to operate, efficient, 
economical, and can be 
driven by any available 
power. 


You may have always 
thought your Market was 
not large enough to justify 
the installation of Mechan- 
ical Refrigeration, but this 
is just the little machine 
you have been looking for. 
It is worth your investiga- 
tion. 











Write for Bulletin No. 70. 
YORK MANUFACTURING CO. 


Ice Making and Refrigerating Machinery Exclusively. 
YORK, PENNA. 














_ Arthur Silor is about to open a market 
in the E. E. Short grocery, Fredonia, Kan. 

C. D. Marchetti, of Osage City, Kan., 
has opened a meat and grocery business 


Jos. Himmelsbach, M. E. Otte 8. Schlich, 0. E. 


Himmelsbach & Schlich 
ARCHITECTS 





in Mercier, Kan. one Ice and a petrigerating 
O. P. Skaggs has opened a meat and eee. are ane Fat Rendering Plants, 
grocery business at 1507 Park avenue, Ala- 136 Liberty Street NEW YORK 


meda, Cal. 
C. F. Noble is adding a meat market 
to his general store in Juliaetta, Wash. 
G. A. Peters has purchased the Marble 
Palace Market, 748 E. 15th street, N., Port- 
land, Ore. 





The Dillon Meat Market, Dillon, Mont., 
has been opened by Dick Cosgrove. 

Clyde Ash has purchased the meat mar- 
ket of L. Gilroy in Harlem, Mont. 
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NEW YORK, MARKET PRICES 


LIVE CATTLE. 


Steers, 
Cows, 
Bulls, 


medium 
canners and cutters 
bologna 


LIVE CALVES. 


Calves, veal prime, per 100 Ibs 
Calves, veal common to medium 
Calves, veal, culls, per 100 Ibs 


LIVE SHEEP AND LAMBS. 


Lambs, spring prime, 100 Ibs........... $13.50@14.00 
Lambs, spring fair to good per 100 lbs.. .$12.00@13.00 
Lambs, spring, com. to med $ 8.00@ 9.00 


LIVE HOGS. 


Hogs, heavy 

Hogs, medium 
PM, hepcershesasuecnusunnboueee 10.30@10.40 
ee Sr Sen Ee, nck shenkh de anssseobode 10.25@ 10.40 
Roughs 8.25@ 8.50 


10.30@10.45 
10.30@10.40 


Choice, native, 
Choice, native, 
Native, 


17%@18% 

@19 
16 @17 
WERTERN DRESSED BEEF. 


Native steers, 600@800 Ibs 

Native choice, yearlings 400@600 1s 

Western steers, 600@800 Ibs 

Texas steers, 400@600 

Good to choice heifers 

Good to choice cows 

Connnon to fair @10 
Fresh bologna bulls s+» T @T™% 


COB, <2 cb oeewscseboceecd 8 


BEEF CUTS 


Western. City 
@22 23 @25 
No. i @15 21 @22 
No. 5 @12 19 @20 
ee ee eer @29 34 @36 
No. 2 loins @21 30 @32 
i Ci ccs cohduasodence @15 27 @29 
No. 1 hinds and ribs........ 26 @28 231% @26 
No. 2 hinds and ribs.........23 @25 22 @23 
No. 3 hinds and ribs. @20 19 @21 
Ss Ee aise ctncesadncee @18 @19 
eo ee ee @15 17 @18 
No. 3 rounds @ll @16 
A IN, ohasseebhonduss @12% 12 @138 
No. 2 chucks i | 10 @il 
DN. 2e SE. coccpanssnncer 7 8 @9 
Bolognas 9%4@ 101% 
Rolls, reg., @23 
Rolls, reg., @18 
Tenderloins, 4@5 Ibs. @70 
Tenderloins, 5@6 ibs. @90 
Shoulder clods @li 


@20 
@19 
@ii 
@15 
@12 


Choice 


Medium 
Common .. 


Hogs, heavy 
Hogs, 180 Ibs. 
Hogs, 160 Ibs. 
Hogs, 140 lbs. 
Pigs, 80 Ibs. 


DRESSED 


Lambs, 
Lambs, 
Sheep, 
Sheep, 
Sheep, 


@14% 
@14% 
@15%4 
@15 

@15% 


SHEEP AND LAMBS. 


pete can bebe sree saey 24 @25 
@20 
@17 
@15 
@ll 


choice spring 
poor grade 
choice 
medium to good 


SMOKED MEATS. 


Hams, 8@10 ibs. avg 
Hams, 10@12 ibs. avg 
Hams, 12@14 Ibs. avg 
Picnics, 4@6 ibs. avg 
Picnics, 6@8 Ibs. avg 
Robettes, 6@8 ibs. avg 
Beef tongue, 

Beef tongue, 


@18% 
@18% 


-o0.-35 @16 


Piekled bellies, 10@12 Ibs. avg........-...18 @14 


FRESH PORK CUTS. 


Fresh pork loins, Western, 10-12 Ibs., avg.26 
Fresh pork tenderloins 

Frozen pork loins, 10-12 Ibs. avg 

Frozen pork tenderloins 

Shoulders, city, 10@12 Ibs. avg 

Shoulders, Western, 10@12 Ibs. 

Butts. boneless, Western 

tutts, regular, Western 

Fresh hams, city, 8@10 Ibs. avg 

Fresh hams, Western, 10@12 lbs. avg 

Fresh picnic hams, Western, 6@8 lbs. avg.13 
Extra lean pork, trimmings.............. 13 
Regular pork trimmings, 50% lean 

RN: SED MNS Foes tkGhw's sacecekscsecne 4 10 
OI TEE SINS Ou evict bs cc cgise anskceatue 15 


@15 
@23 
@19 
@21 
@20 
@14 
@14 
@l1 
@i1 
@16 


BONES. HOOFS AND HORNS. 


Round shin eonte, avg. 48 to 50 Ibs., 
Plat shin nd avg. 40 to 45 Ibs., per 
100 pes. 


Black hoofs, per ton 
Striped hoofs, per ton 
White hoofs, per ton 
Thigh ene, avg. 85 to 90 Ibs., per 

100 pes. @140.00 
and over, No, 1s. ..300.00@825.00 
and over, No. 2s. ..250.00@275.00 
and ever, No. 8s. ..200.00@225.00 


FANCY MEATS. 


@30c 
@38c 
@65c 
@T5e 
@65c 
@l6c 
@ &e 
@16c 
@10c 
@ 7 
@1l4c 
@10c 


BUTCHER’S FAT. 


Horne, ave. 7% o7. 
Horns. avg. 7% oz. 
Horns, ave. 7% oz. 


Fresh steer tongues, untrimmed. 
Fresh steer tongues, L. C. trim’d 
Calves. heads, scalded 
Sweetbreads, veal 

Sweetbreads. 

Beef kidneys 

Mutton kidneys 

Livers, 


a pon id 
8a pound 
a piece 
a pair 
a pound 
a pound 
each 
a pound 
each 
a pound 
a pound 
a pair 


tiearts. 
Beef hanging tenders 
Lamb fries 


Shop fat 
Breast fat 
Edible suet 
Cond. suet 
Bones 


prone) 
Pepper, Sing., white 21% 
Pepper, Sing., black 14% 
Pepper, red 14 
Allspice b 9% 
Cinnamon 14% 
Coriander 10 
36 
Ginger 
Mace 81 


CURING MATERIALS. 


ags 
per lb. 
6%e 
Tke 
4%e 
5lac 


In lots of less than 25 bbls.: 
Double refined saltpetre, granulated.... 
Double refined saltpetre, small crystals..74c 
Double refined nitrate soda, granulated.. 4%c 
Double refined nitrate soda, crystals.... 5%4c¢ 
In 25 barrel lots: 
Double refined saltpetre, granulated.... 6%&c 6¢ 
Double refined saltpetre, small crystals 7Ti&c Tec 
Double refined nitrate soda, granulated.. 4%c 
Double refined nitrate soda, crystals.... 5%c 5c 
Carload lots: 
Donble refined nitrate of soda, granulated 44¢ 
Double refined nitrate of soda. crystals.. 5c 


GREEN CALFSKINS. 


Bbls. 
6%ec 


c~] 


mrororoho = 


Sovba 


nr 
12 
= 
oo 
~ 


Prime No. 1 veals. © 
Prime No. 2 veals. 
Ruttermilk No. 1.. 
Buttermilk No. 2.. 
Branded grubby 
Number 3 


£23 x 
co) 
4 
~ 
4 
torre p 2 
a7 
2 


AAnASo = 
adh 
SSRR3 


Phono robo 2 
a 
Unt 


DRESSED POULTRY. 
FRESH KILLED. 
Fowls—Fresh—iry picked—12 to box: 
Western, 60 to 65 Ibs. to dozen, Ib 
Western 48 to 54 Ibs. to dozen, lb 
Western, 43 to 47 Ibs. to dozen, 
Western, 36 to 42 Ibs. to dozen, @23 
Western, 30 to 35 Ibs. to dozen, @22 
Fowls—Frozen—iry picked, milk fed—12 to box: 
Western, 60 to 65 Ibs. to dozen, Ib.....37 @45 
Western. 48 to 4 Ibs. to dozen, Ib....36 @43 


@28 
@26 
@25 


August 16, 


Western, 43 to 47 lbs. to dozen, Ib....36 

Western, 36 to 42 lbs. to dozen, Ib...... 

Western, 30 to 35 lbs. to dozen, Ib.... 
Fowls—Iced—dry picked, milk fed—barrels: 


Western, dry picked, 5% lbs. and over, 
xeS ... 


Western, dry picked, 5 lbs., Ib.......... 
Western, dry picked, 4% Ibs. each.... 
Western, dry picked, 3% Ibs. each, lb....21 
Western, scalded, bbls 


Ihicks— 


Long Island, No. 1, per lb 

Squabs— 
White, 12 Ibs. to dozen, per dozen ) 
White, 10 lbs. to dozen, per dozen...... 5.50@6.00 
Culls, 


LIVE POULTRY. 
Broilers, colored, 
Old roosters, 
Ducks, 


via express 

via freight 

via express 

Turkeys, via express 

Geese, via freight 

Pigeons, per pair, via freight or express.. 
Guineas, per pair, via freight or express... 


BUTTER. 


extra (92 score) 

first (90 to 91 score) 
seconds 

lower grades 


Creamery, 
Creamery, 
Creamery, 
Creamery, 


EGGS. 


Fresh gathered, extra, per doz. 

Fresh gathered, extra first 

Fresh gathered, firsts 

Fresh gathered, checks, fair to choice dry.21 @25 


FERTILIZER MATERIALS. 
BASIS NEW YORK DELIVERY. 


Ammoniates. 

Ammonium sulphate, bulk, f. vo. & 

works, per 100 Ibs........cscecees 
Ammonium sulphate, double bags, ver 
100 Ibs., f. a. s., New York 
Blood, dried, 15-16% per unit 
Fost serap. dried, bloZ, viii have 
B. P. L., bulk, f. 0. b. fish ‘factory 
foreign l6q@ lay, uim- 
B. PF. i 


@2.55 


@2.75 
3.50@3.75 


4,00 and 10¢ © 
bist cuane, ‘ 
monia, 10% 
Fish serap. aciduinted., 00, ammonia, 
3% A. P. A., f. 0. b. fish factory. 
Soda Nitrate, in bags, 100 lbs., spot 
Soda Nitrate, in bags, Sept 


vt wininvuia, Lu, 


4.25 and 10¢ E 


3.25@50e 
@2.51 
@2.53 


3.50 and 10¢ | 
2.80 and 10¢ ‘ 


ee re 
Tankage, angreend, 9-10% ammonia. 
Phosphates, 

Bone meal, steamed, 3 and 50 bags 
per ton 

Boue meal, raw, 4% and 50 bags 
POF TOM ..cccccccccccvccccccccscccs 

Acid phosphate, bulk, f. 0. b. Balt., 
per ton, 16% 


@26.00 
@30.00 
@ 8.25 © 


Kalnit, 12.4% bulk, 
Manure salt, 20% 
Muriate in bags, 
Sulphate, in bag 


per ton 
bulk, per ton.... 
basis 80% per ton 
s, basis 90% per ton 


@ 7.22 & 
@10.25 | 
@33.00 | 
@44.00 © 


aa 


BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at 7 
Chicago, New York, Boston and Philadel- 
phia for week ending August 7, 1924: 

August 1 2 4 5 6 7 
3514-36 35% 35% 3514-36 36% 
37% 8744 iy 37% 38 28 

3 37% 37 37% 


37% 
3814, 38% 


Chicago .....386%4 
New York .. 
Boston 38 

Ihiladelphia 3814 


Wholesale prices of carlots, fresh 
tralized butter, 90 score at Chicago: 
36 36 35% 3514 35% 36 
Receipts of butter by cities, (tubs): 
This Last Last —Since Jan. 1— 
week. week. year 1924. 1923. 
61,481 Holiday 2,338,152 Holiday 
67,228 Holiday 2,177,149 Holiday © 


332 24, 175 Holiday 901,843 "Holiday © 
15, ;881 21,178 cinlGay 674,560 Holiday — 


Total . 153,243 174,012 Holiday 6,091, 70 091,704 Holiday ~ 
Cold storage movement (lbs.): 

Into Outof On band Cor. aor a ; 
storage. storage. ug. last year. 4 

812,288 30,672 24,418,322 22 Holiday — 

New York 345,963 53,482 23,233,641 
Boston 199,400 42,037 19,728,033 
Philadelphia .... 101,273 102,397 9,142,821 


cen- &@ 


Chicago 
New York. 
Boston ... 
r hiladetphia 


Chicago 





959,024 228,438 76,517,817 


Holiday — 





23. 

liday 
liday 
liday 
liday 


liday 


y of 
year. 
liday 
liday 
liday 
liday 


liday 





